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Sparks 


State of the nation’s economy: 
Up 


GasouNe Taxes—Federal 
tions totaled $42,347,299 in January, 
increase of 47.2 percent over 
like 1949 month. 

Money IN CircuLaTion—In week 
ended Feb. 21, amount was $27,- 
019,000,000, a rise of $26,000,- 
000 from previous week. 

UNEMPLOYMENT INSURANCE 

uary payments in the 48 states to- 
taled $186,383,000, a record. Pre- 
vious high was $170,629,000 in Au- 
gust, 1949. Claims were 2,078,000, 
compared with 1,952,000 last Au- 
gust. 
Macuine Toots—Orders in Janu- 
ary reached highest level since 
April, 1946. Index climbed to 99.7 
_ percent of 1945-47 average, com- 
pared with 87 percent in January, 
1949. 

Factory Pay—Earnings of 11,- 
500,000 workers continued at a rec- 
ord $56.44 in mid-January. Hourly 
wage rose one cent to $1.42. 

Gotp—Amount under earmark 
at Federal Reserve banks rose 
$48,754,599 in week ended Feb. 1 
to $4,366,500,198. 

DEPARTMENT Stores—Sales in week 
ended Feb. 18 rose 1 percent above 
year ago. 

TeLevision — Output in January 
was 335,588 sets, almost 3% times 
year earlier level. 

Auto Ovutput— Week’s total of 
118,656 vehicles in U. S. plants is 
slightly above previous week’s 117,- 

385, and still ahead of the 111,678 
' in the same week a year ago. 
a > 7 


Down 


Sree.—Operations last week were 
scheduled to decline to 73.7 percent 
of the operating capacity, a drop 
of 15.1 points. 

Business Fanures—Number 
dropped to 210 in week ended 
Feb. 23 from 218 in preceding 
week. 

Raw Freicut—Car loadings in 
' week ended Feb. 18 were 560,116, 
19.7 percent below like 1949 week. 
Coal shortage was blamed. 

Euectriciry — Output in week 
ended Feb. 18 fell 39,568,000 kilo- 

watt hours to 5,931,351,000 kilo- 
watt hours. 

MERCHANT FLEetT—U. S. privately- 
owned vessels totaled 1,203 Feb. 1, 
a decline of three ships since Jan. 1. 

* * 


* 
General 
Coat Strrike—Lack of fuel has 
caused “brownouts” in many areas, 
with schools, dealer showrooms and 
lots, theaters and bars darkened. 


Top Cars 

New-car registrations for 21 
states in January: 
1950 Pos. Make 
1— 28,308 Chev. 
2— 22,289 Ford 
3— 13,298 Plym. 
Buick 


9,255 
8,362 Pontiac 
7,050 Dodge 
6,143 Olds. 
5,305 Mercury 
$3,845 Chrysler 
$3,772 Stude. 
2,878 Hudson 
2,612+ DeSoto 
2,351 Nash 
1,258 Packard 
734 Cadillac 
567 Kaiser 
496 Lincoln 
358 Willys 
114 Crosley 
96 Frazer 
95 Austin 
18 Ang.-Pref. 
Total All Makes 
119,274 96,137 
For further details see page 
20, today’s issue. 


1949 Pos. 
11,208— 3 
19,590— 1 
12,005— 2 
9,171— 4 
4,488— 7 
6,915— 5 
4,516— 6 
3,316— 9 
3,052—11 
3,035—12 
3,706— 8 
2,604—13 
3,155—10 
2,212—15 
2,520—14 
1,143—17 
1,233—16 
547—19 
304—20 
821—18 
16—22 

159—21 


collec- | 


Jan- | 
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‘49 Car Scrappage Tops Million 


Cars in New Cars Sold 


Use End 
of Year 
1924 
1925 
1926 
1927 
1928 
1929 
1930 
1931 
1932 
1933 
1934 
1935 
1936 
1937 
1938 
1939 
1940 
1941 
1944 
1946 
1947 
1948 


Year 
1925 
1926 
1927 
1928 
1929 
1930 
1931 
1932 
1933 
1934 
1935 
1936 
1937 
1938 
1939 
1940 
1941 
1942-3-4 
1945-6 
1947 
1948 
1949 


Number 
15,350,038 
17,485,627 
18,915,260 
19,410,175 
20,673,852 
22,599,701 
22,345,090 
21,484,450 
19,752,283 
19,300,336 
20,725,926 
22,015,052 
23,846,488 
25,330,584 
24,455,012 
25,754,387 
27,157,554 
28,968,114 
24,218,562 
26,464,525 
29,153,708 
31,789,143 


Cars in use, 12/31/24 . ; ; 
New cars sold, 1925 through 1949. 
Total in use, barring scrappage 


*Includes cars taken out of service, 


**The figure under ‘‘Survivors,’’ (Col. 
of one million units. 


Number 
2,967,755 
3,228,695 
2,623,538 
3,139,579 
3,880,247 
2,625,979 
1,908,141 
1,096,399 
1,493,794 
1,888,557 


3,177,376 
3,490,952 
4,838,342 


Total Cars 
Barring 
Serappage 


18,317,793 
20,714,322 
21,538,798 
22,549,754 
24,554,099 
25,225,680 
24,253,231 
22,580,849 
21,246,077 
21,188,893 
23,469,834 
25,419,549 
27,330,240 
27,221,605 
27,108,389 
29,170,292 
30,888,720 
29,561,305 
26,048,309 
29,641,901 
32,644,660 
36,627,485 


Survivirg 
at End 
of Year 

1925 
1926 
1927 
1928 
1929 


1938 
1939 
1940 
1941 
1944 
1946 
1947 
1948 
1949 


25 YEAR SUMMARY 
....15,350,038 
....60,105,918 

75,455,956 


presumably due to wartime restrictions 
7), 


for 1946 includes cars out of registration 


Number 
17,485,627 
18,915,260 
19,410,175 
20,673,852 
22,599,701 
22,345,090 
21,484,450 
19,752,283 
19,300,336 
20,725,926 
22,015,052 
23,846,488 
25,330,584 
24,455,012 
25,754,387 
27,157,554 
28,968,114 
24,218,562 
26,464,525** 
29,153,708 
31,789,143 
35,407,444 


Survivors as of 12/31/49 ..... 
Scrappage, 1925 through 1949 . 
Average scrappage per year 


Scrappage Scrappage 
Pet. to Cars Pct. to New 
in Use Cars Sold 


5.4 28.2 
10.3 55.6 
11.2 81.0 

9.7 59.8 

9.5 50.4 
12.7 109.6 

145.0 
258.2 


Cars Failing 
to Re-register 
or Scrappage 


832,166 
1,799,062 
2,128,623 
1,875,902 
1,954,398 
2,880,590 
2,768,781 
2,828,566 
1,945,741 

462,967 
1,454,782 
1,573,061 
1,999,656 
2,766,953 
1,354,002 
2,012,738 
1,920,606 
5,342,743* 

(416,216) *** ..... ; 

488,193 1.67 

855,517 2.69 
1,220,041 3.45 


.35,407,444 
40,048,512 
. 1,601,940 


in the 1944 count estimated at upwards 


***This minus figure is presumed to be the result of the re-registration of cars which had been out of service during the war. 


Autos Near Prewar Rate; 
Truck Total Doubled 


Alzaoves scrappage of pas- 
senger cars in 1949 only ap- 
proached the prewar average 
yearly rate, the replacement 
market for new-car sales still rep- 
resents a huge segment of unfilled 
demand, R. L. Polk & Co., Detroit, 
reported last week. 

Studies of car and truck scrap- 
page show that 1,220,041 passen- 
ger cars and 484,038 trucks went 
off the road last year. Scrap- 


page of trucks ran twice that of | 


50 Sales at Peak 
But Strikes Dim 
March Outlook 


By Bob Gordon 

Associate Editor 
NATEW-CAR sales so far this year 
1% have been well above last year’s 
level for the same months, but 
what about March? 

Strikes at Chrysler Corp. and 

in the coal fields have combined 
to throw an ominous shadow 


| ever what started out to be a 


volume sales year. 


These strikes will probably pre- | 


vent new-car sales in March from 
establishing a new record for that 
month. The highest sales total ever 
achieved in March was in 1941 
when 419,396 new cars were sold. 
Last year, March new-car sales 


numbered 360,584. 
* 


* * 


N THE basis of activity in the | 


first two months of 1950, new- 
car sales in March might well have | 
reached new levels for that month, | 
barring work stoppages. It appears 
likely that new records were set 
for new-car sales in both January | 
and February. 
Despite the absence of Chrysler} 
Corp. production throughout Feb- 
ruary, sales apparently were strong. 
Reports from metropolitan areas 
bolster this belief. 
In Columbus, O., for example, 
sales in the first half of the 
month totaled 1,022 new cars. This 


@ normal year, indicating that 
general debility is finally overtak- 
ing trucks on the road. 

The 1,220,041 passenger cars that 
failed to reregister (or scrappage) 
compares with a 25-year average of 
1,601,940 units a year. While scrap- 
page amounted to 25.22 percent of 
all new cars sold (registered) dur- 
ing the year, the total was only 3.45 
percent of all cars on the road. A 
total of 13,407,990 passenger cars, 
or nearly 38 percent, are postwar 
cars built since the war, while 62 
percent of all cars still in opera- 
|tion are prewar models. 

In the truck field, a different 
| story is apparent. A total of 484,- 
| 038 trucks went off the road during 
|the year, as compared with a 25- 
| year average of 258,980 units a year. 

* + . 

| 

Ss high mileage piled up by 
| trucks during the war years has 
undoubtedly taken a big toll, the 
scrappage rate being one truck 
scrapped for every two new ones 
sold. The 1949 scrappage amounted 
to 50.3 percent of all new trucks 
sold (registered) during the year, 
but represented only 6.4 percent 
of all the total trucks in operation. 

Since “scrappage” is virtually the 
replacement market, the figures re- 
leased by Polk mean that the auto- 
motive industry’s replacement re- 
quirements amount to about 
1,500,000 cars and 500,000 trucks. 

During the 25-year period, 1924 

(See SCRAPPAGE, Page 37, Col. 1) 


By Tom Hewitt 
Staff Writer 

Was most parts suppliers of 
vehicle manufacturers have up- 
wards of two weeks’ coal supply, 
they have become greatly concerned 

about steel stocks. 
The steel industry’s operating 
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Coal Shortage Postpones 


Syracuse Auto Show 

SYRACUSE, N. Y.—The Syra- 
cuse Automobile Dealers Assn. 
has postponed indefinitely its 
annual car and truck show be- 
cause of the coal shortage. 

However, the -coal shortage 
has not stopped the Des Moines 
Automobile Dealers Assn. show 
from opening, nor is it expected 
to halt the Pittsburgh Automo- 
bile Dealers Assn. show, March 
11-18, 

George A. Durbar, president 
of the Syracuse association, said 
the show had been put off be- 
cause of “restrictions on light- 
ing and heating.” He said he 
would set a new date at the end 
of the “emergency.” 


Chrysler Peace 
Seen Hinged to 
Coal Settlement 


By Mac Gordon 
Associate Editor 

ESUMPTION of coal mining 

would thaw the freeze in the 
Chrysler strike stalemate, sources 
close to the lagging negotiations 
declared last week. 

With Chrysler competitors and 
the steel industry cutting back 
for lack of coal, hopes dwindled 
for a Chrysler strike settlement 
pending outcome of the govern- 
ment’s injunction attempts to re- 
open the mines. 

Outwardly, the 


(Continued on Page 12, Col 


Chrysler talks 


3) 


rate this week is scheduled to fall 
15.1 points to 73.7 percent of ca- 
pacity because many firms have 
started banking their furnaces, 
due to the coal shortage. 
As a result, suppliers believe they 
will be hit first by steel, not coal. 
* * + 
N AvtTomotive News check last 
week revealed that Kelsey- 
Hayes Wheel Co., Detroit, which 
produces wheels and stampings for 


THIS WEEK—NET PAID ABO 


37.175 
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Output Is Steady 
As Makers Take 


Supply Gamble 


Week’s Total 118,656; 
K-F, Willys Reopen; 
Packard Curtails 

By Bernie Thomas 


Associate Editor 
[ peserrT= increasingly scarce coal 

supplies at most plants, U. S. 

automotive output rose slightly last 
week to an estimated 95,599 cars 
and 23,057 trucks—a total of 118,656 
units, according to AUTOMOTIVE 
News’ tabulations. 

It seemed clear that factories, 
along with substituting fuels 
other than coal wherever possible 
in their operations, were gam- 
bling that miners might be back 
at work soon. 

Last week’s volume compared 
with a previous week’s turnout in 
U. S. plants of 94,637 cars and 
22,748 trucks for a total of 117,385 
vehicles. 

Kaiser-Frazer returned to the 
production lineup last week after 
slightly more than a month’s in- 
activity as far as final assembly 
was concerned. Willys, also more or 
less idle for a month, is slated to 
resume schedules again March 13. 


* * * 
U S. VEHICLE producers wound 

* up February having built an 
estimated 391,681 cars and 90,427 
trucks for a total of 472,108 vehicles. 
This compared with a January 
turnout of 489,991 cars and 96,748 
trucks—a total of 586,739 units. 
Chrysler Corp.’s strike losses as 
of last week had climbed to about 
188,000 cars and trucks. The Chrys- 
ler strike, coupled with the coal 
situation, can be blamed for the 
loss of 231,000 vehicles so far this 
year. 

Further losses are likely to 
accrue in March. U. S. plants 
previously had scheduled a record 
turnout of 707,000 vehicles, com- 
prising 608,000 cars and 99,000 
trucks, 

Truck output is likely to hit up- 
wards of 100,000, but the industry 
will be lucky to account for more 
than 460,000 passenger cars, even 

(Continued on Page 42, Col. 1) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 





118,656 = 117,385 


111,678 


Last Prev. 1949 
Week Week Week 


For complete production totals 
by makes, see table, page 42. 


1 a ee 


Lack of Steel Threatening Suppliers 


| Ford, General Motors, DeSoto, Wil- 
| lys-Overland and others, has enough 
|coal for two to three weeks. 
In Chicago, Stewart-Warner is 

giving priority to original equip- 
| ment in order to help keep auto 
assembly lines going. 
| After original-equipment orders 
| are filled, the firm turns to replace- 
ment orders. Electric power for 
industrial use has been cut 50 per- 
cent in Chicago. 

(Continued on Page 37, Col. 4) 








2 





AUTOMOTIVE NEWS, MARCH 6, 1950 


Despite $10-$42 GM Trim... 





Big 


Car Price Cuts 


Doubtful in Spring 


By Mac Gordon 
Associate Editor 

,,OR one reason or another, an 

industrywide round of vehicle 
price cuts seems unlikely this 
spring season. 

Most observers did not inter- 
pret the $10 to $42 price reduc- 
tions on General Motors cars 
and trucks (Feb. 24) as indica- 
tive of an extensive trend toward 
lower prices. 

Rather, the GM action was 
viewed as a “token” type of price 
decrease made virtually obligatory 
by the two similar GM moves of 
last year—meshing the price cut 
with a drop in hourly wage svales. 

* . * 


——— high sales and the 
production cutbacks induced by 
the Chrysler and coal miners’ 
strikes are cited as factors operat- 
ing against possible price reduc- 
tions. 

Two makers, moreover, are plan- 
ning to observe the _ traditional 
spring sales boom with introduc- 
tions of new low-priced models 
designed to retail in the Chevrolet- 
Ford-Plymouth class. 

Kaiser-Frazer, it was learned 
last week, is pointing for a $1,224 
to $1,324 advertised-delivered- 
price range for its new five-pas- 
senger sedanet. The $1,224 quo- 
tation would put the four-cylinder 
model $200 under the Ford Deluxe 
six, while a $1,324 price for the 
K-F six would put it $100 beneath 
the Ford listing of $1,424. 

The new Nash lower-priced 
series, to be introduced in mid- 
April, has already entered limited 
production. The K-F sedanet will 
hit the assembly lines June 16. 

* ad + 


ERE is how the GM price cuts 

were distributed, on an adver- 
tised-delivered-price basis: 

Chevrolet cars and trucks, $10 


Tucker Grilled 
By Trustees; 


U.S. Files Lien 


CHICAGO.—Preston Tucker and 
the company he founded remained 
in the limelight last week under 
varying unfavorable circumstances. 

Tucker appeared before J. Aus- 
tin Hall, federal referee in bank- 
ruptcy, for sharp questioning by 
Norman Nachman, attorney for the 
trustees in reorganization, regard- 
ing expenditures. 

In the Cook county recorder’s 
office, John T. Jarecki, collector of 
internal revenue, filed a $2,171,322 
income tax lien again Tucker Corp., 
including $28,162 in unpaid princi- 
pal and $5,069 interest for 1946, and 
$1,926,866 in unpaid principal and 
$211,224 interest for 1947. 

Tucker pleaded faulty memory 
when asked by Nachman about ex- 
penditures in connection with 


Tucker Corp. and Ypsilanti Ma- 
chine and Tool Co. dealings. 
He also admitted an “error” in 


previously explaining the Tucker 
Corp. repayment of $21,000 bor- 
rowed personally from two individ- 

(See TUCKER, Page 9, Col. 5) 





across the board; Pontiac, $16 
across the board; Oldsmobile, $16 
on Series 76 and $21 on Series 88 
and 98; Buick, $16 on Special, $18 
on Super and $23 on Roadmaster; 
Cadillac, $26 on Series 61 and 62, 
$31 on Series 60 Special and $42 
on Series 75; GMC, $10 on two-ton 
trucks and under, $25 on units over 
two tons. 


Automatic transmissions mark- 
eted on the various GM cars 
remained unchanged. 


The uncertain outlook on labor 
costs blotted the price-reduction 
picture for the two largest com- 
petitors of GM last week. 


At Ford, the new UAW-CIO pen- 
sion plan became effective March 
1. First payments to Ford pension- 
ers are scheduled for Apr. 1, adding 
an as yet undetermined amount to 
the company’s labor expense. 

+ + * 


1‘ nature of the pension agree- 
ment to be adopted by strike- 
bound Chrysler Corp. remains un- 
settled. Chrysler Corp. has not re- 
duced its prices since prewar, 
except for a short-lived slice in 
Plymouth prices early in 1947. 


Plunges in the price structures 
of two independent makers early 
in February were regarded as of 
competitive motivation. 


Studebaker’s drop of $86 to $141 
on all models brought its Cham- 
pion beneath the Ford V-8 and 
Plymouth Special Deluxe on the 
price scale. The Studebaker Com- 
mander was priced more favor- 
ably in the medium field. 


Hudson also enhanced its com- 
petitive position by slashing its 
new Super and Custom Commodore 
models by $88 to $170.25. 


On top of the three “cost-of-liv- 
ing” price reductions by GM in the 
past year, all GM divisions lowered 
certain models in conjunction with 
their 1950-model announcements. 

” + +. 


LDSMOBILE trimmed prices on 

its entire Series 88 and reduced 
station wagons and hardtop con- 
vertibles in its other groupings. All 
Cadillac prices were pared by the 
addition as standard equipment of 
certain equipment optional on 1949 
models. 

Prices fell on all Buick Road- 
masters and the Buick Super con- 
vertible, station wagon and hardtop. 
Chevrolet and Pontiac whittled 
their station-wagon listings. 

The Feb. 24 reduction of $10 to 
$42, explained GM President C. E. 
Wilson, was instituted to “pass 
along to consumers the savings 
resulting from both the downward 
adjustment of wage and salary 
payments and the lowered costs 
of certain items, notwithstanding 
the increased prices now being 
paid for steel and some other 
commodities.” 

UAW President Walter P. Reu- 
ther has made it plain he will insist 
on scrapping the “escalator wage 
plan” with whose downward ad- 
justments GM linked its price cuts. 

Unless the plan is incorporated 
in the new GM contract, the last 
quarterly review of GM pay scales 
under it has been made. The pres- 
ent GM-UAW pact expires May 29. 








Now in Book Form 


JOHN O. MUNN’S 


‘A Guide to Automobile Selling’ 
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Selling versus Overallowance—Put this book in the hands of every one of your 
salesmen. Guide them in the techniques that de-emphasize the importance of the 
used-car allowance. Each chapter of this cloth-bound book is a money-maker. 
Sixty-four idea-packed pages. 


$3.50 per Copy, postpaid 
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‘Main Topic: Sales . . . 





were led by A. 
sales manager. Seated clockwise above are 
Crews; Crowley; Harry Maides, Buffalo; P. 
Detroit. 








LINCOLN-MERCURY SALES CONCLAVE—District managers of the Central sales region 
discussed plans for 1950 and reviewed 1949 activities at a meetin 
H. Crowley, assistant general sales manager, an 
E. F. Coll, Pittsburgh; O. 
D. Warren, Cincinnati, and George S. 


N. E. Crews, regional 
L. Noble, Cleveland; 
Coats, 


AT OLDS ATLANTA ZONE MEETING—S. E. Skinner, general manager, told dealers at 


Atlanta that Oldsmobile sales have reached new highs in every state. 
Farnsworth, southern regional manager; P. A. 


ing): O. C. 


L. F. Carlson, assistant to general manager: 


sales manager. 





eft to right (stand- 
Sinclair, Atlanta zone manager; 
(seated) Skinner and G. R. Jones, general 


FORD DEALER PARLEY—More than 300 Ford dealers of the Detroit district held a three- 
day meeting there last week. A first-hand report of the 12-man National Ford Dealer Council 
discussions with top Ford officials, held recently in Detroit, was presented by John P. 


Hoek, Springfield, O., 


and Louis Harpole, Evansville, Ind. Detroit officials attending the 


sessions were headed by J. C. Doyle, central regional sales manager. Pictured above from 


left are A. F. Bauerbach, Detroit district sales manager; Harpole, Hoek and Doyle. 





Security Dealers Suspend 


Eaton’s Stock Firm 


WASHINGTON. — 
role 
Kaiser-Frazer stock in February, 
1948, last week drew the Cleveland 
investment firm a two-year suspen- 


Otis & Co.'s | activities 
in the abortive offering of |major part of their business. 


sion from the National Assn. of | 


Securities Dealers. 

Also suspended were Cyrus 
Eaton, principal Otis stockholder, 
and William R. Daley, the firm’s 
president. 

The suspensions are effective Apr. 


29, but appeals to the Securities & | 


Exchange Commission and later to 
the courts may delay action. 
However, the NASD action, in 
effect, would deny Otis, Eaton and 
Daley the right to engage in the 


K-F Stock Hearing 


Nearing Climax 


DETROIT.—Hearings on a pro- 
posed settlement of $50,000,000 in 
stockholders’ claims against Kaiser- 
Frazer Corp. and various of its 
officers were climaxed here last 
week with testimony by Henry J. 
Kaiser, K-F board chairman. 

Kaiser spent slightly more than 
two days denying allegations that 
mismanagement had cost K-F 
millions of dollars in profits. 

K-F attorneys informed Federal 
Judge Frank A. Picard, in whose 

(Continued on Page 41, Col. 3) 





which constitute’ the 
NASD said it was giving the 
principals 60 days’ grace before 
making the suspension effective 
in order to allow them to furnish 
certain information about the 
controversial lawsuit which Otis 
& Co. used as the reason for with- 
drawing from K-F’s stock offer- 
ing. 
Presumably, if these questions 
(See OTIS, Page 12, Col. 5) 








in Detroit. Discussions 


Girard Appointed 
Sales Manager 


Of Kaiser-Frazer 


WILLOW RUN.—Appointment of 
Steve Girard as general sales man- 
ager of Kaiser-Frazer Corp. wis 
announced last 
week by Walter 
deMartini, sales 
vice-president. 

Girard, associ- 
ated with K-F 
since 1946, has 
been a vice-presi- 
dent of K-F Ex- 
port Corp., repre- 
senting the com- 
pany when it or- 
ganized Neder- 
landsche  Fabri- 
eken, N. V., assembly affiliate in 
Rotterdam, Holland. 

He returned to the U.S. recently 
after completing organization of 
the Dutch company’s sales distri- 
bution system, and has been direct- 
ing the firm’s small plants develop- 
ment program. 

A native of Hoguiam, Wash., 
Girard attended the University of 
Washington. He became associated 
with Henry J. Kaiser interests in 


$132 Million Earnings 
Shown by Chrysler 


DETROIT. — Chrysler Corp. 
last week reported a $132,170,096 
net profit for last year, amount- 
ing to $15.19 a share. Earnings 
in 1948 were $89,187,240—or $10.25 
a share. 

President K. T. Keller said the 
profit rate was only 6.34 percent 
of sales. This rate has been ex- 
ceeded in eight other years dur- 
ing Chrysler history, he said. 

Total sales of Chrysler pro- 
ducts exceeded the $2 billion 
mark for the first time last 
year. U. S. plants of the corpora- 
tion produced 1,267,470 cars and 
trucks in 1949, 


Steve Girard 








1938 and served in various capaci- 
ties with Consolidated Builders, 
Inc.; Kaiser Co., Inc., and Kaiser 
Engineers before joining Kaiser- 
Frazer at the Southern California 
division, Long Beach, Calif. 

He was assistant works manager 
of the Willow Run plant when he 
was named vice-president of the 
Export Corp. in 1948. 





Revenge 
Coal Offered Dealers, 


With Extras 


CLEVELAND.—M., C. Busic has 
a ton of coal he wants to sell just 
to new-car dealers, He wants $45 
for the ton. Selling price includes 
a few “extras” such as a rug, a 
scooter, an old ironer. Busic says 
he’ll take no tradeins. 

Busic said if new-car dealers are 
desperate they’ll not hesitate to buy 
his coal. 

A few years ago, Busic declared, 
he had to buy a new car. 


Mohawk Rubber Buys 


Plant Site Near Denver 
DENVER.—A plant site near 
Littleton, just south of this city, 
has been purchased by Mohawk 
Rubber Co., Akron, where it plans 
to erect a $250,000 factory to manu- 
facture tire and tube repair ma- 
terial and tire-recapping stock. 
Company officials said they ex- 
pect to be in production in the new 
location in about 90 days. Sufficient 
land has been purchased to provide 
for expansion later, they said. 








LIGHTFOOT COMPLETES 25TH DODGE YEAR—A silver anniversary award for 25 years a 
a Dodge dealer has been given to Walter J. Lightfoot (center), whose Philadelphia firm 
bears his name. George Little (left), regional manager, made the presentation, while Rober 
Porter, city manager, looked on. 
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Dealers tell me 


By John 0. Munn 







(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 






Mant dealers tell me that profits |age of net profit to total sales with 
. should be discussed more fre- | those of the factories’. 

quently in this column. Profits, of | “If my memory serves me right, 
course, are the goal of every busi-|he said that few dealers made a 
ness enterprise. They are tne result |net profit before the war. Those 
of successfully bringing together all| who reported an income averaged 
business conditions. Perhaps we do|less than 3 percent, as compared 
get involved with methods, tech-|to a factory net profit of about 8% 
niques and causes, and all too fre-| percent based on sales. 

quently overlook the real purpose * * * 

of our enterprise. The following 20 Pct. Return? 


letter, which is typical, will explain 
what I mean: ‘I AM acquainted with a man who 
“| avidly read your column is in the insurance business in 
every week, and long ago con- |# nearby metropolitan city. His 
cluded that you had a sincere business earns him a net profit of 
interest in the welfare of auto- about $20,000 a year. His invest- 
mobile dealers. Because I so |™ent in the business amounts to 
thoroughly believe that Automo- less than $2,500. It consists of the 
tive News can be a real influence usual office equipment, such as 

for good, particularly where fac- desks, typewriters, files, etc.” 
tory-dealer relations are con- “At a recent state convention 
one of the vice-presidents of a 


cerned, will you listen to me? ; : ean 
“The subject I wish to discuss is| Se Suto manufacturer was one 
that of dealer profits and the atti- le can ae os Gneme 
tude of factory people toward them. ; 
You will recall that on the occa-| the dealers with the fact that 
sion of an annual NADA conven-| they should disregard profit per- 
tion, Lee Moran, then executive| Cemtages as compared to total 
vice-president of the association, | Profits and should think only of 
made a strong speech, comparing| "et, Profits as compared to in- 
dealer profits with those of fac- vestment. 
tories. He pointed out, among other| “After his remark, I could not 
things, that a dealer earning $100,- |help but remember my insurance 
000 today had fewer dollars left|friend. Here was a man with a 
after taxes than the dealer with a | $2,500 investment that was yielding 
him an annual return of $20,000. 


$30,000 income before the war. He t ; 
also compared the dealers’ percent- |If he had been satisfied with a 20 
percent return on his investment 


(the factory executive declared that 
this should be the goal for the 
average auto dealer) his profit for 
the year would have been $500— 
not $20,000. 








Loan Exemption 
For Va. Dealers 
Is Rejected 

“A NOTHER prominent factory 


RICHMOND, Va.—An amend- . J 
ment to exempt auto dealers from | executive in a prepared ad- 
a bill requiring a full statement of |4tess recently said this at a state 
charges on loan contracts was | meeting: “But let me remind you 
beaten down in the state senate — even In ee a 
last week by an 18-to-15 vote. t ie average au omobile dealer re- 

: : alizes about 30 percent return on 

_ Action came after heated discus- his investment every year. How 
sion on an amendment offered by| many other retail operations can 
Sen. Morton G. Goode, of Din-| atch that?’ 
widdie. He said he sought to take “Well, I know of plenty of dealers 
dealers out of the bill since they|no would quickly turn the keys 
were covered in virtually the same |j;, their doors if that was as much 
language in the code already. as they could anticipate. 

Author of the original bill, Sen. “It is true that most intelligent, 
Major M. Hillard, Portsmouth, said| experienced and alert automobile 
his measure was necessary to pro-| dealers earned satisfactory profits 
tect the public from exorbitant; during the war and first four 
finance costs. postwar years. Well, why should- 


Remembering that the section of | m’t they? 


the bill prohibiting kickbacks by| You know, and the factory boys 
banks and finance firms was de-| know, that there were a great many 


leted, Hillard said, “the bill will|¥e@rs before the war when most 


kickbacks the way|0f the best dealers in the country 
gy ee = ” y were not able to earn a profit that 


Sen. Charles T. Moses, of Ap- came even close to a fair return, 


deat d either on a basis of investment or 
pomattox, an auto dealer, urged | 4), that of total sales. Furthermore, 
the senate to exempt dealers from 


aay oe the ‘great’ profits earned by dealers 
terms of the bill “and let us show during the past eight years didn’t 
you we can clean up our own buSi-/j99m up so large after taxes were 
ness. paid. Many of those dealers were 
high-pressured by the factory boys 
into spending all of it for new 
buildings and remodernization. 

“T hope that dealers will continue 
to think of themselves as mer- 
chants—not as traders. I hope that 
they will not permit themselves to 
be stampeded into ‘volume’ selling, 
crazy trading practices and foolish 
credit extension with disregard for 
net profits, just to be the ‘leaders’ 
or the ‘near-leaders,’ and just to 
permit the factories to over - pro- 
duce. Those plaques for sales 





* * * 


Plaques for Sale? 









Arkansas Assn. 


Meets May 12 


LITTLE ROCK, Ark.—The Ar- 
kansas Automobile Dealers Assn. 
will hold its annual convention 
May 12 at the LaFayette hotel here, 
according to Link Lewis, secretary- 
manager. 
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they are forced into bankruptcy.” 


Sittin Dealers 
Set Auto Show 


MARIETTA, O.—An automobile 
and truck show, sponsored by the 
Marietta Automobile Dealers Assn., 
will be held March 16-18 at Mari- 
etta college. 

Stage entertainment will be pre- 
sented in addition to over $1,000 of 
prizes, the association states. Profits 
of the show have been pledged to 
the city fund for a new YMCA 
building. 


achievement that adorn their office | 
walls can’t be sold for much when | 
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City Seeks National Event... 


10,000 Sales Credited 
To Chicago Show 





Bootlegging Probe 


Floods Mich. Tax Till 


LANSING. — Nearly $100,000,- 
000 in amended tax returns have 
been turned in by Michigan 
automobile dealers in the last six 
months, according to State Rev- 
enue Commissioner Nims. 

Most of the returns came after 
sales tax auditors began check- 
ing Detroit dealers in an alleged 


| sales tax evasion scheme involv- 


ing new-car bootlegging, Nims 
said. 





| 
CHICAGO.—Over the top in a 
big way! 

Thus is told the story of the 42nd 
annual Chicago Automobile show 


which ended last Sunday (Feb. 26) 








son, executive vice-president of the 


* 





ALBANY.—A mass signing of 
the man-to-man and dad-to-daugh- 
ter safe driving pledge by hun- 
dreds of teen-agers highlighted a 
weekend visit here by screen and 
radio star Robert Young. 

A theater rally, at which hun- 
dreds of youthful drivers pledged 
themselves to accept the responsi- 
bility that goes with driving a car, 
climaxed Young’s visit to promote 
the cause of safe driving. 

The program is sponsored na- 
tionally by the National Automo- 
bile Dealers Assn. and the Inter- 
Industry Highway Safety Commit- 
tee, and in New York by the New 
York State Automobile Dealers. 

George D. Gardner, president, 
and C. D. Henderson, executive 


Louisiana Parley 
Delayed 3 Weeks 


NEW ORLEANS. — The annual 
convention of the Louisiana Auto- 
mobile Dealers Assn., originally 
scheduled to open here in the Jung 
hotel March 6, will start March 27 
instead, according to Brown For- 
tier, association president. 

Fortier said the association had 
been meeting some difficulty in 
procuring speakers for the parley 
and that this necessitated the de- 
lay. However, a principal speaker 
at the meeting, Fortier said, will 
be M. Robert Deo, managing direc- 
tor of NADA. 


April Parley Set 
In Wash. State 


SPOKANE, Wash. — The annual 
convention of the Washington State 
Auto Dealers Assn. has been set for 
Apr. 20-22 at the Davenport hotel 
here. 


Aside from the usual entertain- 


|ment, the parley will feature a golf 


tournament. 


Brooklyn, L. I. Dealers 


To Convene March 14 

BROOKLYN, N. Y.—The annual 
dinner meeting of the Brooklyn and 
Long Island Automobile Dealers 
Assn. has been set for March 14 at 
the Hotel Granada. 

The “Power of People” will be 
discussed by Thomas R. Reid, guest 
speaker. 


New York 
perpetual motion clock to Young. The gift, and a scroll making the star an honorary presi- 
dent of the dealer association were presented to the star to show its appreciation of his 
efforts to promote highway safety among teenagers. 








YOUNG DOES GOOD DEED FOR DEALERS—Radio star Robert Young signed autographs 
for some of the hundreds of Albany area teenagers who attended a safety rally featured by 
@ mass signing of the man-to-man and ae driving agreements. C. D. Hender- 


tate Automobile Dealers, presented a 


* * 


Hundreds of Youths Sign 
Safety Pacts in Albany 


vice-president of the New York 
State Automobile Dealers, also ad- 
dressed the gathering. 

They told the “drivers of tomor- 
row” that the dealers were backing 
the program because they felt it 
was one of the most effective an- 
swers to the problem of teen-age 
recklessness behind the wheel. 


Other speakers included Halsey 
Carey, deputy state motor vehicle 
commissioner, who said his depart- 
ment was happy to cooperate be- 
cause it was so aware of the hor- 
rors of teen-age accidents, and 
Thomas A. McShane, manager of 
the Albany Safety Council. 

The rally, broadcast nationally 
over NBC, was followed by a lunch- 
eon. Young at that time was pre- 
sented with a scroll designating 
him as honorary president of the 
New York State Automobile Deal- 
ers, and a gift from the dealer or- 
ganization in appreciation of his 
efforts in the cause of safety. 

Young arrived in Albany early 
Friday and was met by a throng 
of more than 300 high school stu- 
dents; M. H. Yager of the Albany 
Automobile Dealers Assn.; repre- 
sentatives of the U.S. Army and Air 


Force and an honor guard of U. S.} 





Marines. 


On the House . 








after a nine-day run at the Inter- 
national Amphitheater. 

With total attendance estimat- 
ed at 478,000, the show smashed 
the previous high of 394,000, set 
here in 1940, by 84,000. 

Based upon reports of various 
exhibitors, a record was also es- 
tablished in sales, which James F. 
McManus jr., show chairman, 
placed at 10,000 cars and trucks, 
including 5,400 closed at the amphi- 
theater and an almost equal num- 
ber in dealer establishments after 
customers first visited the show. 


McManus further projected the 
effects of the show along buying 
lines by stating that it will stim- 
ulate a $65,000,000 volume as a 
result of visits to the amphi- 
theater and dealer salesrooms, 
along with sales concluded after 
demonstrations carded by dealer 
salesmen at the show. 

Agitation has been renewed for 
making Chicago the scene of na- 
tional automobile shows under 
CATA sponsorship. 

Among the advantages cited in 
support are the facilities of this 
“perfect” building for showmanship 
in the central arena and spacious- 
ness for displaying complete lines; 
the fact that all makes of cars and 
trucks, including Ford, a non-mem- 
ber of the Automobile Manufactur- 
ers Assn., can be accommodated, 
and the location of Chicago as the 
center of the nation’s biggest auto- 
mobile market. 

Crowds flocked to the show in 
tremendous numbers right down 
to the final day. Unfavorable 
weather conditions proved no 
brake on either enthusiasm or 
attendance. 

Edward L. Cleary, show man- 
ager, expressed confidence that the 
total attendance would have topped 
the half-million mark, the maxi- 
mum set in advance, under better 
weather conditions. At that, it sur- 
passed the 450,000 forecast in ad- 

vance. 

A dramatic touch was added to 
the final performance of the Wheels 
of Freedom stage spectacle when 
Frank H. Yarnall, president of the 
Chicago Automobile Trade Assn., 
flanked by members of the show 
committee and Will J. Harris, pro- 
ducer of the spectacle, were intro- 
duced to the audience. 

Yarnall, in turn, presented the 
others in the group to the accom- 
paniment of cheers. 





Ziesmer Named Head 


Of Industry Relations 


WASHINGTON.—NADA Pres- 
ident Fred L. Haller has an- 
nounced the appointment of 
George F. Ziesmer, immediate 
past president, as 1950 chairman 
of the association’s industry re- 
lations committee, Carl Fribley, 
NADA New York director, has 
been named vice-chairman. 

The year’s first meeting of the 
committee has been called for 
March 15 here. 





West Coast Memos: The Grand Canyon Economy run, which came 
off without a hitch in its postwar renewal, will be conducted again 


in 1951. ... Eventually may be extended across the nation. . 


.. Gen- 


eral Petroleum (Mobilgas) Corp.’s Clarence Beese- 


¢ 


A dealers, who seemed mostly concerned about new- 


Had lunch 





Wemhoft 


car bootlegging. . 


myer was bubbling over with pride; reported Mobil- 
gas’ New York officials were enthusiastic, too... . 
A highlight of my stay at the Canyon was a 
luncheon given by Lee Lyles, assistant to the 
president of the Santa Fe, aboard his private 
rail car; in attendance were Bob Minckler, Gen- 
eral Petroleum’s president, Beesemyer and my- 
self (plus the missuses). . . 
Los Angeles dealers are an aggressive lot, sales- 
wise; are generally optimistic about the year ahead. 


with about 15 of the city’s top 


. . Link Anderson’s three dimen- 


sional photo projection room in his new Santa Monica (Calif.) Pon- 


tiac dealership is a honey. . 
8,000-mile swing from Detroit, 


. . Having traversed the country in an 
through New York, Philadelphia, 


Washington, Chicago, Kansas City and Los Angeles, I’m about ready 
to settle down for a while, except for a little jaunt to my home town 
of Decatur, Ind., for a chamber of commerce affair. 





—Peretre WeMHorr, 
Editor 
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Shows Help Business 


A DEALER who dropped into Chicago to see the auto 
show there remarked: 

“Man, the dealers in my city certainly missed the boat 
by passing up a show this winter.” 

He, like the Chicago dealers themselves, were overwhelmed 
at the interest stirred up by the show. 

And dealers in Washington reported much the same ex- 
perience at their show. The public flocked to the show 
despite bad weather and despite the fact that the cars on 
display had already been seen on the road. 

Not only was there interest—but buying interest. It was 
estimated in Chicago that sales ran 35 percent ahead of 
the 1940 show. 

One observer pointed out that a lot of people forget that 
a whole new generation of possible car buyers has grown 
up since the last auto shows were held prewar. 

Seems to us that dealers, going ahead on their own, have 
demonstrated to the factories the value of auto shows. 

Maybe the makers will hold a national show next year, 
in the face of these facts. 


What Strike Demonstrates 


a unions call a strike that appears needless, 
they claim they have found it necessary to demonstrate 
their strength. 

But we wonder to whom they are demonstrating in the 
Chrysler strike. 

Because of the many unknown factors, it is difficult to 
estimate accurately the total cost of the strike. However, 
losses to some elements are fairly clear. In the 28 working 
days of the strike through last week, the individual worker 
at Chrysler lost just about $360 at the rate of $1.63 an hour, 


eight hours a day. If you want the worker loss in millions, | 


there are about 89,000 Chrysler employes, making a loss 
of around $32,000,000. 

Then there are the 10,500 Chrysler dealers. Estimating 
roughly that the 180,000 cars and trucks that were lost 
would have averaged about $2,000 in price, the value lost 
amounts to about $360,000,000. 

Out of that figure, the dealers would have had about 
$90,000,000 to prepare the cars, sell them, help pay for 


overhead and service, pay their employes, and otherwise | 


stimulate the economic life of their communities through 
newspaper advertising, direct mail, and so forth. 

Then there are thousands of employes of suppliers who 
are losing wages. There are chains of unpaid bills to doctors, 
grocers, butchers, appliance stores, etc. 


There is transportation that was not used; materials, too. | 


We guess that the union was demonstrating to a lot of 
people, but there is a question of what they were demon- 
strating. Wouldn’t it have been better to demonstrate good 
sense by remaining at work while they were negotiating 
their differences? 


| 


| 
| 


| 
| 














Dealer 
Forum | 


Eprror’s Note: The following 
article was submitted by a Con- 
necticut dealer, whose name has 
been withheld: | 

I am writing this letter for two| 
reasons: First, you have continuous- | 
ly and admirably championed the | 
dealer cayse; second, the article in| 
Automotive News, Feb. 20 issue, | 
“Makers Disclaim Bootlegging | 
Blame,” paragraph “We'll do what | 
we can to help, but it’s your prob-| 
lem. Meanwhile, we are open to} 
suggestions.” 

I am not going to argue whose) 
problem it is, but you may give) 
the party who made the quotation | 
this suggestion: The entire matter) 
is one of selecting dealers and the| 
distribution of cars. If the manu-| 
facturers in selecting dealers would | 
contract only those who have prop- | 
er facilities, adequate finances and | 
capable organizations, and then dis- 
tribute their cars on a mathemati- 
cal basis, there would be no boot- 
legging. 

To give you an example, let’s 
take for easy calculation a year 
in which 5,000,000 cars are sold— 
assume that the XYZ car sets 
their year’s production at 250,000 
cars, which is 5 percent of the 
total; take the sales of all cars 
in each dealer’s territory that the 
factory holds him responsible for 
and allot him as his year’s quota 
5 percent of that amount. This 
would put all dealers on an equal 
basis, 

Write a perpetual contract with 
the dealer, subject to cancellation 
at any time his sales in the terri- 
tory assigned to him fall below 5 


percent of the total sales in his 
territory. 
Now let’s see what this does. 


First, the time to evaluate a dealer 
is before he is contracted with and 
not after he has started. Second, 
only receiving in number of cars 
5 percent of total sales in his terri- 
tory and being required to sell 5 
percent in his territory, it isn’t 
likely he will bootleg any cars or 
sell them in another dealer's terri- 
tory, for to do so would subject 
his contract to cancellation, 

This gives the dealer the per- 
petual contract he desires and, at 
the same time, the factory cause 
for cancellation. No protected 
territory is necessary as the jeo- 
pardizing of his contract is a 
greater restraining factor than a 
few dollars encroachment claim. 

In conclusion, the caliber of the 
dealer and the distribution of cars 
by the manufacturer is entirely 
accountable for the worst condition 
the industry has ever experienced. 


CONNECTICUT DEALER. 
” + * 


Rename the ‘Hardtop’ 


Irritating me no end is the de- 
plorable failure of the automotive 
powers to agree on a universally 
acceptable and applicable name for 
the so-called “hardtop convertible.” 

Here are three rapid-fire sug- 
gestions that would fit these snazzy 
new models: resorter, sportster or 
city coupe (the latter an admitted 
translation of Cadillac’s Coupe 
DeVille). 

It would appear an easy matter 
to devise one common monicker for 
these cars, other than the deceiving 
“hardtop convertible.”—Satt Lake 
Ciry DEALER. 

Epiror’s Note: Any other sug- 
gestions? 
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DEAR OLD RIP. 
THE ONE-TIME"PIP" 


“WONDER IF ANYBODY 
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used, if you so request. 


‘M’ Not ‘B’ 

In Automotive News, Feb. 6, you 
had an article which stated that 
the traffic death toll in 1949 estab- 
lished a record low of 7.6 deaths 
per 100 billion vehicle miles of 
travel. 

I am under the opinion that you 
refer to 100 million vehicle miles 
instead of billion as you have it 
stated. —- STANLEY SwiperRsK!, Mosi- 
nee, Wis. 

Epiror’s Note: Reader Swider- 
ski has caught a nifty typograph- 
ical error. The correct figure is 
7.6 deaths per 100 million miles 
of vehicle travel, rather than the 
reported 100 billion. 

. 


+ * 


Meets Formula 

In your Jan. 23 issue you carried 
a story relative to prohibition of 
sales of 12 kinds of antifreeze in 


cAutomotive Shorts 


Big business . . 


. little business. Some auto firms num- 


ber their employes in hundreds of thousands, yet 93 per- 
cent of the companies engaged in the auto business have 


less than 20 employes each. 


* * 


* 


An air-brush artist can design a dream car in min- 


utes, but on the real ones it 


often takes 1,500 different 


detailed drawings just to change body styles. 


* * 


_ While you often hear the railroads attacking the truck 
industry, nearly four million carloads of automotive 


freight were hauled by U. S. 


railroads in 1948. Rail in- 


come from this source totaled $815,000,000. 





"“Trammec DPegts ...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 





Kansas. Under date of Dec. 31, the 
Topeka (Kans.) Capital carried a 


story indicating that three anti- 
freeze brands had been revised to 
meet the Kansas law formula. The 
Cities Service Oil Co. product, 
“Kansas Blue Club,” was included. 

I have been informed that the 
facts of the original story were 
misleading in that the antifreeze 
product made under the name of 
Blue Club by our company is not a 
permanent antifreeze. In addition 
to this, Cities Service Oil Co. had 
a permit to sell this product which 
was approved by the commission 
prior to the date on which the 
original story was released.—-M. L. 
MarGeENAU, director of public rela- 
tions, Cities Service Oil Co., Bart- 
lesville, Okla. 
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Munn’s Book 


I believe in exactly what John O 
Munn said in the Jan. 30 issue of 
AvuTOMOTIVE News relative to “Suc- 
cess Linked to Concentration,” and 
I like the way he said it so much 

Your statements that no person 
is ever injured by hard work as 
long as he is happy at that work 
and that the most unhappy people 
are those who are out of adjust- 
ment with their work are so very 
true. 


It seems to me that a lot of 
people in writing sales books have 
been trying to say just what you 
said but have been missing the 
point of getting it across. You have 
come out and said it so very simply 
it is most convincing. 

Will you tell me when this book 
on automobile selling which you 
are writing is going to be out?— 
G. M. Pratt, manager automotive 
division, Buhl Sons Co., Detroit. 


¥ 
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WINS SWEEPING VICTORIES 


In Mobilgas Grand Canyon Economy Run! 


THE RECORD 


(CERTIFIED BY CONTEST BOARD— AMERICAN AUTOMOBILE ASSOCIATION) 


PRICE GROUP: WINNER: 


DIVISION “G” ......... 1950 SERIES 61 CADILLAC SEDAN WITH 
Price Range: $2951-3150 58.52 TON MILES—22.972 MILES PER GALLON 





a" DIVISION “H”........ . 1950 SERIES 62 CADILLAC SEDAN WITH 
Price Range: $3151-3750 58.57 TON MILES—22.525 MILES PER GALLON 


om DIVISION “I? ........ . 1950 60 SPECIAL CADILLAC SEDAN WITH 


1, the 


polly Price Range: $3751-4500 59.12 TON MILES—22.080 MILES PER GALLON 


ed to 
.. The 
oduct, 
ded In Competition With All Other Makes of Cars Entered Regardless of Size, 
it the 
were Weight or Price Class, Cadillacs Placed 2nd, 3rd, and 4th in the Sweepstakes 


freeze 

ne of 

not a 

dition 

» ad — All Cadillac Cars Entered Were Equipped With GM Hydra-Matic Drive! ———— 
ie 

M. L. 


rela- In this, the world’s most exacting and accurate test of operating 
Bart- 5 © 
economy —a total of 31 stock automobiles, representing virtually 
ani =a ; 7c : 
every automotive manufacturer, traveled a rugged 751-mile 


“Suc- course spanning a variety of typical driving conditions. 


The results of this run are powerful testimony to the fact that 
reople : Cadillac— with all its luxurious size and undisputed distinction — 


is one of the world’s most economical cars to own and operate! 


have CADILLAC MOTOR CAR DIVISION @e@ GENERAL MOTORS CORPORATION 
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Most Makers Likely 
To Offer Hardtops 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


a to jobs on dealers floors these days appear to be | 


the hardtop sports jobs, one leading manufacturer re- 


portin 


that thousands more could be delivered if there were 


only the manufacturing facilities available. Some designs 
are nothing more than a regular convertible chassis with a 


specially - shaped steel top®—————— 


welded in position; others 
have chassis similar to the 
convertible, but with some of the 
extra cross-bracing removed be- 
cause the roof panel supplies extra 
reinforcement not available in the 
soft-top designs. 

Whether the models still must be 
considered in the category of nov- 
elties or whether they are the com- 
ing trend in body designs remains 
a matter for conjecture. One man- 
ufacturer says the whole thing 
came about by 
accident; that 
when it was first 
proposed no one 
was convinced the 
desired strength 
would be real- 
ized. 

There were 
fears that the 
sharply rounded 
glass of the rear 
window would 
crack in negotiat- 


ing rough roads. However, — the 


Warning Given 
Fashion Academy 


Award Winners 


NEW YORK.—The Fashion Acad- 
emy, when giving its gold medal 
award to a car or any other prod- 
uct, looks for fashion in popular- 
priced products only, not in luxury 
units, Emil Alvin Hartman, owner 
of the school, told the National 
Better Business Bureau last week. 

“For example,” reported BBB, 
“Fashion Academy has given its 
gold medal award to the Ford car, 
but Hartman does not claim that 
the Lincoln car is inferior in fash- 
ion design or appeal to the Ford.” 

Hartman also informed the bu- 
reau that not all products in a 
given field are always reviewed, 
nor are side-by-side evaluations 
made. It was pointed out that 
“Fashion Academy” is a trade style 
owned by Hartman and used by 
him to designate his privately- 
owned school. 

Since the academy is a privately 
owned institution, the bureau said 
award receivers should not use 
such slogans as “Equal to the 
Oscar in motion pictures .. .” or 
“. . . fashion’s highest honor.” 

“It is clear,” said BBB, “that 
recipients of Fashion Academy 
awards should not represent or im- 
ply that their product was chosen 
as being ‘first’ or ‘foremost,’ or as 
the ‘leader’ among all competition.” 

Although Hartman says he has 
the assistance of artists and de- 
signers in making the awards, final 
judgment is his own. 





A, H, Allen 





SPARKS AUTO-LITE SHOW—A “Look-Alike” 
Claudette Colbert was one of 
the show which Auto-Lite used 


of 
present its 1950 advertisi ram before 
members of the ‘Automotty ectric Assn. 
a The “Look-Alik Fy 


eigen eee geek. oli Ged 
re Wlee-president “of Rutheauf a 
Mths dimclated' radio shew . : 








doubts have been pretty well dis 
pelled. The design has caught the 
public fancy and, with a price 
somewhat under a standard con- 
vertible, the buyers are standing in 
line for the hardtops. 

Chrysler now has the jobs as a 
part of its divisions’ lines. Gen- 
eral Motors has them all the way 
through its five series. Ford 
should be following suit before 
long. K-F was in there months 
ago with a variation in which the 
steel top is fabric-covered on the 
outside. 

It can be assumed other makers 
have their versions well past the 
drawing boards. The next step 
might be a four-door body with a 


similar type of roof and all-around | 


“openability.” 


Chrysler Coal 


ARLY last week there were ru- 

mors floating around that gov- 
ernment authorities had their eyes 
on Chrysler coal stocks, with the 
idea of commandeering supplies to 
dole out to emergency cases. 


The corporation is believed to 
have had about 30 days’ stocks on 
hand when its plants were struck, 
and consumption has been far be- 
low normal since that time. Any 
such move to appropriate this fuel 
would make Chrysler resumption 
doubly difficult. 


* * * 


Conversion Again 
Bote of steel ingots for con- 
version into sheet and strip re- 
portedly has been resumed for a 
number of accounts, including some 
automotive customers. Electric fur- 
nace melters, of course, are not 
dependent upon blast furnaces for 
their raw material, using 100 per- 
cent scrap. 

Principal difficulty confronting 
ingot buyers is to locate mill roll- 
ing capacity. Prices on the conver- 
sion ingots are said to be more 
reasonable than during the time of 
the steel shortage. 


* * * 


Sugar for the Salt 
HIS is the time of year when 
salt takes its toll on automobile 
finishes, One attempt to circum- 
vent some of the salt damage has 
been observed frequently around 
Detroit. 


It involves the application of a 
transparent yellowish coating over 
all chrome-plated parts—said to be 
resistant to attack by salt and yet 
can be easily washed off with 
scouring powder in the spring. 


* * 


K-F Treats N.Y. 
To Special Show 
Of 1951 Models 


NEW YORK. — Kaiser-Frazer's 
three new 1951 cars, including the 
as yet unnamed low-priced model, 
made their bow here Wednesday. 

First 1951 models to be announced 
by the auto industry, the new cars 
went on exhibition at the Kaiser- 


Frazer salon, 54th and Broadway. | 


The public showing was to con- 
tinue daily through March 7. 

The new models had been shown 
previously only at the Chicago Au- 
tomobile show. 

The elaborate K-F Chicago ex- 
hibits were moved here for the 
special New York display. 

In addition to the low-priced car, 
the display includes a four-door 
sedan and Cape Verde coupe in the 
Kaiser line, and a convertible and 
Vagabond utility model in the Fra- 
zer series. 

A complete revolving chassis of 
the low-priced car is among aux- 
iliary mechanical displays. 











MISSISSIPPI'S DELEGATION AT NADA CONCLAVE—Headed by President and Mrs. S. E. 
Kossman, Cleveland, Miss., and NADA Director Harry McArthur and Mrs. McArthur, Hat- 
tiesburg, 25 members of the Mississippi Automobile Dealers Assn. and their wives attended 
the recent annual cenvention of the National Automobile Dealers Assn. in Atlantic City. 
Katherine Wright, Pascagoula, runnerup in the Atlantic City beauty contest, was the guest 
of the Mississippi dealers. Seated in the chair are Miss Wright (left), Kossman, Mrs. Koss- 
man. Standing (left to right) are: Mrs. George Alexander, Mendenhall; George Alexander: 


Mrs. R. S. 
Giddon, Shelby; 


Lincoln, Meridian; MADA Secretary-Treasurer Tom Garrott jr., Tunica; Mrs. Word 
Past MADA President L. Flowers Hamrick, Greenwood; Past President R. 


S. Lincoln, Meridian: Past President Wayne Williams, Greenwood; Mrs. Williams; Mrs. Mc- 


Arthur 


to right): Word Giddon, Shelby; 


Hattiesburg; McArthur, Hattiesburg, and Mrs. Clifton Dees, Biloxi. Front row (left 
Mrs. L. Flowers Hamrick, Greenwood; W. 


C. Hudson, 


Macon, and MADA Manager George Lemon Sugg, Jackson. Others attending the Atlantic 
“ts convention but not present when the photograph was made were: Clifton Dees, Biloxi; 


Burrow, Laurel, and Julius King, Laurel. 


Corporate Profits Tax 
Spurned in Michigan 


LANSING.—Gov. G.,.Mennen Wil- 
liams’ plans for a proposed cor- 
poration profits tax to help erase 
what he says will be a $90,000,000 
deficit by June, 1951, received a jolt 
here Feb. 24 when chairmen of the 
house and senate taxation commit- 
tees went on record as opposing 
any new taxes at this time. 

Sen. George N. Higgins, a Pon- 
tiac dealer in Ferndale, and Rep. 
Louis E. Anderson, of Northport, 
convinced that the state will have 
sufficient cash to operate until Jan- 


Ohio Tax Probe 
Of Dealers Seen 
As Unjustified 


COLUMBUS, O. — Alarmed that 
Ohio’s tax commissioner has cast 
a shadow on the state’s auto deal- 
ers by ordering an investigation of 
sales and use-tax compliance, the 
Ohio Automobile Dealers Assn. has 
presented arguments to show that 
dealers are small violators. 


In the last six months of 1949 
in Columbiana and Greene counties, 
a check showed that taxes recov- 
ered amounted to $10,831.71. Of this 
amount, says the association, only 
$975.61 could “reasonably be 
charged against those in the auto- 
mobile and truck retailing busi- 
ness.” 


The two big items of violation, 
says OADA, are the use _ tax 
amounting to $4,721.45 and vehicles 
purchased by contract carriers 
under PUCO amounting to $4,013.91. 

“County clerks are responsible for 
collection of the use tax,” accord- 
ing to the association, “and con- 
tract carriers should know they are 
supposed to pay the sales tax.” 

It was also said that if tax ex- 
emptions are filed with the dealer 
he is not charged with the enforce- 
ment and is therefore not respon- 
sible for violations. Therefore the 
stigma should not be attached to 
dealers, says the association. 


Davidson Quits, 
Ford Ups Moore 


JACKSONVILLE, Fla. — Retire- 
ment of F. F. Davidson as sales 
manager of Ford Motor Co.’s Jack- 
sonville district, Ford division, and 
the appointment of James F. Moore 
jr. to succeed him were announced 
last week by C. R. Beacham, sales 
manager of the southeastern re- 
gion. Davidson has been with Ford 
for 24 years. 

Moore, prior to his new appoint- 
ment, was an assistant sales man- 
ager of the Jacksonville district. 
He joined the Ford sales depart- 
ment in Jacksonville in 1934. 


AUTOMOTIVE NEWS, the Newspaper of 


in America’s No. 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 





uary, 1951, have decided to adopt 
a “wait and see” attitude policy 
during the coming special legisla- 
tive session which convenes here 
March 15. 


“When a general fund deficit ac- 
tually occurs, we can take care of 
it then,” Higgins said. “As far as 
I am concerned, I want to wait and 
see what the legislature does about 
the governor's recommendations as 
to appropriations,” he added. 


“We've been going about this 
backwards. I think it’s time we fig- 
ured out what we are going to 
spend first and then raise the 
money to take care of expenditures 
rather than hike taxes and then 
decide how we are going to spend 
all the money.” 


Anderson also said “nothing 
should be done in the way of gen- 
eral fund taxes” until the next reg- 
ular legislative session in January, 
1951. 

The two disagreed, however, on 
the issue of raising gasoline and 
automobile weight (license) taxes. 

Higgins asserted emphatically 
that he would not vote yes on 
either tax while Anderson declared 
he favored raising these levies 
which are slated for state and 
county highway purposes. 

There has been no _ indication, 
however, that Gov. Williams will 
introduce either the gas or weight 
tax at the coming special session. 
A gas tax increase was bottled up 
in Higgins committee during the 
last regular session. 


THE WHITE HOUSE 
WASHINGTON 


Dear Mr Newman: 





Ford to Construct 
Big Parts Depot 
On Detroit Site 


DETROIT. — Construction of 
new central service parts depc 
here as a major step in an expan 
sion program to maintain For: 
service on a par with increasin; 
production and sales was an 
nounced last week by L. D. Crusoe 
general manager of Ford division 

The new building, with almost « 
million square feet of floor space, 
will be erected at Plymouth and 
Middlebelt Rds. Construction is to 
get under way within the next fev 
weeks and is expected to be com- 
pleted by Aug. 1. 

“With our greatly expanded pro- 
duction and a tremendous increase 
in Ford car and truck ownership, 
we have developed an advanced- 
type of quick service to dealers 
and customers,” Crusoe said. 

“The new central service parts 
depot is an important link in our 
advanced service system to speed 
up distribution of parts and acces- 
sories, making them readily avail- 
able to our customers where they 
want them and when they want 
them.” 

In addition to the central parts 
depot, the new building also will 
house the Central region and Dear- 
born district sales offices of Ford 
division. The office portion of the 
structure, facing Plymouth Rd., 
will be two stories, with 50,000 
square feet of space on each floor. 

The parts depot section will be 
one story, and overall the building 
will be 1,230 feet long and 720 feet 
wide. 


Geenel Ordered 
To Halt Claim 


WASHINGTON. — The Federal 
Trade Commission last week or- 
dered George Luxner, trading as 
Geenel Motor Products Co., New 
York, to stop misrepresenting the 
identity of the manufacturer of 
breaker arms and adjustable con- 
tacts used in the ignition system of 
automotive motors. 

In selling these products, Luxner 
is forbidden to represent that they 
are made by Electric Auto-Lite Co., 
Toledo, or by any firm other than 
the actual producer. 

According to the Commission’s 
findings of fact, the products are 
invoiced to customers as “IGP 
3028 A Contacts,” and statements 
on the shipping envelopes represent 
that they are “original” and “genu- 
ine” Auto-Lite parts, Although the 
number “IGP 3028 A” is used by 
Auto-Lite to identify these particu- 
lar products, the commission found 
that the items packaged and sold 
by Luxner are not original or 
genuine parts manufactured by 
Auto-Lite but are actually produced 
by some other manufacturer. 


Fire Sweeps Cuenod 
TULSA.—Fire damaged the stucco 
building housing the Cuenod Motor 
Co., Tremont St. and Ave. K, an 
estimated $20,000. 


February 2, 1950 


General Fleming, as Chairman of the President's 
Highway Safety Conference; has advised me of the con- 
structive programs being conducted by the automotive 
industries and their dealers through the Inter-Industry 


Highway Safety Committee. 


This response to my request 


for your support following the Highway Safety Conference 


of 1946 is indeed gratifying. 
Further progress demands wider support and greater 
Action Program" in our states and 


gains. 
application of the 


We have made substantial 


communities. Let me urge all in the automotive industries 
to even more intensive effort in this great humanitarian 


cause, 


Very sincerly yours, 





PRESIDENT TRUMAN PRAISES DEALERS' SAFETY PROGRAM—The above Is his message 
the Industry, read by everyone who counts|to the annual NADA convention in Atlantic City. James J. Newman, chairman of the 


Inter-Industry Highway Safe 


the message to the assembled dealers. 


Committee and vice-president of 8B. F. Goodrich, presentec 
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Here is the answer! 


They come back for more! 





1950 Hillman Minx Four door Sedan. Delivered price $1495 


1950 Hillman Minx Convertible. Delivered price $1745 





The enthusiastic reception given the Hillman MINX in the American mar- 
ket wasn’t simply a passing fancy. Nor was it entirely due to the scarcity of 
American cars, at the time of its introduction. 

American owners of the Hillman MINX are acting just the same as Hill- 
man owners the world over. They come back for more, as soon as a new 
model is announced. 

The new 1950 Hillman MINX has big car appearance. None of the stubby, 
toy-like lines of so many imported cars. It’s modern. It has big car comfort com- 
bined with typical Hillman ease of handling. It streaks down the road like 
a scared rabbit, yet comes to a quick, soft stop in an emergency or at the turn 


of a red light. And when it comes to parking ...maneuvering in traffic... the 


IMPORTANT! 


Clinch your franchise before the British Automo- 
bile Show in Grand Central Palace, April 15th, so 


that we can send prospects to you. Wire or write 
today. Rootes Motors Incorporated, 27-11 Bridge 
Plaza North, Long Island City 1, New York—or 
649 South Olive Street, Los Angeles, California. 





All prices FOB the following ports of entry: Boston, 
New York, Norfolk, Jacksonville, New Orleans, 
Houston, Los Angeles, San Francisco, Portland, 
Seattle. 


gals like it better than any car they’ve ever driven...they can see what they’re 
doing all the time. 

As a dealer, you'll like the idea of being able to deliver a sedan, at a price 
within the reach of everyone...a low-cost convertible that you can really brag 
about... you can’t drive it without becoming excited about it. The Hillman 
MINX convertible is the easiest car to sell you’ve ever demonstrated! And 
lower priced than any domestic convertible! 

You may still find a franchise in your city available. If you can qualify 
as a Hillman dealer, don’t pass it up because youll make money and friends 
with this low-cost, economical-to-drive, attractive car. It’s the most popular 


British car in over 100 countries. 


HILLMAN 772in 


Not too large...not too small...just right! 
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‘A Guide te eens Selling’ . es 
Keep Up Enthusiasm 


Eprror’s Nore: This is the eighth 
installment of a book by John O. 
Munn, comprising Chapter XII, 
“The Automobile—Most Prized of 
Human Possessions” : 

By John O. Munn 


UTOMOBILE salesmen need to 

maintain their enthusiasm for 
the product they sell at high pitch. 
Enthusiasm is 
contagious and 
builds confidence 
in the prospect. 

Every person 
has an _ innate 
desire to own 
an automobile. 
The automobile 
was the great- 
est improve- 
, ment in_ indi- 

. vidual trans- 
6. @, Bum portation since 
creation, It gave man power for 
speed which nature had denied 
him. Throughout the centuries 
man’s existence was thwarted by 
this restriction. 

Man was superior to every being 
in all respects with the single ex- 
ception of speed. For thousands of 
years his ingenuity had failed to 
overcome this handicap. Man built 
Babylon and Rome. He created 
amazing scientific and architectural 
works. He multiplied his comforts 
and conveniences. But the monkey 
could still run rings around him. 

Then the automobile was _ in- 
vented. It gave him final and abso- 
lute supremacy over every other 
being. 





Prospect’s Emotion 
ywost automobile purchases are | 
4 influenced largely by the pros- 
pect’s emotion. He just wants one. 
When a salesman can justify in the | 
prospect’s mind the purchase of an 
automobile on the basis of logic | 


In Book Form 
John O. Munn’s “A Guide to | 
Automobile Selling” has been put 
in book form, due to heavy de- 
mand, Sixty-four idea - packed 
pages in handy size. 
Order it today — at $3.50 per 
copy, postpaid — from. . 
Book Department 


AUTOMOTIVE NEWS 
2666 Penobscot Bidg., Detroit 26, Mich. | 


and reason he can sell the car} 
easier, and the amount of the used- | 
car allowance will be a minor con- | 
sideration. 
The first law of life is self-pres- | 
ervation. The use of the automobile 
doubles and even quadruples man’s 
opportunities. If we can prove this 
to the satisfaction of the customer | 
then the real value of the automo- | 
bile is not what the manufacturer | 
asks for it, but what the prospect | 
gains for himself because its use| 
multiplies his opportunities in life. | 
What does man want most in | 
the world? Whether he be young | 
or old, he wants more than any- 
thing else to live. 
Life is made up of health, happi- | 
ness, comfort, progress and action. | 
The use of an automobile brings | 
living to the fullest in all of these | 
ramifications. Let’s tell people 
about it in somewhat the following | 
manner: 


Life 
ETTING around, going places, | 
seeing people, doing things— | 
that’s life. Not in years only is life- | 
time measured. Rather it is gauged | 
by one's ability to contact the bene- | 
ficial and enjoyable things of life. | 

The joy of living is the biggest | 

mass production product of all | 
time. There’s more of it than of 
any other thing in the world. 
How to get at it is the problem. 
Time and distance are the great 
barriers. 

But not to the one who drives an 
automobile. He can go more places, 
see more people, accomplish more | 
work, have more fun, live more in| 
one day than can be done in a 
month without the machine that 
obliterates time and distance when 
the driver “steps on it.” 

The use of an automob le puts 
more mile-stones on life’s highway. | 
One who buys a car lives more. 

* * 


* 

Health 
“(\H, DOCTOR, come quickly!” | 
A life is in the balance. The 





. * * 


doctor is miles away. How is he 
going to come quickly? In his auto- 


mobile. The car costs little. But it | 


saves a priceless life. 

Step into your own car. It takes 
you out to sunshine, to fresh air, 
to new scenes, to pleasant asso- 
ciations. Does health or convales- 
cence demand a more agreeable 
climate? 

Within a day, or a few days, com- 
fortably, rapidly, economically your 
car takes you to sun-warmed 
beaches, to the invigorating moun- 
tains, to healing waters or to cool- 
ing breezes, East, West, North 
South — wherever Hygeia beckons 
you can go because you own a car. 

People who buy cars keep fit. 


* . + 
Happiness 
OME ties—stretched across the 


miles—pulling at the heart. Oh 
for the sight of a beloved face— 


| Comfort 
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the sky. But how different when 
| one owns a car. 

With any car—-even the cheapest 
car—you can visit the old home as 
soon as you desire and as often as 
you wish to go. Kinfolk, friends 
are not miles but only hours or 
even minutes away. 

There are no barriers to affec- 
| tionate remembrance, to timely 
help, to cheer and pleasant asso- 
ciations. Whatever the weather, 
whatever the time of day or 
| night, you are free to go. 

Social contacts are frequent. The 
drudgery and boredom of life are 
smothered in the soft purr of the 
motor. Troubles fade into the hori- 
zon behind your car as it speeds to 
scenes of contentment, recreation 
and gaiety. You go and come in 
comfort, There is a thrill in merely 
driving the car. 

Surely with the ownership of a 





| car comes happiness. 


* * * 


IFE’S comforts are the cushions 
that absorb the shocks of liv- 


the sound of a voice tenderly|ing. Rest, relaxation, refreshment 


remembered! 
Pitiful, when the miles that inter- 
vene are like a wall that rises to 


Only Al 





Alemite Hose Reels for floor and 
ceiling. Dependable, long - wearing, 
spring-type reels keep hoses handy 
and clean, yet out of the way. Lock 
positively at desired length. Easy, 
gentle re-roll. Enamel finish. 





of spirit, mind and body. By these 





BUICK'S MILLER RETIRES—Honors a plenty, including a scroll carrying a lifetime sub 
scription for Automotive News, were heaped upon Heber Miller on his retirement as Buick's 
assistant general sales manager for the eastern area. Picture shows Ivan L. Wiles, (left 
| Buick’s general manager holding scroll; Miller and Otis L. Waller, general sales manager 
holding the silver tray on which were engraved signatures of Buick executives and a map 
of Heber's territory, and William F. Hufstader, distribution vice-president of General Motors 
In addition, 300 dealers in Miller's area collected a sizable sum for the addition of an 
emergency room in the new wing of the New Rochelle (N. Y.) hospital, which they presented 
to the hospital, in Miller's name. 


AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 


the individual is restored and pre-| in America’s No. 1 Industry, offers to advertisers a weekly audience of an estimated 


(Continued on Page 36, Col, 3) 


Alemite “Atomic” Pump 
with sealed-in ait motor. 
Delivers more grease 
faster with less air con- 
sumption. Eliminates air 
pockets! Factory - sealed 
power head is uncondi- 
tionally guaranteed to 
perform, as specified, for 
over 2 years! 


MAKES AUT 





more than 100,000 cover-to-cover readers! 





Alemite “Rocket” Line of auto serv- 
ice equipment. Matched portable 
units of top-quality, moderate price. 
Alsofeatures Alemite" Atomic” Pump. 
All-steel cabinets finished in easy-to- 
clean baked enamel. 


Alemite “Atomic” Line of ultra 
modern auto lubrication equipment 
with sensational “Atomic” Pump! 
S-e-c-t-i-o-n-a-l-i-z-e-d to suit indi- 
vidual needs of any service station or 
garage. Ultra modern style. “Sky- 


OMOTIVE LUBRICATION EASIER, 


FASTER, MORE PROFITABLE FOR YOU! 


From a simple but revolutionary 1918 in- 
vention, Alemite has developed the world’s 
most complete line of specialized equipment 
known to automotive lubrication. First, by 
displacing the ineffective, old grease cup, 
Alemite completely changed lu- 
brication methods, and STARTED 
THE GREAT MODERN LUBRICA- 
ITS WAY. 


TION INDUSTRY ON 


Ever since, Alemite has researched 


Atomic Oil Bars and Pumps. Motor 
Oil bars in high or low backgrounds 
for dispensing metered quantities of 
bulk oil into measures. Air-operated 
pumps for delivering oil from orig- 
inal containers either direct to hose 
outlets or to ber spigots. 


and pioneered successively superior methods 
and apparatus for high and low-pressure 
lubrication. In the last thirty-one years Ale- 
mite has developed equipment that has made 
millions of dollars in profits for jobbers and 
dealers. Right today, Alemite 







brings you new means for mak- 
ing even greater profits with these 
advanced and job-tested lines of 
modern lubrication equipment. 





Alemite Work Benches. Stationary 
or Portable. Handsome, practical 
work benches of heavy steel con- 
struction, equipped with tool boards, 
cabinets, parts’ washers, and many 
other convenient features. Every size 
and style to suit your needs, 
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5-25 Ratio Proposed .. . 





WASHINGTON. — Hearings got 
under way here last week on the 
administration federal] -aid-for- 
highways bill introduced in the 
preceding week by Rep. Will Whit- 
tington, of Mississippi, chairman of 
the House Public Works com- 
mittee. 

The hearings probably will run 
for a month and the witnesses will 
testify for national, state, county 
and township good roads organ- 
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House Group Studies 
Highway-Aid Bill 


Grange, the U. S. Forest Service, 
the Office of Indian Affairs, the 
American Farm Bureau, National 
Assn. of County Officials and others 
concerned with the building of 
roads and the spending of money 
for them. 

The Whittington bill calls for 
$570,000,000 annually in aid to the 
states, which is $70,000,000 more 
than the sum named by President 
Truman and less than the $810,000,- 
000 recommended by the American 
Assn. of State Highway Officials. 

It sets aid for primary and sec- 
ondary systems at $500,000,000 but 
it provides a special $70,000,000 for 
improvements on the _ interstate 
highway system, where apportion- 
ments would be based on popula- 
tion. 

The bill incorporates a number 
of changes sought by the AASHO. 
One, designed to make all toll 


Trucking Assns., the National! roads unnecessary, would allow 





STUDEBAKER DEALERS AID POLIO FUND—Edward T. Hoebich, of Glen Head, N. J., 
president of the Nassau County (N. Y.) Studebaker Dealers Assn., hands the keys of the 
1950 Studebaker that has been used in Nassau county's 1950 March of Dimes six-day marathon 
ride to Jack Ferkins, stunt driver who completed the nonstop sleepless |44-hour, |,527.4- 
mile tour of every community in the county. Mrs. cones A. Stevenson, Nassau county 
infantile paralysis chapter chairman, looks on. The following Studebaker dealers serviced 
the car during the tour: Ed Hoebich, Inc., Glen Head; Ideal Auto Sales & Service, Rick- 
ville Center; Balport Sales & Service, Freeport; Port aa Sales Corp.; Joseph 
Rosenberg, Inc., Long Beach; C & G Auto Sales, Lawrence; F. E. H. Motors, Hempstead: 
Farmingdale Motors, Farmingdale; Korey Motors, Lynbrook; Manor Motors, Great Neck, and 
Park Motors, Williston Park. 


other would allow states to put 
up as little as 25 percent toward 
interstate system projects, with 
the federal government putting up 
as much as 75. 


states to borrow funds for inter- 
state system improvements 
through bonds, and retire the 
principal of the bonds from fu- 
ture federal aid payments. An- 











izations. 

me sub Commissioner Thomas Mac- 
| Buick's Donald of the U. S. Bureau of 
5, (left Public Roads is scheduled to ap- 
anager pear after most of the others 
@ map have testified. The final days will 
aro be given over to members of the 
esented two houses of Congress. 

Among those appearing last week 
aie were the American Automobile 
counts Assn., the National Assn. of Rural | 
Himated Letter Carriers, the American 
eve Alemite“Marshall” Line of portable 
ble auto lubrication units. Everything you 
ce. meed for faster, cleaner lubrication. 
ap. Combines top-quality with amazing 
to- 


popular prices. Streamline design. 
Steel construction. 





Alemite “Visi-Drum” Equipment 
makes a visual display of your own 
branded drums. Air or hand-operated 
pumps fit on original refinery drums. 
Bases with rugged casters clamp on 
bottom for complete portability. | 


ine\ot Lubricating Equipment 


a 
ee. it started 


with a 1918 

invention 

The original 

e Alemite Fitting and 

z Hand Gun that 

FORCED grease 

le into bearings under 

d high pressure. 
e 


; |ALEMITE 





Pacemaker in Lubrication Progress 





y Alemite “Dyn-O-Mite” Gun. New. 
. lightweight gun greases up to 55 
- bearings with easy, one-hand push 
% action. Ideal as an auxiliary gun to 
: crack “frozen” bearings. Quickly re- 


filled by attaching to hose of volume 


bucket or any power grease gun of 
loader. 





Alemite Underbody-Coating Equip- 
ment. Special air-operated pump 
specifically designed to spray heavy- 
fibre undercoating direct from orig- 
inal container. Non-clogging valve. 
Light, flexible hose. 





Alemite Portable Chassis Lubricator. 
Pumps direct from 25, 35, or 50 Ib. 
drums! Air operated for low-cost, high- 
pressure lubrication. Accurate delivery 
control for all types of viscous and fi- 





Alemite Hand Guns. The most complete 
line —54 different lever, push or screw- 
type guns for every general or specialized 
use. Each designed for rapid, positive 
greasing and long-life service. Wide 
range of prices, 





Genuine Alemite Fittings. Precision 
design with exclusive dirt-cutting edge. 
Permits positive wide-angle seal with 
Hydraulic Coupler up to 35°. Heavy steel 
body is hardened to resist damage. 


vay, 


Alemite Adapters, Couplers, and Con- 
trol Valves. Angle or straight exten- 
sions for hard-to-reach fittings. Com- 
pletely adjustable control valves. 





Stewart-Warner Electronic Wheel 
Balancer. Balances all 4 wheels on the 
car or truck as part of the car—in true 
operating position. Does a faster, better, 
more profitable job. Can pay for itself 
in 71 jobs. 


Tucker 


(Contigued from Page 2) 


uals, but declined to state in what 
respects he had erred. 

Nachman later asked Tucker 
about $69,892 alleged to have been 
involved in transferring racing car 
assets to the Ypsilanti firm, and 
the latter, again admitting confu- 
sion, replied that certain items 
might have been paid by Ypsilanti 
twice. 

Asked point-blank by Referee 
Hall to give the main reason why 
the Tucker Corp. failed as an es- 
tablished car manufacturer, Tucker 
attempted to shift the blame to 
Sen. Ferguson of Michigan, but 
was interrupted by Hall, who de- 
clared that “I don’t want any scan- 
dalous charges made against any- 
body.” 

On the following day, Tucker 
submitted to questioning about his 
son’s unsuccessful attempt to en- 
ter a car in the 1948 Indianapolis 
500 mile race. Items in connection 
were a $10,000 expense account au- 
thorization and a note for $17,000, 
never paid “nor intended to be,” 
covering purchase of the automobile 
from the widow of the late George 
Barringer. 

Tucker recalled that the car was 
turned back to the company. He 
said he could not remember wheth- 
er his son ever turned in an item- 
ized expense account but believed 
the experiment put the younger 
Tucker “in the red” to the extent 
of $3,000 or $4,000. 

Tucker said Fred Rockelman, 
then executive vice-president of 
Tucker Corp., originally suggested 
entering a car in the Indianapolis 
race. 


Wausau H olds 
3-Day Show 


WAUSAU, Wis.—Marathon Coun- 
ty Automobile Dealers Assn. held 
the first auto show here in 13 years 
last week. Twenty-six dealers ex- 
hibited $150,000 worth of cars dur- 
ing the three-day show. 

Program highlights included the 
daily appearance of Jacque Mercer, 
Miss America of 1949, a style show, 
orchestra music and a jingle con- 
test with a new automobile as first 
prize. 

The show, believed to be the 
first held in Wisconsin this year, 
was handled by Robert Smith. 
Stuart Rosemurgy is president of 
the dealers’ association. 


Caldwell (N. C.) Dealers 


From Local Association 


RALEIGH, N. C.—New-car and 
truck dealers in Caldwell county 
have organized a local association, 
according to the North Carolina 
Automobile Dealers Assn. 

Officers elected were F. L. Ger- 
man, chairman; H. D. McLean, sec- 
retary, and Moore Rabb, treasurer. 
Directors are Herb Smith, Brooks 
Lutz, Joe Dickson, James Black- 
wood, Ed Simmons, Ray Morris 
and J. C. Tolbert. 


Fire Guts ECK Motors 

Fire of an undetermined origin 
destroyed the automotive showroom 
of ECK Motor Sales, Warsaw, 
N. Y., causing damage estimated 
at $75,000. Loss included two auto- 
| mobiles and two heavy trucks. 





| GOOD DISPLAY SPOT—Lincoln-Mercury in 
| Cleveland took space in front of the Cleve- 
land Trust Co. at E. Ninth and Euclid Ave 
to show the new 1950 Lincoln and chalked up 
| an immediate sale with S. J. Ruddock, pur- 
| chasing agent of Ferro Machine and Foundry 
| Co. (left), turning over an order for a Cos- 
| mopolitan to O. L. Noble, 
| manager. 


district sales 
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VENTS! 


THEY KEEP RAIN OUT ¢ LET FRESHA| 


Evow Motorist Wants 














@ Open-window ventilation when it rains @ Safety from exhaust fumes 
@ Less fogging of windows and windshield @ Shade from the sun 


@ A cooler car in summer @ An extra touch of smartness for the car 


 VENTSHADES ARE A CINCH TO SELL WHEN DISPLAYED 
ON YOUR SHOW-ROOM CARS AND DEMONSTRATORS / ik 


> LIST PRICES: 2-piece set $6.50; 4-piece set $12.50. 





Order Now... From Your Car Manufacturer's Warehouse, From/Yo 
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RS WILL BRING YOU A FLOOD OF SALES FOR 


HADES 


AIR IN - ADD BEAUTY TO THE CAR! 


A QUALITY PRODUCT! 


@ Polished Stainless Steel 
@ Quick, Easy Installation 
@ Accurate Fit for Each Model 


@ Rust-Proof —Rattle-Proof 


MATa 


Manufactured Under Exclusive L 
Pritchard Patent 102974 


AUTO VENTSHADE COMPANY 
\ P.O. BOX 1402 + ATLANTA 1, GA. 


rom Your Wholesale Distributor, or Direct From Auto Ventshade Company 


WHOLESALERS: Fast-selling Ventshades are available to general-line 


wholesale distributors in many important markets. Write for details. 








DEALER OPENS LYNCHBURG (VA.) PARKING CENTER—"'! firmly believe that the auto- 
mobile dealer should accept the responsibility for providing parking of the cars he sells," 


says Paul C. Duckworth, son of P. 


C. Duckworth, head of Virginian Motors, Inc. (Ford). 


The center cost $250,000 and can handle 263 cars at one time. At the opening, dealers 


representing various _makes placed models on display. 


Friction Expert Visits 


GM Research Lab 
DETROIT.—An international au- 
thority on friction and the mechan- 
ics of explosives will visit General 
Motors research laboratories March 
9-10 to confer with engineers on 





lubrication problems. He is Dr. 
Philip Bowden, research professor 
from England’s Cambridge univer- 
sity. During his Detroit visit he 
will speak March 9 at a meeting of 
GM divisional and research engi- 
neers on friction or the action 
between rubbing surfaces. 





FACTORY FINISH 
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Pension Talks Lag in Five-Week-Old Strike ... 
Chrysler Peace Linked to Coal 


(Continued from Page 1) 


were still snagged over the UAW- 
CIO’s demand for a funded pension 
plan and a voice in administering 
the fund. The corporation, struck 
on Jan. 25, continued to fight these 
demands and to cling to its “com- 
pany-integrity” pension proposal. 
* * + 


ETROIT reaction, meanwhile, to 

the two-cent slash in GM hourly 
wage rates was sharply divided, 
depending on the loyalties of the 
person talking. 

GM officials, defending the “esca- 
lator” wage plan utilized by the 
corporation the past two years, said 
that in actuality the purchasing 
power of their employes has been 
enhanced. 

Unionists were bitter. They 
promised to ask that the unique 
method of fixing pay scales be 
relegated to the scrapheap when 
GM _ contract negotiations get 
underway next month. 

To make up for the wage loss, 
the union will demand a “sub- 
stantial” wage increase, plus pen- 


sion and hospital-medical insur- 
ance programs, stated T. A. John- 
stone, director of the union’s Gen- 
eral Motors department. 
+ + * 

NBGOtTATORS in the Chrysler 

strike were arguing pensions 
again last week after an excursion 
into contract matters which most 
observers considered as of negli- 
gible importance to a strike settle- 
ment. 

But federal and state mediators, 
finding that tempers had been 
frayed by 12 straight days of bar- 
gaining sessions, ordered a week- 
end recess over Feb. 25 and 26 to 
give the participants a respite from 
the wear and tear of pension 
dickering. 

Reports from welfare offices in 
Chrysler plant cities showed that 
the strikers were in anything but 
an affluent state after five weeks 
of idleness in a relatively severe 
winter. 

Approximately one Chrysler 
worker out of every six in Detroit 





You can turn out more jobs... at a lower cost per job... 
at a higher job profit with an AUTO-BAKE 





The Auto-Bake is a motorized tunnel 
of infra-red lamps that moves over 
newly painted vehicles, drying and 
curing the fresh coating to a dustfree, 
mirror-like factory finish. It does the 
job fast . . . 30 minutes per car, cut- 
ting time and labor costs. 

It is an investment that will pay you 
definite dividends, because it dupli- 
cates all of the advantages of the high 
speed production time methods used 
by car manufacturers, plus giving you 
a compact, mobile unit engineered to 
fit the space, and working conditions 
of your shop. 


Compare these features with your 
present drying methods, and see for 
yourself. 

@ Dries car enamels, dustfree, in 30 minutes, 
© Boosts job turnover up to 30 jobs a day. 
@ Increases job profit by reducing job costs. 


@ Permits same day delivery—no storage 
problems. 


@ Duplicates Factory Finish methods —builds 
business. 


Write for illustrated specification 
brochure. 











Pension Plan Becomes 


Effective at Ford 

DEARBORN.—The new Ford 
pension plan became effective 
Wednesday and at least 3,000 
veteran employes eligible for re- 
tirement payments were expected 
to retire by the end of this 
month. 

Ford’s pension agreement with 
the UAW-CIO requires the com- 
pany to begin amassing its 
pension retirement fund as of 
March 1, 1950. First pension 
payments, which together with 
social security must total $100 a 
month, will be mailed out Apr. 1. 





alone, for example, had applied for 
welfare assistance. 
o . * 

OME 290,000 hourly-rated em- 

ployes of GM suffered the two- 
cent cut in their wages March 1 
The quarterly cost-of-living bonus 
paid 72,000 salary workers of the 
corporation was trimmed from $25 
to $15. 

“Notwithstanding the adjustment 
resulting from decreases in the cost 
of living in the last three months,” 
GM President C. E. Wilson said, 
“wage rates in General Motors 
compare favorably with those of its 
competitors and with other large 
consumer goods industries.” 

UAW’s Johnstone agreed that 
the wage reduction was “legal” 
| but termed it “morally indefens- 
| ible.” He said the union, antici- 
pating a drop in the federal con- 
sumer price index on which GM 
wage fluctuations are based, had 
asked the corporation to pass up 

@ pay decrease. 

“When the contract was signed,” 
Johnstone declared, “it was hardly 
anticipated that GM would set a 
world record of more than $600,- 
000,000 profits after taxes.” 
| As to the $10 to $42 price cut tied 
|to the wage reduction by GM, John- 
|stone dismissed it as “little more 
|than a public relations stunt.” 

* 7” * 
| JN NEWS from Akron, Goodyear 
| announced a liberalization of its 


|pension and insurance plans. 
| The pension program will be 

broadened to guarantee 13,000 

domestic salaried employes mini- 

mum retirement pay of $100 a 

month, including social security. 

The white-collar retirement re- 
quirement at Goodyear is age 65 
after 25 years’ service. 

Goodyear is now also assuming 
the cost of group life and accident 
insurance policies now paid for by 
employes through payroll deduc- 





tions. The maximum of $10,000 
coverage has been boosted to 
| $20,000. 


~ 
| Otis 
(Continued from Page 2) 


can be answered satisfactorily, the 
NASD would rescind the suspen- 
sion order. 

The NASD wants to know the 
pertinent substance of conversa 
tions held between Eaton and 
lawyers who filed the mysterious 
Masterson suit. 

Until now, Eaton has maintained 
that these conversations fall under 
the lawyer-client privilege. 

Last week, Glenn R. Miller, Otis 
executive vice-president, summed 
up the investment firm’s respons¢ 
to the NASD action as follows: 

“The order of the NASD board 
of governors was a foregone con- 
clusion. The order opens the way 
for us to take the NASD into court 
where we will at last be accorded 
|an impartial hearing.” 


Mich. Dealers Set 
‘Parley for April 


LANSING.—The annual conven- 
tion of the Michigan Automobile 
|Dealers Assn. will be held Apr 
18-19 in the Pantlind hotel, Grand 
Rapids. 

In announcing the event, Frank 
W. Herrick, executive secretary, 
said nationally-known speakers will 
be on hand. 
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Glowing License Tags 
Seen as Safety Aid 


|) pets has come up with a li- 
cense- plate idea which may 
help reduce highway accidents. 


The state’s 1950 tags have been 


through the innovation. If a car’s 

rear light goes out, the tag will 

still glow, letting motorists behind 

know they are approaching a car. 
* * * 


| 
adopted frora roadside billboard ad-|than half were in violation of the | remain neutral the state will sup- 


vertisers, will aid greatly in cutting 
auto mishaps. 
+ * * 
Watford Delivers to School 
Watford Chevrolet Co., Ludowici, 
Ga., 
driver-training 


car to 


| high school. 


N.C. Auto Deaths 
Up 15 Pct. in ’49 


has delivered a dual-control | 
Ludowici 


l\law at the time of the accident. | 
Speeding topped the list of viola-| 


ply merely TSK. 
= 


* ? 


tions. | Driving for All Schools 


* * + 
Ohio’s Car-Plate System 
Allows Silent Insults 
| Ohio’s new car license-plate sys- 
|tem is paving the way for many 
| unspoken insults. 


Motorists can choose for them- 
|selves any three letters to precede 


| Is Minneapolis’ Goal 


Behind-the-wheel driver training 
|in all Minneapolis high schools is 
the goal of the traffic section of 
the Greater Minneapolis safety 
council during 1950. Only three 
schools now have this type of train- 
ing. 

Truman Smith, director of this 
training in the schools, said it has 
been proven that among personnel 


coated with a reflective plastic An increase of 109 auto fatalities | the plate’s numbers. 
material which makes them glow -- MECHANICAL difficulty should |i, North Carolina in 1949 repre- | tnnehen, an always-mad driver 
at night when an approaching car’s force a motorist to stop his Car|sents a 15 percent rise over those may order a plate with DAM, while 
headlights cast their beam uponjon the roadside at night, the plate | of 1948, according to the depart-|many fearless motorists may show 
them. will again serve as a warning tO| ment of motor vehicles. Injuries|the driver behind that he thinks 
It is said by the state’s motor |°ncoming traffic. |increased 30 percent. lhe is a HOG, RAT or NUT. Or he 
vehicle bureau that the illumi- And police believe it will be a Reported accidents reached an | may just leave his gripe impersonal 
nation becomes visible 1,200 feet great aid in spotting the license | alltime high, a 31 percent increase | with GRR, in the fashion of a wary 
away. number of a car. | over 1948. Of the 35,792 drivers in- | dog. 
Many safety benefits are possible It is believed that the system,! volved in mishaps in 1949, more' And for an operator wishing to 


who have had driver training, 
there was a 50 to 80 percent reduc- 
tion in accidents. The traffic sec- 
tion also noted that 1949 had been 
the second-best safety year since 
1918 in Minneapolis. 

* * * 


Underground Parking Lot 
| Set for June in Dallas 


Dallas’ first underground parking 
garage is expected to be in opera- 
tion by June. 

Built by the Mercantile National 
bank, which will operate it, four 
of the building’s seven stories will 
be underground and will provide 
space for 1,350 cars daily. 

The three above-ground floors of 
the $1,650,000 structure will be for 
stores and offices. 

& * + 


Compulsory Driver Training 


Sought for Conn. Schools 


Compulsory driver education for 
the state’s high schools has been 
advocated by the Connecticut Assn. 
of Insurance Agents. 

Recognizing that about 14 per- 
cent of the state’s traffic accidents 
are caused by drivers under 25, the 
group feels that good driving 


should be learned early. 
* * ” 


Police I nspector 
Cites Pedestrians 


As Big Problem 


Nineteen out of 21 persons who 
met death in Detroit motor-vehicle 
accidents in January were pedes- 
trians, according to records of the 
Detroit police department accident 
prevention bureau. 

“This kind of a record starkly il- 
lustrates that the pedestrian is 
Detroit’s greatest accident prob- 
lem,” said Inspector Louis M. 
O’Brien, bureau head. “Pedestrians 
who do not watch their steps, who 
are not alert when they cross De- 
troit streets are the persons being 
struck down and seriously injured 
or killed.” 

He emphasized that in most of 
the fatal accidents last month 
pedestrians were to blame for their 
own deaths. They violated the law 
by darting suddenly into the street 
from a place where the driver 
could not see them, they walked 
against a red light or strolled ab- 
sentmindedly across busy thorough- 
fares, he said. 

O’Brien pointed out that one pro- 
vision of the pedestrian ordinance 
makes it unlawful for the person 
afoot to step suddenly, run or jump 
into the path of a moving vehicle 
which is so close as to constitute a 
hazard. 

He added that this provision, 
however, in no way relieves the 
driver of his responsibility under 
the reckless-driving ordinance, 
which stipulates that anyone driv- 
ing in such a way as to endanger, 
or to be likely to endanger, life or 
property is quilty of reckless driv- 
ing. 

“The motorist must be on the 
alert at all times,” he said. “No 
matter who is to blame, a driver 
who strikes a pedestrian down will 


as speedily as possible. Just try us. The be haunted by the memory forever.” 


We have the facilities to meet your every need 


cated parts. And what is more, these 


@ A modern plant, equipped with the 
latest in tools and machinery, and same facilities are always ready to pro- 
manned by men and women as skilled duce and deliver the products you order 
and experienced as you'll find anywhere, 
is your assurance of quality brass and 


copper tubing as well as other fabri- 


next time your needs can't wait, write, 


ere er er Alabama Directors Meet 
To Up Driver Training 
The safety committee and the 
directors of the Automobile 
Dealers Assn. of Alabama, Inc., 
will meet Wednesday and Thurs- 
day (March 8-9) to map plans to 
r increase driver-training courses 
. . in public schools. 
Participating in the parley will 
A Sg ea = be Dr. Austin Meadows, super- 
a, . 5 intendent of education, and 
Bankhead Bates, public safety 
director. Meeting plans are be- 
ing carried out by Frank R. 
Broadway, executive vice-presi- 
dent, and Rush Stallings, safety 
and public relations chairman. 


ze & a TUBE AND MANUFACTURING COMPANY 
245-275 N. Forman Avenue * Detroit 17, Michigan * Vinewood 2-3600 


rE 


METALFLO LOCKSEAM COIL STRIP AND SEAMLESS TUBING TUBULAR PARTS 
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(jn the Financial Front... 


Goodyear Given Nod 
By N. Y. Analyst 


By George Deery 
Associate Editor 

How about Goodyear? Although 

the firm reported earnings of 
$8.40 a share last year against 
$10.25 in the preceding year and a 
sales decline of 
10 percent from 
the peacetime 
high of $704,875,- 
941 in 1948, the 
stock is far from 
being without 
friends among in- 
vestment'  advis- 
ors. Some of the 
things that could 
easily influence 
their favoritism 

Pp. W. Litchfield are: 

1. The firm successfully navi- 
gated a readjustment period with 
satisfactory earnings that were 
well above those in the postwar 
period. 

2. It cancelled a $75,000,000 re- 
volving bank credit, arranged in 
1946 to be available through Oct. 
15, 1951, because it was no longer 
necessary. 





* * . 

The steadily increasing demand 
Be for tires in nearly all countries 
where Goodyear has plants makes 
it necessary for the company to 
consider increasing many of these 
operations, Chairman Paul W. 
Litchfield states. 

He added that the cost of 
modernizing domestic plants to 
keep pace with rapidly increasing 
technological developments indi- 
cates considerable outlays for 
these purposes, 

4, Further new items are ex- 
pected from the research depart- 
ment. 

5. There is need to increase the 
capacity for airfoam, one of Good- 
year’s fast developing products. 

+ * + 


Ans Research Corp., New 
York, ranks the common stock 
of the firm as appearing to have 
“better - than - average - apprecia- 
tion prospects, considering the high 
yield and the relatively low price 
earnings ratio at which the stock 
is now selling at its present price 
of 47.” 

The investment advisory firm 
says, “it is expected that earnings 
can show an increase of 20 percent 


Heavily Traded 


Packard Heads Up List 
On No-Dividend News 








With a turnover of 47,000 shares, 
Packard led all issues in trading 
volume on the New York stock 
exchange Feb. 25—the day after 
the announcement that the direc- 
tors did not declare a dividend for 
the first quarter. 

Packard opened at 4%, which 
was also its highest price for the 
day, and closed at its low of 3%. 

On the following Monday trans- 
actions totaled 25,600 shares for sec- | 
ond highest position with an open- 
ing, high and closing quotation of 
3%. It did dip to a low of 3% dur-| 
ing that session, however. 

The company explained that its 
dividends have not been on a reg- 
ular basis for several years. Divi- 
dends in 1949 were 25 cents March 
28 and Oct. 10. 








This strange-looking electric auto 
was made for Grand Duke Alezis 
of Russia in 1898. 


or so in 1950,” pointing out that on 
this basis, the $4 dividend would 
appear to be secure. 

* * * 


Steady Oil Dividends 


Se of present rates 
of dividends, although earn- 
ings this year are expected to be 
below 1949, is anticipated for the 
30 oil companies studied by the 
Chase National Bank, New York, 
according to the authors of the sur- 
vey, Joseph E. Poque and Freder- 
ick G. Coqueron. 

Despite a drop in income of 
$526,000,000, or 28 percent in 1949, 
the 30 firms which comprise two- 
thirds of the industry, were able 
to increase dividends by $87,000,- 
000, or 18.5 percent over 1948 be- 
cause capital expenditures were 
lower by some $279,000,000, or 10.8 
percent, 





YOUNGEST STOCKHOLDER — Eight-month- 
old Cathy Andrasik, of West Hartford, Conn., 
youngest of the 116,000 stockholders of Pack- 
ard Motor Car Co., probably also qualifies 
for the title of “America's Youngest Stock- 
holder."" When her ownership of five Packard 
shares was ager", to light recently, company 
officials decided to present her with a toy 
Packard convertible. Roy Abernethy, New 
York zone general manager, does the hon- 
ors. The Packard stock was purchased in 
Cathy's name by her great-great uncle, Dan- 
iel Purcell, of Westport, a month after her 
birth last June 23. 





| capital expenditures this year will 


likewise be lower and are looked 
upon as a cushion for the drop in 
|net income. 

“Dividends in percent of net in- 


Lowered cash requirements for|come from the 30 oil companies 


Get the LUBRICATION 
and you Get the SERVICE 


YOUR 


PRODUCTS 


KENDALL 


rose to 41.3 percént in 1949 from 
an extremely low ratio of 25.1 per- 
cent in 1948 when capital require- 
ments were at a maximum,” the 
survey states. 


Mack’s Net Soe 
Near $4 Million 


The preliminary annual report of 
Mack Trucks and subsidiaries indi- 
cates as estimated net loss of $3,- 
995,000 after all charges and giving 
effect to a tax carryback credit of 
$2,300,000. Net sales declined to $78,- 
300,000 from $109,187,000 in 1948. 

In 1948, the company reported net 
profit of $2,328,000 after all deduc- 
tions, including $1,615,000 provision 


for federal income taxes. 
+ . * 


Clark Equipment Net 
Drops to $2,654,706 


Net earnings of Clark Equipment 
Co. in the year ended Dec. 31 were 
$2,654,706 after provision for federal 
income taxes, compared with $5,- 
441,340 in the preceding year, ac- 
cording to George Spatta, president. 

Earnings were equal to $4.86 a 
share, compared with $10.24 a share 
a year before. Sales in 1949 totaled 


$53,797,200, compared with $74,496,- 





1 





Auto Stocks 
Feb. 27 Feb. 20 











Chrysler 6334 64% 
Crosley ..... 2% 2% 
General Motors .. 18% 15% 
Hudson 18% 13% 
Kaiser-Frazer .. 6% 1% 
Nash-Kelvinator .. 17% 17% 
Packard .... uw. 8% 4% 
Studebaker ww. 91% 284 
Tucker ..... 35 40 
Willys-Overland 63% 6% 
Average for —_ 
10 Stocks .... . 21.97 22.15 
571 in 1948. At the close of the 


year, current assets totaled $23,112,- 
279 and current liabilities $5,405,710. 
Working capital was $17,706,569. 

+o * + 

Earnings 

Bingham - Herbrand Corp. — De- 

cember quarter: Net profit, $31,768, 
equal to 42 cents a common share, 
compared with $304,985, or 98 cents 
a share in the _ corresponding 
quarter of 1948. 


Western Auto Supply Co. — For 
1949: Net earnings, $3,758,237 or $5 
a share, compared with $5,750,418 or 
$7.65 a share, the year before; net 
sales, $125,432,312 against $125,987,- 
662. 
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think the perfect tax bill ever will | 





AUTOMOTIVE WASHINGTON 


Excise ‘l'ax Cuts Pose 
Hot Political Problem 


By William Ullman 


Washington Correspcndent 


or THIS week the House Ways and Means committee 
may take up one of its toughest jobs. That is, deciding 
just which excises, if any, to cut and how much. 

Then will come the writing of a tax bill to present to the 
full House, also a tough task. It is a headache at best. For 
some members it is easy if® 


only individual and party po- | 
litical future is considered. | 
For the conscientious legi sintan| 
who desires to deal fairly with all | 
the elements that come within the | 
scope of the tax collector, it is a| 
nightmarish undertaking. 

Back in 1932, when federal taxes | 
were again slapped on automotive 
products and John Nance Garner | 
was speaker of the House—and | 








brief talk about 
taxes. The inter- 
view over, Garner 
dropped this ob- 
servation: 
“Nothing is 
harder to write 
than a good tax 
bill. There is noth- 
ing I would rath- 
er do than write 
a good tax bill. 


be written.” 


Every legislator before and since 
Garner will attest to the truth and 


wisdom of the rugged Texan’s| 


words. 


Writing a pleasing tax bill comes | 


under the heading, “It’s a good 


|trick if you can do it.” 


Now for a little guessing about 
what is likely to happen taxwise 
on Capitol Hill. 

There probably will be a wider 
range of excise tax cuts offered 
than most people expect, Should 
they be voted, they probably 
wouldn’t be effective for several 
months; perhaps just before elec- 
tion day. A tax increase on cor- 
porations doesn’t seem likely. 

Instead of enumerating all the 
tax proposals, let’s put it this way: 
Any revision on a broad scale is 
not in the cards for this year. That 
takes in estate, gift, depletion and 
so on. 

+ + * 
Lawmakers’ Sentiment 
GENTIMENT in Congress, accord- | 
“ ing to surveys made by indi-| 
vidual members, favors quick re- 
duction of excises. 


| 
| 
| 
| 


UNIVERSAL UNDERWRITERS ANSWER PUZZLE—Solutions to the firm's Old Car Quiz 
held at the NADA convention, have been revealed. Car A is a Peerless, open touring 
model, built in 1900, and Car is an Erskine, two-door sedan, made in 1929. Of the 1,069 
contestants, only five men and three ladies had the right answers. Winners of matched 


luggage sets were Mrs. L. E. Backus, Frankford Sales Agency, Philadelphia, and F. L. Gump 
WwW. C. Gump Co., Shelby, O. Electric blankets were awarded to the following: Mrs. W 
Chris Christen, Chris Christen Pontiac Co., St. Louis; Mrs. Dorothy H. King, A. B. King & 
Son, Inc., Freehold, N. J.; A. H. Hamel, Ludlow Motor Co., Binghamton, N. Y.; Walter 
R. Hoblitzell, H. O. B. Motors, Inc. Plainfield, N. J.; C. M. Groves ir., Bob Wright Motors 
Evansville, Ind., and H. W. Rothrock, Rothrock Motors, Inc., Enfield, N.C. 





tively and at the same time plug |as the administration asks would 
loopholes and adjust corporation | be to court the danger of still fur- 
levies upward to offset the reve- (ther rises in unemployment. 

nue lost from excise cuts. | Witness after witness has stressed 
In fact, President Truman has|the absolute necessity for immedi- 

hinted that anything less than such |ate cuts in excises in the interest 

jan all- inclusive bill will meet with | of the general economy. They have 














mentioned as a Presidential possi- | Such an achieve- | The administration, however, is | his veto. 


bility—this correspondent caught, William Uliman 


G-E SPRING AUTO LAMP 
PROMOTION NOW UNDERWAY! 


Check the lights of every car left 
for changeover... ring up extra 
sales on one ear out of six!” 








General Electric ads and Sales aids help you “CHECK UP 'N RING UP”! 
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New Lamp Guide lists right G-E lamps for every car. Handy Memo Card. 
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32-page Manual. 


Colorful 4-ft. streamer boosts changeover-time profits. New Lamp holder. 


Big, action-getting poster. 





The business is there... 


SO GET YOUR SHARE! 


2 Survey by Police Chiefs’ Association reveals one car out of every six needs essential lamps. 


GENERAL @® ELECTRIC 





warned that further delay will 


ment would be| pushing for an all-inclusive bill | But many witnesses have warned | cause great injury to business. 
him in his office one _day for a plenty for _any one man. I don't | _Wwhich will lower excises selec- | that to follow any such Program | 


+ * + 


Co-op Exemption Blasted 
OLLOWING the automotive in- 
dustry’s plea for elimination of 

its excise tax burden, more than 

a dozen nationwide business asso- 

ciations told the Ways and Means 

committee that by ending the tax- 
|exemption privilege now enjoyed by 
co-operatives it could gain enough 

;new revenue to offset the repeal of 

| all wartime excises. 


Contending that every business 
|enterprise should be treated on an 
equal tax basis, these groups 
claimed that the Treasury is losing 
at least $1 billion a year because 
of special exemptions enjoyed by 
co-operatives. 

“We ask in the name of simple 
justice that Congress tax the un- 
taxed and apply the $1 billion 

| thus received to the reduction of 
| wartime excises,” said the Na- 
| tional Tax Equality Assn. 


| The question of dropping the tax 
exemption now enjoyed by a long 
| list of organizations—co-operatives, 
colleges, foundations, trusts and 
mutual organizations—was_ ex- 
plored in six weeks of hearings by 
the Ways and Means committee in 
|1947 but no action was taken. 

It recently was reopened when 
Rep. Mason, of Illinois, a member 
of the committee, named some of 
|the major business institutions of 
}the country which are tax exempt 
under the law covering co-opera- 
| tives. He called the loss to the gov- 
ernment on $3 billion of tax-free 
income at least $1 billion and de- 
manded that the case be re-opened 
| by Congress. 

Fighting back, the co-operatives 
denied they compete unfairly with 
tax-paying businesses. 
| Plugging of the so-called tax 
loopholes in the present income 
tax structure as demanded by 
their opponents, the co-operatives 
told the committee, would mere- 
| | ay hurt farmers and produce a 
| bare handful of revenue for the 
| government. 
| 








Jerry Voorhis, a former member 
of Congress from California, and 
|now executive secretary of the Co- 
| operative League of the United 
| States, said that when examined 
| dispassionately “the alleged tax ad- 
| vantages of the co-operatives van- 
lish into thin air.” 

Rep. Mason said that wasn’t the 
|story small business was writing 


to the Ways and Means committee. 
+ * * 


Computing Overtime 

OW to compute overtime pay 

for employes at time and a half 

'the regular rate was much tougher 
than the $64 question for most em- 
ployers under the old Wage-Hour 
act. But last year Congress exten- 
|sively amended the law to specify 
|how this should be done, and pro- 
| vided some tangible rules concern- 
ling these brain-twisting calcula- 
tions. 
| An interpretive bulletin which 
|explains the enforcement policy un- 
|der the new law—effective as of 
| Jan. 25—has been completed by the 
| wage-hour administrator and copies 
|will be available this week, it is 
understood. 

If you want one, address the 
Wage-Hour Administrator, Depart- 
ment of Labor, Washington 25, D.C. 
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NADA Copy Pointed for Appeal to Local Buyers... 


Anti-Bootlegging News Release 


WASHINGTON.—As a part of its 
program to wipe out the bootleg 
ging of new cars and trucks, NADA 
has prepared a special press release 
for presidents of state and local 
associations. 

It is written so that the sec- 
tional leader may be quoted by 
simply filling in the proper 
blanks. Newspapers are more 
likely to publicize NADA’s posi- 
tion when it gains added news 
value from a local leader’s quota- 
tions, say the national officers. 
Beginning with a blank space for 

the particular city and president 
the release reads: 

“(City) citizens were warned to- 
day by (name), president of the 
(State or Local) Automobile Deal- 
ers Assn., not to become victims 
by purchasing new cars from others 
than factory authorized new car 
dealers. 

“Allegedly new automobiles are 
being offered for sale now in many 


places by unauthorized dealers but | 


those who buy from these sources 
learn to their sorrow that they 
have sacrificed not only the manu- 
facturers’ warranties but all the 


maintenance service and protection | 


to which a new car buyer is en- 
GREINER, BESS witsesssccens ... pointed out. 
“The established, traditional dis- 
tribution of new _ automobiles 
through the years has been made 


by local authorized dealers fran- | 


chised by the manufacturer,” Mr. 
said. 


these legitimate channels, buyers 
may well be getting a ‘pig in a 
poke.’ 

“Even though a car may ap- 
pear new, unless it carries with 
it a manufacturer’s warranty, 
and has been given the recom- 
mended pre-delivery service, the 
purchaser may find he has made 


Pre-’46 Models 
Must Undergo 
R. I. Inspection 


PROVIDENCE. — (UTPS) — All 
automobiles and trucks in Rhode 
Island older than five years now 
must pass an inspection test before 
a 1950 registration tag will be 
issued. 

Based on figures that the average 
car in America is 8.4 years old, this 
means that more than 100,000 of the 
234,000 cars and trucks currently 
registered in the state will have to 
be checked at an approved station 
before they can be registered. 

An inspection station must cer- 
tify on the back of the form eacn 
car owner will get that it has ex-| 
amined the car in question and 
that headlights, rear lights, horns, 
windshields, rear-vision mirrors, 
windshield wipers, brakes, steering 
gear, tires, reflectors and direc- 
tional signals (the latter two in| 
the case of trucks only) are in safe 
working order. 


Success Contest 
Youths Asked to Write 


Business Plans 

STUART, Fla.—aA letter-writing 
contest for men and women under 
26 years old who intend to enter or| 
are in business has been conducted 
by John W. Stokes Research Foun- 
dation. 

First prize for “How I Plan to 
Succeed in Business” will be $200, 
second will be $100, third will be 
$50 and fourth to 100th will be 
cameras. The contest closed Feb. 28. 

Entrants were to tell in 1,000 
words or less how they will get 
the job, how they will keep it and 
how they Will strive for promotions. | 
If the writer now has the job, he| 
was to tell how he got it and how 
he plans to advance, 


Name Hengesbaugh 

Frank D. Hengesbaugh, former 
manager of the Oldsmobile metro- | 
politan area in Cleveland, has been 
named vice-president and general | 
sales manager of Hoskins, Inc.,| 
Akron, O., (Oldsmobile). He suc- 
ceeds William Shields who resigned 
to open his own agency in Ra-| 
venna. 


| that the sale of a car is merely the 


inaesvaraviorenes “When cars or} 
trucks are not purchased through | 


operation, that brakes, lights, and 
all other safety devices built in to- 
day's fine automobiles are perfect 
and in good working order. 

“It’s a serious risk to buy a new} 
car without this assurance of | 
proper service and inspection at the 
retail level and without a factory | 
warranty to provide proper main-| 
tenance checks as mileage is put on | 

| the new car by the buyer. 


a sad and costly mistake when he 
goes back to the seller of the car 
for service. 
“Authorized dealers give this 
service to their customers as a part 
of their fundamental philosophy 


beginning of their efforts to provide 
service and satisfaction to all with 
whom they deal. 

“A big risk taken by purchasers 
of new cars through other than “The factory authorized dealers 
factory authorized dealers is the|of (City or State) are working) 
possibility of improper or incom-| with the National Automobile Deal- 
plete make-ready service before de-|ers Assn. in the public interest to| 
livery. stamp out the so-called bootlegging | 

“Authorized dealers can be de- | of new cars and new trucks so that 
pended upon to give all their new | all buyers may receive the valuable 
cars a double check before deliv-| services and protection to which 
ery to insure that they are safe for | they are entitled.” 


Bendix 


We AR 


| Ziesmer, onteging president, National Automobile Dealers Assn; James J. Newman 
. Go 





SAFETY-MINDED AUTO MEN MEET AT NADA PARLEY—Shown at an 
Highway Safety Committee meeting at the convention are, left to right: R. 
ville, general sales manager, Plymouth; Light B. Yost, director, field operations section 


Inter-Industry 
C. Somer- 


General Motors; H. D. Tompkins, vice-president, Firestone Tire & Rubber Co; George F. 
n vice- 
president, B. odrich Co., chairman of IIHSC; M. R. Darlington, jr., managing directo 
IIHSC; K. B. Elliot, sales vice-president, Studebaker Corp., steoshabinn Hse: Ben T. 
Wright, past president, National Automobile Dealers Assn., and J. E. Wolfington, chairman 
Dealer-Customer Relations committee, NADA. : 


AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 
method of reaching the men who want what you have or have what you want! See 
the back pages cf this issue. : 


CREATIVE ENGINEERING 





Division 


ANNOUNCES THE Uw 


GEARED TO QUANTITY PRODUCTION 





BENDIX HAND CONTROL VALVE 


Here is the valve that gives truckers the ultimate in hand 
controls for vacuum braking systems—but costs even less 
than ordinary models. The new Bendix Hand Control 
Valve is a simple, rugged unit with a clean, modern 
appearance that adds to the good looks of any cab 
interior. Its absolute dependability and consistent pre- 


BENDIX: division: SOUTH BEND 


=e 


AVIATION CORPORATION 


Export Sales: Bendix International Division, 
72 Fitth Avenue, New York 11, New York 







GRADUATES ACCURATELY 


The new Bendix Hand Control Vaive 
applies the brakes in amount exactly 
corresponding to where the handle is 
set—ne more end no less—and the 
driver can depend on it. 


ACTS CONSISTENTLY 
Graduated braking is always the same, 
in application and release each time 
the valve is used. 


BUILDERS 
OF THE BASICS 
OF BETTER 
MOTOR VEHICLES 


cision set an all time high for performance—and at a 
lower cost than ever before! Available with or without 
an integral, easy-to-read vacuum gauge, the new Bendix 
Hand Control Valve assures maximum flexibility with 
today’s vacuum trailer braking assemblies. For complete 
details write the factory direct. 


' 
i = 








HOLDS A SETTING 
When the hanglle is left in a fixed posi- 


tion, there is no tendency for brakes te 
creep on or off—no “leakover” when 


x 
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AUTO-LITE: 











BATTERIES 
All standard S.AE. type, Passenger Car, Heavy 
Duty, Diesel, Aircraft, industrial. 
BUMPERS 
Front and Rear. 


CASTINGS 
Gray Iron Castings. Ornamental and Functional Die 
Castings either zine or aluminum base, plain, painted 
or chro e plate finish. 
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H MORE THAN 


GENERATORS 


Ventilated, non-ventilated, shunt and 3rd Brush Types. 
2 and 3 unit Regulators. 


LIGHTING UNITS 


Bull’s Eye and Regular Sealed Beam Units. Parking, 
Dome, Marker, Dash, Trouble, License, Tail, Directional 
and Stop Lights, Reflex Units, Fog Lamps, Driving and 
Passing Lights. Motorcycle Headlamps and Tractor 
Lamps. 


SWITCHES 


Solenoid, Manuol, Hydraulic, Stop Light, Centrifugal 
. Switch for Automatic Transmission Control and Relays. 









INSTRUMENTS & GAUGES 


Ammeters, Liquid Level Gauges, Industrial Vacuum 
and Pressure Gauges, Indicating Thermometers, Speed- 
ometers, Tachometers and Flexible Drives. 


HORNS 


Air and vibrator electrical types. 


IGNITION UNITS 


Coils, Condensers, Distributors. 
Special Coil Ballast. 


»SPARK PLUGS 
Resistor, Regular, Transport, Aircraft, Marine. 


‘ 


PRODUCTS) £0 


ME 


Hub 
Plate 
tive « 


grap 


AUTC 
Wind 
Hydr 
STAR 


Autor 
val E 


eee Rates Sai 


AUTOMOTIVE NEWS, MARCH 6, 1950 





19 









‘1S|FOR AMERICAS FINEST CARS, TRUCKS AND TRACTORS 
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ROM the very early days of the automotive 
F industry, Auto-Lite has earned a reputation for 
building products of the highest quality and depend- 
ability . . . so that today more than 400 Auto-Lite 
products are standard equipment on America’s finest 
cars, trucks and tractors. That quality is reflected 


Toledo 1 


METAL FABRICATED ASSEMBLIES 


Hub Caps, Body Mouldings, Spring Covers, Scuff 
Plates, Radiator, Radio and Dash Grilles, decora- 
tive and miscellaneous sheet metal stampings. Litho- 
graphing and etching of metals. Electro Plating. 


" MOTORS 


AUTOMOTIVE FRACTIONAL 

Windshield Wipers, Top Lift, Window Lift, Motor for 
Hydraulic Pumps and Sirens. 

STARTING MOTORS 

Automatic Engagement, Solenoid Engagement, Man- 
val Engagement. ; 


THE 


PLASTICS 


Functional and Ornamental. Thermo-Plastics, Thermo- 
Settings and Resilient Plastic Moldings, Escutcheons 
and Medallions, Control Knobs. Plastic and Metal 
Combinations. 


WINDSHIELD WIPERS 
Electric . . . Passenger Car and Truck. 


WIRE & CABLE 


Automotive, Aircraft, Ignition, Light and Power, In- 
strument, Accessory, Shielded and Magnet Wire, 
Wiring Harnesses, Battery Cables, Ground Straps, 
Terminals and Radio Wire. 


ELECTRIC AUTO-LITE COMPANY Ohio 


in the public acceptance of the name Auto-Lite— 
the best advertised name in the automotive after- 
market. It is reflected, too, in the establishment of 
Auto-Lite service facilities throughout the world. 
Today’s buyers of cars, trucks and tractors know 
“You're Always Right... With Auto-Lite.” 


Cfowite 
Cuality 














New Truck Roadeo Class 


Heavy-Duty Tractor Semi-Trailer to Compete 
In Event for First Time 


WASHINGTON. — The American 
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The major innovation for future | 


Trucking Assns.’ truck roadeo this|roadeos is the provision for the 
year will include tests of driving | heavy-duty, over-the-road tandem | 


skill in four instead of three classes axle 


of vehicles. 


The roadeo this year will wit- | the conventional type, with not less 
' |than 135 certified net horsepower | 


ness championship contests in 


the following classes: 1) straight | engine and not less than 10:00 by 22 
|tires on all wheels. 


trucks; 2) city-delivery single 
axle tractor semi-trailers; 3) 
heavy-duty over-road tandem axle 
tractor and semi-trailer, and 4) 
truck and full trailer. In the 
past, contests were held for 1) 
straight truck; 2) tractor semi- 
trailer, and 3) truck and full 
tractor. 









tractor semi-trailer class. | 
Tractors in this class will be of 


| 
| 
| 


In the straight truck class, the 
new rules, provide that contestants 
may choose either cab-over-engine 
or conventional type truck. Cab-| 
over-engine and conventional type) 
truck may be used also for the) 
city-delivery single axle tractor | 
semi-trailer class. 





| 

| court action against the Wisconsin 
| Transport Co. which, although it 
| does considerable business in Wis- 
|}consin, maintains principal offices 


Reciprocity Rules 
‘Blamed for Huge 

° in Chicago. 

‘Wis. Tax Losses This company, Marcus charged, 


|has already cost Wisconsin $50,000 
MILWAUKEE. — Ben Marcus, | jn fees. 
| Wisconsin's motor vehicle chief,| Other trucking firms are said to 
|says his state stands to lose a lot|be planning to move their main 
|of money in truck license fees by | Offices to Illinois where trucking 
|permitting trucking firms, with| fees are reportedly only one-third 
‘main offices in states with which | of those in Wisconsin. 
| Wisconsin has a _ reciprocal ar- = a 
| rangement, to operate in Wisconsin | 
|without buying license plates. OTTAWA.—A new wing of the 
25 — ne oS Chak Reet ah ses Marcus made his statement after | coliseum in Toronto is being pre- 
t: dcun as te ened @ year sien pin |@ federal judge told him to keep| pared as the site of an international 
from C. R. Beacham, sales manager of the “hands off” a case involving such| auto show containing cars and 
company's southeastern region. Anfin joined circumstances. The judge ruled that | parts from France, England, Italy, 
Foe ne athe Chatter ‘Sitriet tines | Marcus could do nothing if a truck- | Czechoslovakia, United States and 
1946. |ing firm claims and proves it is not | Canada for the Canadian interna- 
a Wisconsin corporation. |tional trade fair being held from 


Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? | Marcus had attempted to start! May 29 to June 9. 
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New Passenger Car Registrations, 21 States for January, 1950-1949 
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Car registrations by states are released na 2 2 © : 

here weekly, as completed by R. L. a. 2 ~ 3 6 3 

Polk representatives in state capitals. = < é < 3 x | = 8 

wv £ 3 = = 

52 3 a4i¢6 Sit 
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'49\ 450 +343) «= 906! «1345! 3044) «1493! «121/ «337! «1951) «1208! 333) 1200! 513! 782) 4036 34 62 % 7 14 42 424\ 266, 270| 31! 59} 7|_‘10527 
New Mexico © a a 76; 160, 293; 297 i 89, 397, ~«1:37 19, 310, +50 79 54> 2 13 15 1 7 53 33 25 82 4 2; ‘1507 
49 48 22 751 1Oll 2461 2161 32 34/ 282) ~— 1021 13) «112 33 44 304 18 18 36 | 6 40 4\ 2I 39 8 1} 1025 
Rhode Island — 50 76 79; +158; 300, 613, 413 17; 76; +506, 170 29, 479; S139) s«198) S015 2 7 19 5 55 55 29 70 8 3, 2378 
49 5I 59| 1321 196! 438! 221/ 24 48| 293) 174 51! 164) = 109 6! 559 12 7 19 | 2 3 48 54 29 ae. 5| 1536 
South Dakota” © 50, 49, 45) 100, 150, 344) 335) 7; +83; 425; 110; 12; 274) 59) @2 537 7, ow 3 60; 26; 929) 50 9 1509 
Z ‘49 54 27| += 65|—s« 162) Ss 308! Ss 222) Ss 8 37; 288) = 75 14) 212 35 6! 397 41 37 78 3 43 26 40 33 Bed 1218 
Washington “4 "50; 123; «108; 284, 454, 969, 664) s13; 92) 769) 412) 22) 808) S194) 217, 1653) 3; 27; S30 3; 23 7 59, 77; 30; (24) #19 4; (3767 
a ot a ‘49\ 105! 133) 246! ~—507|_~—«992/ 768 26| 110! 904) 335! —66}_— 440) = 205) 159) ~——*1205 27 38) 65 20 9 HW 126; 145 77\__ 2011 ~—23, | __3778 
Wisconsin * 50, 235, +176, 397, 789, 1597, 1370 22, +312; +1704, 578 35, 1531, 424, 54, 3109 ~ 58 66 I - 2:9, 276 88, 310 14 3, 7395 
are 49217) 191) 503/821! 1732) 1386 82} 216) 1684) 542) 122| 1437/ 324) 400! 2825) 113] 163! 276 10 4 23 2b6| 644. +143) 223 42! 4)—7876 
21 States Reported "50, 3845| 2612; 7050) 13298; 26805, 22289; 496; 5305) 28090, 9255, 734, 28308; 6143) 8362) 52802 % «+567, 663 i8 95| 114 2878, 2351, 1258; 3772, 358 70, 119274 
to Date for January _ "49|_3052| 2604/6915! 12005) 24576) 19590) 1233| 3316) 24139| 9171| 2520| 11209| 4516) 4488) 31904! 821! 1143) 1964) 159) 76) 304! 3706! 3155! 2212) 3035! 547! 360, 96137 


New Commercial Car Registrations, 


Truck registrations by states are 
released here weekly, as 


com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





13 States Previously ‘50 
Reported for January ‘49 
Georgia ‘50 
rae: ‘47 
Idaho ‘50 
ie ‘49 
Iilinois 50 
49 
Maryland 50 
: a acl 
New Jersey ‘50 
as i Pi Ale 
Rhode Island ‘50 
rsa : ‘49 
South Dakota ‘50 
| a ‘49 
Washington 50) 
aaa —_— ‘49 
Wisconsin - ‘50 
a ee, 
22 States Reported ‘50 
te Bate for Jenvery_ ‘” 


The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation 
charges, state sales taxes or optional 
equipment. 


AUSTIN—Four—-4-dr. sed. 
345; 2-dr. sed. (Dorset), 
wag. (Countryman), $1,445; conv. (Atlan- 
tic), $2,345. Six—4-dr. sed. (Sheerline), 
$4,150. Delivered in New York.) 


BUICK—wSpecial Series 40—4-dr. 
back sed., $1,941 (deluxe, $1,983); 
jetback sed., $1,909 (deluxe, $1,952); sed. 
cpe.. $1,856 (deluxe, $1,899); bus. cpe., 
$1,803. Super Series 50-—-4-dr. tourback 
sed., $2,139; 4-dr. Riviera sed., 
sed. cpe., $2,041; conv., $2,476; Riviera, 
$2,139; stat. wag., $2,844. Roadmaster 
Series 50—4-dr. tourback sed., $2,633; 4-dr. 


(Devon), $1,- 
$1,295; stat. 


tour- 
4-dr. 


Riviera sed., $2,738; sed. cpe., $2,528; 
conv., $2,981; Riviera, $2,854; stat. wag., 
$2,528. (Dynatfiow standard on Roadmaster, 
optional on Special and Super models at 
$169.20.) 

CADILLAC—Series 61-——4-dr. sed., $2,- 
866; club cpe., $2,761. Series 62—-4-dr. sed., 
$3,234; club cpe., $3,150; conv., $3,654; 


Coupe DeVille, $3,523. Series 60 Special 
4-dr. sed., $3,797. Series 75-——4-dr. 7-pass. 
sed., $4,770; 4-dr. 7-pass. Imperial sed., 
$4,959. (Hydra-Matice standard on Series 
62 and 60 Special, optional on Series 61 
and 75 at $174.25.) 

CHEVROLET —- Styleline Special — 4-dr. 
sed., $1,450; 2-dr. sed., $1,403; club cpe., 
$1,408; bus. cpe., $1,329. Styleline Deluxe 
—4-dr. sed., $1,529; 2-dr. sed., $1,482; 
club cpe., $1,498; conv., $1,847; Bel Air, 
$1,741; stat. wag., $1,994. Fleetline Spe- 
elal—4-dr. sed., $1,450; sed. cpe., $1,403. 
Fleetline Deluxe——4-dr. sed., $1,529; sed. 


$2,212; | 253.75; 


| —4-dr. 





| Hydraulic Shift standard on Custom, op- 
| tional on Deluxe at $120.90.) 


| Deluxe Six—4-dr. 








Diamond T 


Brockway 
Chevrolet 
Crosley 


22 States for January, 1950-1949 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


Willys-Overiand 


International 
Kenworth 
Sterling 
Studebaker 
Miscellaneous 


68! 8 8! 9 23 2) 
































cpe., $1,482. (Powerglide optional on De- 
luxe models at $158.50.) 


CHRYSLER — Royal — 4-dr. sed., §2,- 
153.75; 8-pass. 4-dr. sed., $2,875; club cpe., 
$2,133.75; stat. wag., $3,183.25. Windsor 
sed., $2,348.50; 8-pass. 4-dr. sed., 
$3,069.75; club cpe., $2,327.50; conv., $2,- 
761; lim., $3,196. Saratoga—4-dr. sed., 
$2,667.25; club cpe., $2,641. New Yorker | 
—4-dr. sed., $2,773; club cpe., $2,756.75; 
conv., $3,263, Town & Country—Newport, 
$4,027.75. Crown Imperial—4-dr. sed., $5,- 
lim., $5,358.75. (Prestomatic op- | 
tional on Royal at $120.90, standard on 
other series.) 


CROSLEY—2-dr. sed., $866; conv., $866; 
roadster (Hotshot), $861; stat. wag., $894. 


DeSOTO—Deluxe—4-dr. sed., $2,006.25; 
club cpe., $1,995.75; Carry-All sed., $2,- | 
210.50. Custom — 4-dr. sed., $2,193.75; 
8-pass. 4-dr. sed., $2,882.75; club cpe., 
$2,175.75; conv., $2,598; stat. wag., $3,- 
112.75; Suburban sed., $3,198.75. (Tip-Toe 


DODGE—Waytfarer—2-dr. sed., $1,755; 
roadster, $1,744.50; bus. cpe., $1,628.75. 
Meadowbrook—4-dr. sed., $1,865.75. Coro- 


net—4-dr. sed., $1,944.75; 8-pass. 4-dr. 
sed., $2,634.25; club cpe., $1,931; conv., 
$2,346; stat. wag., $2,882.50. (Gyre-Matic 


optional on Coronet models at $94.60.) 
FORD—Deluxe Six—4-dr. sed., $1,471.50; 


2-dr. sed., $1,424; bus. cpe., $1,332.50. 
Deluxe Eight — 4-dr. sed., $1,545; 2-dr. | 
sed., $1,497.50; bus. cpe., $1,419. Custom 


sed., $1,558; 2-dr. sed., 





Current Prices 


8 6| 3306 2 31! 45) (1084 16| 2726 8} 660) 481 60; 199 23; 9469 |'50 13 States Previously 
26! i 3465! 4) 2 25 . 150! 20! 1688) 4h 582 1040) La 3! 73 _34! 2 570 89 559 63 9500 | '49 hs ; Reported for January a 
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| _|_ 108 : 38 58 34 35 | i wt th a 10) -372''49_ a 
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Custom, optional on other series at $185.) 





e PLYMOUTH — Deluxe P19 — 2-dr. sed., 

uTOomo i es | $1,507; Suburban, $1,855; bus, cpe., $1.- 

on ew | 385.75. Deluxe P20 — 4-dr. sed., $1,566; 

club cpe., $1,534.25. Special Deluxe P20— 

$1,511; club cpe., $1.511; stat, wag., $2,-| club cpe., $1,979.50; Model 72a club cpe., | 4-4". ae eee eae esas $1,617.50; 
027.50. Custom Deluxe Eight—4-dr, sed., | 088 conv., $2,411.50; stat. wag., §2,- A ; , 7 es spain 

$1,637; 2-dr. sed., $1,589.50; club cpe., | 560.50. | PONTIAC—Chieftain Six——4-dr. sed., $1.- 

$1,595; conv., $1,948; stat. wag., $2,106.50.| NASH — Statesman Deluxe — bus. cpe., | 708 or oe ae sed., th 

‘ 1,633. Statesman Super—4-dr. sed., $1,- | (deluxe, ' »; club cpe., ,694 (deluxe, 

FORD OF BRITAIN—4-dr. sed. (Prefect, | $32°°g.gn med St tie club epee $1,435, | $1,789); conv. deluxe, $2,122; ‘Catalina de- 

cloth), $1,040; 4-dr. sed. (Prefect, leather), | Statesman Custom—4-dr. sed., $1,897; 2-dr. | luxe, $2,000 (super deluxe, $2,058); stat. 


$1,077; 2-dr. sed, 
ered in New York.) 


FRAZER—4-dr. sed., $2,395. Manhattan 
—4-dr. sed., $2,595; conv., $3,295. 


(Anglia), $947. 


(Deliv- | sed., $1,872; club cpe., $1,894. Ambassador | Wag., $2,264 (deluxe, $2,343); bus. cpe., 
| Super—4-dr, sed., $2,064; 2-dr. sed., $2,- | $1,571. Chieftain Eight—4-dr. sed., $1,513 
| 039; club cpe., $2,060. Ambassador Cus- | (deluxe, $1,908); 2-dr. sed., $1,763 (<e- 
| tom—4-dr. sed., $2,223; 2-dr. sed.( $2,198; | !uxe. $1,858); club cpe., $1,763 (deluxe, 





}club cpe., $2,219. (Hydra-Matic optional | $1,858); conv. deluxe, $2,190; Catalina <e- 
HILLMAN MINX — 4-dr. sed., $1.495; | on Ambassador models at $158.50.) |} luxe, $2,069 (super deluxe, $2,127); stat. 
conv,, $1,745; stat. wag., $1,825. (Deliv-| OLDSMOBILE—Series 76—4-dr. sed., $1,- | W48., $2,332 (deluxe, $2,411); bus. cpe.. 
ered in New York.) 819 (deluxe, $1,887); 2-dr. sed., $1,761 | $1,640. Streamliner Six—4-dr. sed., $1,724 
HUDSON — Pacemaker Six — 4-dr. sed., | (deluxe, $1,829); sed. cpe., $1,745 (deluxe, | (deluxe, $1,819; sed. cpe., $1,673 (deluxe, 
| $1,933; 2-dr. sed., $1,912; club cpe., $1,- | $1,813); club cpe., $1,719 (deluxe, $1,787); | $1,768). Streamliner Eight 4-dr.  sed., 
933; conv., $2,428; bus, cpe., $1,806.50. | conv., $2,135; Holiday, $2,003 (deluxe, $2,- | $1,792 (deluxe, $1,887); sed. cpe., $1,742 
Super Six—4-dr. sed., $2,105; 2-dr. sed., | 108); stat. wag., $2,362 (deluxe, $2,504). (deluxe, $1,837). (Hydra-Matie optional on 
$2,068; club cpe., $2,101.75; conv., $2,- | Series 88—4-dr. sed., $1,978 (deluxe, $2,- | 4!! models at $158.50.) 
628.50. Super Eight—4-dr. sed., $2,189; | 056) ; 2-dr. sed., $1,920 (deluxe, $1,998);| RENAULT — 4-dr. sed., $1,035, Deliv- 
or. age eee . =. oe | sed. ae —. $1,982); a> | ered in New York.) 
Justom Commander Six—4-dr. sed., »- | cpe., 878 (deluxe, .956); conv., | nena 
2$1.50; club cpe., $2,257.25: conv., $2,-| 294; Holiday, $2,162 (deluxe, $2,267); stat. — we - aeea.50 
809.25. Custom Commodore Eight — 4-dr. | wag., $2,520 (deluxe, $2,662). Series 98— | cab o0e., $1,591.75; bus, cpe. $1,497. 
sed., $2,365.50; club cpe., $2,341.25; conv., |4-dr. sed., $2,299 (deluxe, $2,393); 4-dr. | Om ea . Del Pane a $1°676: 
$2,893.25. (Super-matic optional on all|town sed., $2,267 (deluxe, $2,361); sed. | ne “yh ne: cl > F $1,670.75: 
models at $199.31.) cpe., $2,225 (deluxe, $2,319); conv., $2,-|2-dF. sed., $1,644.50; club cpe., $1,670.70, 
772: Holiday, $2,383 (deluxe, $2,641), | COPV.. $1,981.25; bus. cpe., $1,576. Com 
KAISER — Special — 4-dr. sed., $1,995; | (ti vara-Matie optional on all models at | Mander Deluxe—4-dr. sed., $1,902.50; 2-dr. 
Traveler, $3,088. 9 anne —t-dr,_ 204. $2,- $158 oe) P |sed., $1,871; club cpe., $1,897.25. Com- 
, S ¥, : . .50. 9. ee 9. 
a * "| PACKARD — Eight — 4-dr. sed., $2,249 | Moataer Morel soqe $1,992; ‘club epe., $2.- 
oft saps | (deluxe, $2,383); 2-dr. sed., $2,224 (deluxe, ni5; SG. 80C., 52.008; pees os 
LINCOLN 4-dr. sed., $2,575.50; club | $2,358): stat. wag., $3,449. Super—4-dr. | 018.25; conv., $2,328.50. Land Cruiser 


epe., $2,528.50. Cosmopolitan — 4-dr. sed., | seq. $2,633 (deluxe, $2,919); 7-pass. 4-dr, | 4#-4r. sed., $2,186.75. 


| $3,239.50; club cpe., $3,187; conv., $3,-| sed. deluxe, $3,950; 2-dr. sed., $2,608 (de-| WILLYS-OVERLAND—Four — Jeepster, 

| 949.50. (Hydra-Matic optional on all mod- | jyxe, $2,894); conv. deluxe, $3,350; lim. | $1,603.01; stat. wag., $1,709.08; stat. was. 

els at $174.25.) | deluxe, $4,100. Custom—4-dr. sed., $3,935; | (four-wheel-drive), $2,008.27. Six — Jeep- 
MERCURY 4-dr. sed., $2,032; Model 72/|conv., $4,480. (Ultramatic standard on | ster, $1,639.85; stat. wag., $1,814.33. 


eee 
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Merchandising 
Memos to Dealers 


_—————————— 
T’S nice to hear a kind word 
about salesmen—and recognition 

of their important function. 

What brings this up is a folder 
prepared by E. W. Twitchell Co., 
Philadelphia, for the men who come 
to sell. The folder says: 

“We know your coming here is 
in the expectation of mutual 
profit and advantage. Salesman 
or customer, whatever your mis- 
sion, E. W. Twitchell, Inc., says, 
‘Thanks. Come again.’” 


The folder lists the purchasing | 


agent, officers of the company, 
provides a directory of the plant 
and gives other information of serv- 
ice to the salesman. 

Seems to me the idea might be 
adopted by auto dealers in some 
form to point up the service that 
auto salesmen perform for cus- 
tomers. 

Among other things, Twitchell 
makes seat covers for cars. 

* + ~*~ 


Sales Closings 

BOOKLET on “26 tested meth- 
4 ods for closing a sale” has 
been prepared by Carr Speirs Corp., 
Stamford, Conn. The firm is in the 
sales promotion business. 

Types described are the five- 
decision close, direct - question 
close, double-question close, fo- 
cusing - attention close, subtle- 
question close, suggested-owner- 
ship close, doubt-elimination close, 
instruction close, pros-and-cons 
close, the minor-decision close, 
the this-or-that close, the does-all 
close, the contingent close, the 
name-spelling close, the action 
close, the man-and-wife close, the 
inquiry close, the challenge close, 
the contest close, the new-angle 
close, the summary close, the 
typed-order close, the telephone- 
hunch close, the double close, the 
concession close and the turn- 
over close. 

The booklet does a good job of 


setting forth the basic elements of | 


closing. For instance, under the 
five-decision close, the booklet says 
the salesman must convince the 
prospect of the need for the prod- 


uct, the advantage of buying a par- | 


ticular brand, that his dealership is 
the best source of this brand, that 
the product is worth the price to 


the prospect and that the time to) 


buy is now. 
* * 


Dealer Publicist 


EMEMBER the item we had on | 
the book, “George Washington | 


Crossed Here,” written by Ann 


Hawkes Hutton, of Hutton Chevro- | 


let in Riverside, N. J.? 

Well, we’re beginning to think 
that Mrs. 
for enterprising publicity as well 


as for authorship. The other day | 


the book got a plug on the Kukla, 


Fran and Ollie television show— | 


Hutton deserves honors) 


By Bob Finlay 


out proper lights is inviting trou- | 
Let us check your headlights | 


ble. 
to make sure they’re properly fo- 
cused. Sealed beams _ replaced 
quickly.” 
* * cM 

Free Offers 

AG GALYEAN (Dodge - Plym- 

outh), in Charleston, W. Va., 
advertises a free service for owners 
of cars whose license plate num- 
bers appear in the Galyean news- 
paper ad. 

A current offer was a $3.50 Dodge 
or Plymouth tuneup to the owner 
who presented the ad with his 
license number on it. A new free 
offer is made each week. 


In Columbus, O., Crumley Hudson | 


sponsored that evening by the Ford | 


Motor Co. 


* * * 


Tested Cars 


(CENTRALIA, Ill., Rad-Mor Motor | 


4 Co. (Ford), advertises that it 
checks all its A-1 used cars with a 
dynamometer. 

* * * 
Hi Neighbor Touch 
HAMMET MOTORS (Dodge), ran 


an advertisement in the local | 


newspaper the other day picturing 
one of its salesmen delivering a 
Dodge “Job-Rated” truck to a cus- 
tomer. At the bottom of the adver- 
tisement, the question is asked: 
“Your Neighbor Uses Dodge Trucks 

Why Don’t You?” 

* * * 

Double Invitation 


I YLAND MOTORS, LTD., To- 
ronto, promoted its headlight 
Service business with an effective 
newspaper ad headed by the cap- 
tion: “Invitation to Disaster .. .” 
The ad carried a cartoon of an 
automobile with one headlight 
out, the driver leaning out of the 
window with a flashlight to pro- 
vide additional light. 
Said copy: 


“Night driving with- | 


21 


| credit is good he is asked to exe- 

|}cute a plain signature note for a 
loan of the down-payment. 

| This indicates that the adver- 

| tising means that you don’t have 
to bring the down-payment cash 

with you. 

| Most of such deals were applica- 
ble to cars up to and including 1941. 


'Tax Untaxed' 
National Assn. Launches 
Chain-Letter Plan 
CHICAGO.—A chain-letter sys- 


tem to urge Congressmen to “tax 
the untaxed and use this new rev- 


AT "GM AUTOMOBILE NIGHT" IN MIAMI, FLA.—Left to right at an affair for the; enue to repeal or reduce wartime 


press in that city are Paul Garrett, public relations vice president; C. F. Kettering, research | excise taxes” 
consultant, and C. L. McCuen. director of research. Kettering was the speaker. Per 


is offering a coupon deal to stimu- 
late used-car sales. A coupon is 
offered buyers who have no trades. | 
It is good for $100 on any car on 
the lot and all cars are plainly 
price-marked. 
* + + 

Financing Ads 
“ATO - DOWN - PAYMENT" bait is 

~™“ showing up in used-car selling | 


'a majority of cases this does not 


| lateral, get a co-signer on a finance | gress this 


has been started by 
~|the National Tax Equality Assn. 


and advertising in the West Vir-| The plan is to have each person 
distribute 20 copies of the letter, 


ginia, Ohio and Kentucky areas. 7 
However, investigation shows, in | which says that $1,000,000,000 can 
be raised without increasing levies 


mean what it says literally. For| by taxing the untaxed corpora- 


|instance, one dealer in Columbus | tions.” 
| offering a no-down-payment deal | 
|requires the buyer to execute a|NTEA’s pattern that millions of 


It is said that if everyone follows 


mortgage on furniture or other col- | letters will reach members of Con- 
session “and definite 


company loan, or if the customer's | action will result.” 
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Merchandising School | 
M = Anniversary 


N MARCH 17TH, 1950, the Ford Mer- 
O chandising School celebrates its third 
anniversary of service to Ford Dealers 
around the world in the training of their 
selected personnel for future dealership 
responsibilities. 2. To promote the beginning of a life- 
time fellowship among fellow Ford 
Dealers, with the accompanying ex- 
change of productive ideas. 










1, To provide an efficient working 
knowledge of the fundamentals re- 
quired in a successful Dealership 
operation. 


In that time, over 1000 students have com- 
pleted the four-week course of intensive study 
of such subjects as marketing, advertising, 
public relations, new and used car and truck 
retail sales management, sales promotion, parts 3. 
and service merchandising, business manage- 
ment, and finance and credits. Top executive 
personnel of the Ford Division, drawn chiefly 


To present a well-rounded, authentic 
picture of the Ford organization, its 
products, its services available to 
Dealers. 





from the Sales and Advertising groups, serve 
as instructors, 

Today, as three years ago when the School was 
organized, its objectives can best be sum- 
marized as: 


MOTOR 


From this school comes a steady flow of young 
men better equipped than ever to make a real 
and important contribution to a stronger, 
better dealer operation. They, too, know that 
it’s great to be a Ford Dealer! 


COMPANY 
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Auto Market Page... 





Bootlegging Tie-In 


By Gordon Hebert 


Staff Correspondent 


Bootleggers of new cars outside 


|1,117 units during the month to,erators claim, but jalopies are a} 
|show an increase of 459 units over | drug on the market. 


sales in January, 1949, and a rise 


the confines of New Orleans have | Of 202 units over the total for De- 
come up with what one local used-|cember, 1949. 


car operator has described as a 
new wrinkle. 


The used-car dealer in question 
reported that in order to pur- 
chase cars in the low-priced field 
from a wholesale “bootlegger,” he 
was forced to buy other makes in 
the medium-priced class along 
with his purchase of a certain 
number of low-priced models. 


The “tie-in” sale, a serious factor 
in the new-car business a couple 
of years ago, may yet throw a 
wrench into the delicate machinery 
of the bootlegging racket. 

The problem of discount selling 
is a serious one but it did not} 
seem to have a very bad effect on | 
the new-car market in New Orleans 





during January. 


Used-car parts and service vol- 
ume kept pace with the boom in 
new-car sales, dealers report, add- 
ing that the new-car sales total 
could have been greater had more 
units been available. 


Dealers in two of the low-priced 


jlines reported that they had not 
|received their quota of new cars 


in January. Factory shipments 
were also said to be slow for two 
makes in the high-priced class. 
The used-car picture in January 
was generally pleasant. Sales were 
strong and prices were firm, al- 


|though stocks were generally well 


below normal. 
Denlers report a steady demand 


for clean prewar cars but they are 
scarce. Clean '38 and '39 models 


New-car sales here zoomed to' will fetch about $300 retail, the op- 









ing in Harper's B 
House Beautifu 


Garden, and Vogue. 





American Leather Manufacturing Company, Newark, W. J. + The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, W. J. * Delaware Tanning, Inc., 


his advertisement in rich 


and full color is apP 


ear—- 
azaar, 


1, House & 


Used-car dealers admit they are 


having trouble replenishing their 
Unable to buy enough | 


stocks. 
cars at the curb, they are comb- 

ing new-car dealers in nearby | 
communities for merchandise. 


Four new-car dealers in the city 
are still wholesaling their used | 
units, and the used-car merchants | 
are giving these dealers a good 
play for their business. 

Local automobile men say that | 
used-car buyers are most interested 


the prices for ‘49s are still too} 
close to new-car prices. They ex-| 
pect the price of '49s to decline as 
more new cars are received. 

Used-car stocks on the lots of | 


new-car dealers have been turning|15 units on his lout at the end of 
a|the month. 


over rapidly. One dealer had 
$40,000 turnover in January, while | 
another dealer who sold 64 used | 
cars during the month, including | 


80 percent of his tradeins, had only| to better that average. “That’s 





NASH LAUNCHES SPRING SALES CAMPAIGN—With its manufacturing and assembly 
operations geared to a record-breaking production pace, Nash Motors is launching a spring 
sales campaign during which it is expected that more Nash cars will be delivered by 
in '46 through ’48 models, because | dealers than in any previous 60-day period in the 42-year history of the company. Here 


are Nash sales and advertising executives presenting new and used-car sales goal pledges 


by the —) regional managers to H. 
F. 6. 
and sales promotion, and J. W. 








Volume has to be high, though. 
According to one dealer, who sold 
112 used cars in January, he has 


Sa. 


New 


York, N.Y. + Eagle-Ottewa Leather Company, Grand Haven, Michigan + The Lockawanna Leather Company, Hackettstown, N.J. +» Radel Leather Manufacturing Company, Newark, WN. J. 
Nation-wide survey shows Genuine Leather Upholstery is 5 to 1 choice for open cars. 


ease, *ssistant general sales manager; Doss; N. F. 


C. Doss, sales vice-president. Left to right are 
Lawler, director of advertising 


Watson, assistant general sales manager. The ‘Sell Nash— 
| Beat Your Best'' dealer sales campaign will be launched March |. 


nothing,” he said. “I have to sell 
that many and more if I ‘want to 
be able to trade on my new cars.” 


Where some of the new-car busi- 
|ness went is evident from a report 
| by a used-car dealer who said that 
he sold more than 90 cars in Janu- 
ary, and that 75 percent of these 
were “new cars.” Of the “new cars,” 
10 percent were wholesale sales to 
nearby dealers. 


Parts and service volume were 
also high in January. Most of the 
city’s dealers reported increases in 
service business over December of 
from 5 to 25 percent. 


Although one deaier reported an 
increase of 50 percent in parts 
business during the month, most of 
| the dealers said their parts volume 
increases ranged from 10 to 35 


percent. 
* * * 


Houston 


New-car sales in Harris county 
(Houston) numbered 1,951 units 
during January, compared with 
2,717 in the preceding month. The 
December total was, however, the 
| highest monthly total of 1949. 


Combined new-truck and com- 
mercial-vehicle sales in January 

| reached 429 units, against 406 in 
the previous month. 


New-car sales by makes during 
the month were: Buick, 155; Cadil- 
| lac, 17; Chevrolet, 390; Chrysler, 55; 
DeSoto, 23; Dodge, 150; Ford, 501; 
Frazer, 2; Hudson, 25; Kaiser, 12; 
| Lincoln, 21; Mercury, 141; Nash, 16; 
| Oldsmobile, 26; Packard, 33; Plym- 
| outh, 185; Pontiac, 108; Studebaker, 
| 80, Willys, 9, and miscellaneous, 2. 
| Combined new-truck and com- 
| mercial-vehicle sales were: Chevro- 
let, 140; Dcdge, 44; Ford, 125; GMC, 
|51; International, 45; Mack, 7; 
|Studebaker, 12; White, 3, and 
| Willys, 2.—(Ruby Fenoglio.) 


* * * 


Akron 


Business for new-car dealers in 
Summit county (Akron) continued 
brisk during the week ended Feb. 
18 when 421 new automobiles were 
registered. Sales in the preceding 
week were 534, while in the com- 
parable 1949 week, the figure was 
308. 

Used-car sales were also strong 
with 528 recorded in the week ended 
Feb. 18. In the preceding week, 
597 used cars were sold. For the 
same period a year ago, the total 
was 269. 





* * 


Columbus, O. 


| New-car sales in the first 15 days 
}of February in Franklin county 
| (Columbus), O., totaled 1,022 units 
|the highest first-half of the month 
| total since August of last year. 


The 15-day figure for February 
was far ahead of the 644 new cars 
sold in the first half of January. 
New-truck sales during the 
| same period were also brisk with 
94 units delivered, against 66 in 
the first 15 days of January and 
72 in the first half of December, 
1949. 

By makes, new-car sales in the 
first half of February were: Aus- 
tin, 1; Buick, 87; Cadillac, 6; Chev- 
| rolet, 206; Chrysler, 27; DeSoto, 30; 
| Dodge, 67; Ford, 204; Hudson, 66; 
| Kaiser, 7; Lincoln, 5; Mercury, 37; 
| Nash, 32; Oldsmobile, 66; Packard, 
}11; Plymouth, 67; Pontiac, 62; 
| Studebaker, 40, and Willys, 1. 

| New-truck sales during the same 
| (Continued on Page 25, Col. 1) 
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Auto Markets 





(Continued from Page 24) 


period were: 
1; Dodge, 16; Ford, 23; GMC, 5; 
International, 12; Reo, 1; Stude-| 
baker, 1; White, 10, and Willys, 1. | 
—(Bert Strang.) | 

+ | 


* * 


Wheeling, W. Va. 
January new-car sales in Ohio | 
county (Wheeling), W. Va., totaled | 
146 against 108 in December and | 
101 in January, 1949. 

Sales by makes were: Buick, 7; 
Cadillac, 2; Chevrolet, 43; Chrysler, 
9; DeSoto, 3; Dodge, 9; Ford, 24; | 
Hudson, 5; Kaiser, 1; Lincoln, 1; | 
Mercury, 2; Nash, 3; Packard, 3; 
Plymouth, 20; Pontiac, 8, and Stude- 
baker, 3. 

New-truck sales, which numbered | 
16 during the month, were: GMC, 
1; International, 3; Mack, 1; Stude- | 


baker, 2; Chevrolet, 2; Divco, 1; | 
Dodge, 1; Ford, 3; White, 1, and 
Willys, 1. 


Used-car sales increased slightly | 
in January over the preceding | 
month with some dealers reporting | 
a good turnover in stock. Prices 
remained steady.—(Harry C. Tay- 


lor.) 
« + 


Omaha 


Volume in new-car sales reached 
846 units during January in the 
Omaha _ district. The new-truck | 
market was also active during the 
month with 144 sales, against 84 in 
the preceding month. 

New-car sales by makes were: 
Ford, 204; Chevrolet, 197; Plymouth, | 
89; Buick, 87; Pontiac, 56; Mer- | 
cury, 33; Studebaker, 33; Chrysler, 
30; Dodge, 23; Oldsmobile, 23; Nash, | 
16; DeSoto, 13; Hudson, 11; Cadil- | 
lac, 7; Packard,- 6; Lincoln, 4; 
Kaiser, 4; Willys, 2; Crosley, 2, and 
Frazer, 1. 

New-truck sales were: Chevrolet, 
47; Ford, 35; International, 27; 
GMC, 14; Dodge, 10; Studebaker, 8; 
Diamond T, 1; Willys, 1, and FWD, | 
1.—(Arthur R. Oleson.) | 

* - . 


Canada 

The sale of 275,537 new motor 
vehicles in Canada during 1949 
established a new yearly high for 
the country, according to a prelim- 
inary report issued by the Canadian 
government. In the preceding year, 
221,300 new units were sold. 

Of the 1949 total, new-car sales 
accounted for 192,121 units. This 
was an increase of 31.9 percent} 
over the preceding year’s new-car 
sales figure of 145,655, 

New-truck sales in Canada dur- 
ing 1949 totaled 82,849, compared 
with 74,858 in 1948—an increase | 
of 10.7 percent. New buses sold 
during the year declined 28 per- 
cent to 567. In 1948, there were 
787 new buses sold. 

In the final month of 1949, new- 
car sales numbered 15,923, an in-| 
crease of 4.5 percent over the 15,235 | 
new cars sold in December, 1948. | 

New-truck sales in December de- | 
clined 10.1 percent below the total | 
for the same month in 1948. The 





figure for December (1949) was 
5,529, while for December (1948), 
it was 6,153.—(M. L. Schwartz.) 
+ + . 
Pittsburgh 
New-car registrations in the 


Pittsburgh area “dropped consider- 
ably more than seasonally” during 
the week ended Feb. 18, according 
to the Bureau of Business Re- 
search, University of Pittsburgh. 

A general decline in volume of 
trade during the week drove the 
bureau’s index of business activity | 
to its lowest point of the year— 
153.4, against 159.5 in the preceding 
week and 187.5 in the comparable 
1949 week. 


+ * * 
Dallas 
Dallas county new-car_ sales 


amounted to 2,022 units in January, 
while new-truck and commercial- 
vehicle sales were 383. In the pre- 
ceding month, 2,504 new-car and 
303 new-truck and commercial- 
vehicle sales were recorded. 

New-car sales by makes during 
January were: Austin, 8; Buick, 
195; Cadillac, 7; Chevrolet, 417; 
Chrysler, 55; Crosley, 3; DeSoto, | 
19; Dodge, 140; Ford, 427; Hud- | 
son, 83; Lincoln, 26; Mercury, 153; | 
Nash, 41; Oldsmobile, 81; Pack- | 
ard, 22; Plymouth, 148, Pontiac, | 
107; Studebaker, 88, and Willys, 
7. 

Combined new-truck and com-| 


Chevrolet, 24; Diveo, | 


mercial-vehicle sales were: Chevro- 
let, 121; Divco, 3; Dodge, 42; Ford, 
110; GMC, 83; International, 21; | 
Mack, 2; Reo, 2; Studebaker, 29; 
White, 2; Willys, 7, and miscellane- 
ous, 6. 


o * + 
Cincinnati 
New-car dealers in Hamilton 
county (Cincinnati) moved 2,298! 


units in January as compared with 
1,761 in December and 1,619 during 
the first month of last year. 
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Oldsmobile, which jumped from | ®% 


seventh spot in '47 and ’48 regis- 
tration totals to fifth in 1949, ccn-| 
tinued its upward trend by finish- 
ing fourth in January sales. 

Used-car dealers also launched 
an aggressive sales year with 
2,429 sales as against 1,675 for 
January a year ago. 

New-truck volume was up slight- 
ly over December, but the total 
of 281 was 30 units under the figure 
for January, 1949. 


New-car sales by makes during 
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| presenting the keys to Ronald L. Goldman, 2930 Grantley Ave., Baltimore. 
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IT'S A CHALLENGE—For the fifth consecutive year, Edgar Hasenkamp, general manager, 
Anderson Chevrolet, Inc., 4636 Edmondson Ave., Baltimore, claims he delivered the first 
new model Chevrolet to a customer anywhere in the U. S. Above, at 12:0! a.m. Jan. |, 
announcement day, as the showroom clock indicates, L. O. Suttka, sales manager, is shown 


January in Cincinnati were: Chev-|6; Cadillac, 5; Crosley, 2; Frazer, 
rolet, 599; Ford, 419; Plymouth, 213; | 1, and Renault, 1—(Emery Bacon). 
Oldsmobile, 182; Buick, 160; Dodge, | i, 

147; Pontiac, 141; Studebaker, 86; | Cleveland 


Chrysler, 63; Mercury, 62; Hudson, | ’ ; E , 
56; Nash, 51; DeSoto, 47; Packard,| Washington’s Birthday cut into 


|32; Kaiser, 18; Willys, 7; Lincoln, | overall sales for the week ended 





nechipae 


|Feb. 24, according to the Federal 
Reserve Bank of Cleveland. 

Sales of new cars dropped slightly 
to 1,204, a dip of 165 below the total 
|of the previous week, and the low- 
est point so far this year. 


Used cars, too, were down— 
1,779 as against 2,108 the previous 
week. The 1,779 figure was the 
second lowest of the year. 


New-truck sales were 97, down 
from 102 the previous week. Only 
|}used trucks did not show a drop, 
the total of 104 sales being the same 
as the previous week. 

The 12 percent holiday drop in 
new-car sales corresponded roughly 
|to a 7 percent decline in the com- 
parable year-ago week. However, 
used-car sales this year were down 
11 percent, while last year they 
were up 16 percent.—(Sanford Mar- 
key.) 











Stevenson Returns 

O. N. Stevenson, general man- 
ager of Stevenson Pontiac Co., Pic- 
|ayune, Miss., announces that his 
|brother, H. L. Stevenson, has re- 
joined the company as_ service 
manager. H. L. was with the Pon- 
|tiac company at the time of its 
opening, but for the past several 
months has been with Auto Sales 
'Co, 


‘S Dynafuel 
d ry 99 
an ping ee0e 
- 
SAYS A.VAN W. HANCOCK, prominent Syracuse, 
N.Y. lawyer after using Sunoco Dynafuel in his 
new high compression 8. This kind of consumer 
acceptance... . backed by laboratory evidence 


like that below. . . adds up to more satisfied 
customers for every Sunoco dealer. 
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There may be a Sunoco Franchise 
available in your neighborhood. Write 
Sun Oil Company, 1608 Wainut St., Phila. 3, Pa. 
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Another Automotive Case History from the files of Horiway 


The problem was difficult: How to establish a brand name 
quickly in a field where brand names are not familiar. 
The Lumite Division— Chicopee Manufacturing Cor- 


poration of Georgia make a material called Lumite 





Woven Saran Fabric. They sell this to other manufac- 
turers who make automobile seat covers. They wanted 
to get dealers and the public to specify “Lumite.” Their 
1949 budget was limited. They had to reach a market 
with a high concentration of car owners. For the first 
time they decided to use national advertising. And they 


Holiday. 





vricked a single magazine 
| & £ 


Then things began to happen. The results were over- 
whelmingly successful. Dealers and manufacturers started 
to get calls for covers of Lumite, by name. Consumer in- 
quiries were plentiful and profitable. Some manufacturers 
reported dealer sales from more than half the Holiday 
inquiries forwarded them by Chicopee! Two other manu- 
facturers noted the success of the campaign and were 
quick to follow suit with Holiday campaigns of their own. 


No wonder Chicopee’s advertising manager, Jim Veeder, 
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wrote, “Holiday has proved to Chicopee that national 
advertising in the right medium pays off! As a result, 
we are tripling our consumer advertising in 1950.” 

Makers of parts and accessories have come to expect 
this kind of response from the Holiday market. Holiday 
readers drive 50% more than the national average. These 
extra miles mean extra sales. Projected on a base of 
800,000 families, Holiday readers last year bought over 
a million tires and tubes, over 2,000,000 spark plugs, 
over 336,000 batteries, over 84,000 headlamps, and over 
124,000 windshield wipers. More than 80% of them use 
premium oil... 72% buy anti-freeze ...47% buy car 
polish or wax. 

For the same reason, Holiday has become the favorite 
of the automobile manufacturers, too. Last year Holiday, 
not yet four years old, carried a larger average number 
of pages of passenger-car advertising per issue than any 
other magazine in the country. 


Holiday attracts people who are active, eager, on the 





move, and alert for new ideas, new ways, new products. 
It puts them in a responsive mood, and Holiday adver- 
tisers get the benefit. Perhaps it could solve a problem 


for you. Put it up to Holiday, Independence Square, 


Philadelphia 5, Pennsylvania. 
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ate, was sent to the governor for 
signature. 


In the Hopper vas 


Governor Refuses to Sign 
S. Dakota Gas Tax Raise | 
South Dakota’s bill to increase | 


Measures providing for state|tion last year, while the 1948 budget 
















‘ i 500,000,000 | totaled $57,992,441. 3e | ss 
eee Sane Sees © : eis the gas tax from four cents to six | fevi 
and the gradual elimination of ir Trade Bill S cents a gallon will become law) og 
highway fund diversion were intro- Unfair Trade Bill Sent without Gov. George T, Michelson’s | . eon 
duced in the New York state legis-| To Ky. House for Vote signature. bie 
lature. An unfair trade practices act, He rinateni to sign — eg | anr 

; _| which would make it illegal for |ture-approved measure because, he | reg 

The proposed ee ee bcs a merchant to advertise or offer | said, its validity under the state | by 
signed to carry out a plan launched! 7. oi, any product at less than (constitution was doubtful but the 
by the New York Good Roads Assn. cost, has been passed by the Ken- | nevertheless the bill will become 

ee tucky senate and sent to the effective 90 days after the special Ab 
house. session closes, 

2 et , 
Three-Quarters of Budg Aimed at “loss leader” mer- Se olen Ge 
Marked for Florida Roads ore ge ge —— a Oregon’s High Court Upholds pILKA CHASE GIVES WOMAN'S VIEW—Miss Chase, actress and authoress, leaves a San Po 

. rovide advertise : rancisco hotel after giving a woman n t t ! i 

A tentative 1950 budget of $79,-| sho an offer would be prima Portland Tax on Business line before bay area ‘dealers. Don E. “ahrens, “Cpdies qoneral soles maneger, and iw sa 
181,106, including $59,733,852 for new facie evidence of intent to destroy Oregon’s supreme court has Shepard, manager of Cadillac's San Francisco-Oakland branch, are at the right. un 
road and bridge construction, was | competition. unanimously upheld the constitu- ; ae ae ee pa 
announced by the Florida state} * * «& tionality of Portland’s license tax | lated _ the state constitutional | coast council, California chamber tu 
road department. bs Limit i 7 ° on businesses and professions. | provisions calling for equal taxes | of commerce. 

The budget provides for $45,721,- 65 MPH Limit ef Georgia The high state court also ruled on each class of persons, | Opposing any attempt to reduce Ma 
500 > oe svianeia construction Waits Governor's OK that a 6 percent state constitu- | ee. | | the tax rate, Kuchel said the state Ve 

. | Reversing an earlier rejection of | tional tax limitation applies only : sales and use tax yielded more 
and $14,012,352 in new secondary |i). measure, the Georgia house of | to property taxes. ww Urges Retention | than $24,000,000 a month during the N 
farm-to-market construction. Some | representatives has passed a bill | Of Calif. Sales Lev last fiscal year, providing 37 per- Ass 
S p p Rejected was an appeal brought 7 
of the work already is under way.| increasing the state's speed limit) by the Portland retail trade bu- | Retention of California’s sales |C€Mt of the money to operate the mo 
In comparison, only $34,118,776 in| from 55 to 65 miles an hour. reau, which claimed the munici- |tax at its present 3 percent rate| State government. ee 
federal, state and county funds| The measure, which had been! pal license tax violated the 6 | has been urged by State Controller} s g . od 
were budgeted for new construc- approved earlier by the state’s sen-' percent limitation and that it vio- |_Thomas H. Kuchel to the central | Auio Installment Financing oe 
pean nasanininancnmee — se a aa ta i eee see ~ | Up for Change in New York \ 
Persons buying cars on the in- Mi 
os | Stallment plan would be permit- 
vem | ted by a proposed New York bill Me 
| to pay in full before the final T 
* a ‘ | date and receive a refund of the an 
4, to-date operating figures available daily | unearned portion of the interest hel 
| charge plus a rebate on the insur- 000, 
é | ance policy canceled. sta’ 
2. prompt month-end financial statement | Another measure would pre- G 
| seribe a standard form of install- inst 
; ment contract and fix interest pre 
3. accounting department costs reduced | charges at 6 percent for financing bili 
{* new cars, 9 percent for cars not cos 
A\| more than two years old and 12 } wo 
percent for older cars. apr 
e * * * 
Burroughs Cecouriliteg Equipment can help You 146% Tax on Car Valuation 
Denounced in Idaho : 
: Asserting that “there is no class m 
' of property so heavily taxed as ini 
motor vehicles,” Ada county Asses- ha 
e 'sor Roy D. Leonardson released a au 
|statement strongly opposing pro- ws 
. se posed Idaho legislation that would pr 

Burroughs builds tools for business managers. These fast further increase such taxation. ) di 

and accurate machines produce the operating facts that tell Leonardson assailed as “unjust 

you exactly where every department of your business stands pg me ny conan sani oun = , 

in time for you to take effective action... facts that show the of the Idaho legislature which ace 

way to bigger profits, lower costs. would place a tax of % percent on wa 
the valuation of all cars. so 

With the right Burroughs equipment rightly applied, you eT a tow 

can count on an appreciable saving in accounting time, a Truck Weight Limit Bill pro 

money-saving reduction in duplication of effort, elimination Killed in Virginia oft 
of month-end pressure, and a precise summarized picture of A bill to increase the maximum ern 


truck weight limit on Virginia 
highways from 50,000 to 56,800 


This typewriter accounting machine permits pounds was killed by the state I 
daily analysis of sales and costs, accounts re- | Senate roads committee. A simi- 





your business to date this year, this month. 


Burroughs equipment ranges from a full-sized adding 


machine at only $125 to machines that completely mech- esivable, and eccounts payable. Wriees 0 pay- lar measure was pending in the = 
anize accounting. All are backed by a worldwide reputation roll complete in one operation. Makes prepa- house roads committee. The pro- be 
for quality and dependability. There’s a Burroughs account- ration of financial statements simply a matter | Posed legislation would not in- : 
: : : : . f law font bal E l crease the state’s 18,000-pound duc 
ing or posting machine suited to your needs and circum- of copying last balances. Easy to learn, easy — = tur 
° ° ° to operate. axle load limit. 

stances, no matter what the size of your business. Its applica- * * # a f 
tion can be adapted to your established geeenenes methods Cleveland Car Check Plan exc 
to give you maximum benefits with minimum delay. Appears Doomed 

° oe | An attempt to pass legislation 1 
Find out today how easy it is to have these benefits. Just call fovcing Clveland tar owners to 7 
your local Burroughs representative. He is qualified by |undertake compulsory car inspec- one 
training and experience to help you. He will be glad to tion twice a year appears doomed. lig! 


| City councilmen who once favored 
the move are reported shifting in 
ithe opposition camp as more and c 
more evidence is introduced in 


show you, without obligation, this Automobile Dealer 
Accounting Manual, with suggested plans and form 
layouts for every size dealer. Look for his 














coll referred to the proposed gen 
eral use of motor vehicle tax reve 
nues neither as diversion nor bor ’ 
AN-80 rowing. He sought to justify it b: bo 


eee ee ee ee coe ee we eee ee See we ee ee pee coe eee ee ee ee oe we oe (Continued on Page 29, Col, 1) 


stantly, at any time. Use it as an add- 
ing machine to verify addition of la- 
bor and parts and for general adding. 


Ry Fe PN ci terrteceinnintiiemnne 


CITY AND STATE 


number in your telephone book, or write | hearings against the legislation. | nee 
direct. The coupon is for your convenience. | Spearheading the drive are auto- cil 
motive groups themselves, who oad 
With this desk-bookkeeping machine, cus- eae — legislation — a the 
tomer ledgers and statements, accounts pay- | Sverre Maney & OF OR S BeNe wie pel 
WHEREVER THERE’S BUSINESS THERE’S able, payroll, and general ledger records are a Citing Cincinnati = Se aft 
sted swiftly, legibly, with proof. Can also ao e, the Cleveland Automobile pai 
used as a high-speed adding machine. An = stated that revenue to be re- 
4 excellent machine for the small dealer. ceived won't begin to dent expen- 
urrou be, diture and that inspection would 
keep business away from Cleveland f 
and push business into adjacent tax 
communities that don’t have in- tay 
spection. st 
| BURROUGHS ADDING MACHINE COMPANY | a am gre 
GENERAL PURPOSE | DETROIT 32, MICHIGAN Road Tax Revenue Shift tal 
| ' | Opposed in New Jersey th 
| (J Please have your representative call with the as . ‘ 
CASH REGISTER—ADDING MACHINE | Automotive Dealer Accounting Manual, including | Gov. Alfred E. Driscoll’s proposal 
form layouts and machine descriptions. oo as ae 8 Pa the 
. , - scal year be balanced 
A time-saving control machine for | (OJ1I would like to see a demonstration of the Bur- i through the use of $22,000,000 of : 
your Parts and Service Departments. | roughs General Purpose Cash Register. | highway-user tax revenues for gen- G 
Records cash and charge items on a | | eral purposes drew quick opposi fr 
locked-in detail tape, identifies them, | NAME_ tion from highway interests. de 
and permits taking a cash balance in- | In his budget message Gov. Dris- re 
| | 
| | 
t | 
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(Continued from Page 28) 


asserting that real estate taxes|tion of a city ordinance to tax 
levied by the municipalities have | automobiles and trucks as a means 
been diverted to road and street|of overcoming a $3,000 deficit in 
construction for many years and/|the city treasury. The extra tax 
that the $50,000,000 that they spend | would be added to the city’s take 
annually for these purposes, traffic | 

regulation and lighting is exceeded personal property. 

by the $65,545,724 of total aid that) “— = s 


they are getting from the state. New York Backs FEPC 


A resolution memorializing Con- 
gress to enact the federal fair em- 
ployment practice act has been 

Georgia schools will be required | given final passage by the New 
to abandon buses certified as un- | York legislature. 
safe by the state highway patrol | 
under terms of a bill given final 
passage by the Georgia legisla- 
ture. 


Abandon Unsafe Buses, 
Georgia Schools Told 


* * 


Muffler Cutouts Out 
The Bailey bill, prohibiting the 


Maryland Lawyers Oppose 


Vehicle Inspection Bill 


Members of the State’s Attorney’s 
Assn. of Maryland have _ unani- | 
mously opposed a pending legisla- | 
tive bill which would require peri- | 
odic inspections of motor vehicles 
and create a state inspection sys- 
tem at a cost of $2,500,000. 


* * * 
Vissouri Gas Tax Election 


May Cost $250,000 


The special Missouri election on 
an additional gasoline tax to be 
held Apr. 4 will cost almost $250,- 
000, according to Elmer L. Pigg, 
state comptroller. 

Gov. Forrest Smith said he might 
institute a test case to get a su- 
preme court decision on the lia- | 
bility of the state for the election 
cost. If the state has to pay he 
would ask the legislature for an 
appropriation for that purpose. 

* * * 
Ga. Toll Bill Dies 

Bills which died with adjourn- | 
ment of the Georgia legislature 
included a measure which would | 
have created a state turnpike | 
authority to build toll superhigh- | 
ways. The bill had been ap- 
proved by the state senate but 
died in the house. 

a + * 
Wyoming Road Bill 

A bill intrcduced in the Wyoming | 
senate would provide that no high- | 
ways could be moved or relocated | 
so as to bypass any incorporated | 
town “except with the express ap- | 
proval of the governing body of | 
such city or town in the form of | 
official action taken by such gov- 
erning body. .. .” 

* 


* * 


Outlaws Front-Seat TV 


Installation of a television set 
in any motor vehicle where the 
driver could see the screen would 
be prohibited under a bill intro- 
duced in the New Jersey legisla- 
ture. Violators would be subject to 
a fine up to $50, imprisonment not 
exceeding 10 days, or both. 

* + oe 


Massachusetts Kills Bill 


The Massachusetts senate killed 
a bill to impose a penalty on any- 
one failing to obey railroad danger 
lights. 


* * * 


Curb on Young Drivers 

Citing the rise in accidents and 
fatalities involving junior opera-| 
tors, the Utica (N. Y.) safety coun- 
cil asked legislators and influential | 
safety executives to seek repeal of 
the motor vehicle law amendment 
permitting junior operators to drive 
after dark without being accom-| 
panied by a licensed driver. 

* * * 


Md. Gross Receipts Bill 
A bill to replace Maryland’s sales 
tax with a 1 percent gross receipts 
tax has been introduced in the 
state legislature. The proposed 
gross receipts tax would be levied 
on all business done by retail es- 
tablishments, regardless of where 
there was a net profit. 
* * . 
Speed Limit Rise Vetoed 
A senate-approved bill to raise 
Georgia’s maximum speed limit 
from 55 to 65 miles an hour was 
defeated in the state’s house of 


representatives. 
* * + 


City Eyes Use Tax | 


W. L. Widick, mayor of McLeans- | 
boro, Ill., has ordered the prepara- ' 


from parking meters and real and | 
|sioner was introduced in the Idaho 


MANUFACTURING * LONG MANUFACTURING CO., LTD 
MORSE CHAIN * MORSE CHAIN CO. 


sale and use of muffler cutouts on 
motor vehicles of any description, | 
has been passed by both houses of | 
the Virginia general assembly and | 
been signed into law by Gov. John 
S. Battle. 


+ * + 


Idaho Economizes 


A bill to replace Idaho’s present | 
three-member state public utilities 
commission with a single commis- 


legislature. 
* * * 


Va. to Replace Ferries 


Both branches of the Virginia | 
legislature have passed a bill to/| 
include in projects permissible un- 
der the state revenue bond act a 
bridge, tunnel or combination of 
both from Norfolk City to the Pen- 
insula. The measure also would 


cs 


AT L-M PLANT IN LOS ANGELES—Shaking | 
hands over the hood of the 50,000th auto pro- | 
duced at the Lincoln-Mercury plant there | 
since its dedication in May, 1948, are Plant | 
Manager Ed J. Bond (left) and Western 
Region Lincoln-Mercury Sales Manager Henry | 
Daniels. The milestone unit was a 1950 Mer- | 
cury in the new lower-priced 72a model. 


permit the state highway commis- 
sion to retire the state-owned fer- ! 


the Automotive Industry 


looks to Borg-Warner 


for the latest in 


Engineering Achievements 


and the utmost in 


Parts Production 


29 


ries and charge the unamortized 
balance to the cost of the proposed 
bridge or tunnel. 

+ * * 


Reciprocity? 
Imposition of a 2 percent gross 
receipts tax on out-of-state motor 
carriers using Virginia highways is 
proposed in a bill introduced in 


the state legislature. 
+ * + 


Virginia Wage-Hour Law 

A ClIO-backed bill proposing en- 
actment of a Virginia wage-hour 
law patterned after the federal act 


has been introduced in the state 
legislature. 


* * . 


Kill Income Tax Bill 


Idaho’s house of representatives 
killed a bill providing for a payroll 
deducting system for collecting the 
state income tax. 


ENGINEERING 


makes tl work 


makes ct avaclable 


Executive Offices, Chicago: BORG & BECK * BORG-WARNER INTERNATIONAL * 


LTO 


* NORGE «© NORGE-HEAT * 
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WARNER AUTOMOTIVE PARTS © WARNER GEAR © WARNER GEAR CO., LTO. 
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ROCKFORD CLUTCH * 


SPRING DIVISION « 








AUTOMOTIVE NEWS, MARCH 6, 1950 


Dealer Doings 





W. S. McCall, president and sales 
manager of Charlotte Hudson Co., 
Inc., Charlotte, N. C., has appointed 
L. R. Connell assistant sales man- 
ager in charge of the firm’s used- 
car appraising, reconditioning and 
display. 


* . * 


Chevrolet Dealer Hart 


Speaks at N. H. Parley 

Harold H,. Hart, owner of Hart 
Motor Co. (Chevrolet), Wolfeboro, 
N. H., was one of the speakers at 
a recent joint meeting of officials 
of the Lakes Region Assn. in 
Rochester, N. H, 

Hart is executive-secretary of 
the regional organization. 

* . * 


Smith Elected President 


At a recent meeting of the Win- 
chester (Va.) Automobile Dealers 
Assn., the following officers were 
elected to serve during 1950: Rob- 
ert E. Smith (Pontiac), president; 
David L. Kinter (DeSoto), vice- 
president, and John O. Chapman 
(Chrysler), secretary-treasurer. 

* 2° ¢@ 


Employe Pensions 
pal 134 aan tp Panel 


By Monarch Buick 


Monarch Buick, Indianapolis, 
added $45,128 to its employes pen- 
sion trust plan in 1949, bringing the 


William R. Krafft, president of the 
firm, 


The pension trust is coupled with 
the company’s social security pro- 
gram and increases the retirement 
income bracket of the employe at 
65 years of age. 

Starting with 23 employes in 
1945, the plan now covers 70 work- 
ers with three or more years’ com- 
pany service. 

Monarch also distributed approx- 
imately $25,000 in bonuses to its 
employes in December. 

Speaking of his policies, Krafft 
said, “Profit-sharing in the com- 
pany tends to hold a closer interest 
in all company projects and gives 
the employes a feeling of security 
as well as partnership interest.” 

+ + + 


Highfield President 


The central Illinois Automotive 
Trades Assn., Decatur, elected T. E. 
Highfield president, Guy T. Flan- 
ders, vice-president, and Byron B. 
Burns, treasurer, at its last meet- 
ing. 

Directors for 1950 are C. Dan 
Bopp, F. William Burns and H. G. 
Wonderlin. Frank J. Gollings con- 


tinues as secretary. 
+ * + 


Emporia Buys 3 Fords 


At a special session of the Em- 
poria (Kans.), commissioners re- 
cently, the commissioners author- 
ized the city to buy three new 


total banked to $135,189, says| six-cylinder Ford cars from Arney- 





MORE SALES, MORE PROFITS 
FOR TRUCK DEALERS... 


Sell CRAFTSMAN Service Truck Bodies! 
LOWER PRICES, LOWER FREIGHT CHARGES 





Comes to you in a “PACKAGE” 





1s 





You get five completely PRE-ASSEMBLED units 





Four to six man hours later: THE FINISHED JOB! 


The Economy Model 60KD costs you less; you sel] for 
less ... make more sales, more profits! Every utility, 





every plumber, electrician, painting contractor, Radio 
and Television Service Man, Heating and Ventilating 


Contractor IS A PROSPECT. 


Ye, % AND 1-TON BODIES, PARTIALLY "KNOCKED-DOWN" OR 
COMPLETELY ASSEMBLED AND CRATED....OR MOUNTED. 
WRITE NOW FOR ALL THE DETAILS. 


ARTISAN 


PRODUCTS, INC. 


3490 W. 140 Street, Cleveland 11, Ohio 


Schlenberg Motor Co., of Emporia. 
The city fire chief will get a new 
Ford coach, the first ever bought 
by Emporia for the fire chief’s use. 
Two of the cars will be assigned to 
the police department. 

* . * 


oo! e 
Hawaii's First 
Used-Car Showroom 

Opened by Kalihi 

Hawaii’s only used-car showroom 
has opened at 1040 N. King St., 
Honolulu, by Kalihi Kar Co. 

The firm, which operates a 
branch at 394 Kamehameha Ave., 
Hilo, held an open house at the 
new structure. 

A car-rental business is also run 
by Kalihi Kar, and the firm makes 
hotel accommodations without 
charge. 

* * * 


Buffalo Sales Managers 


Elect Heatley President 


William J. Heatley, used-car 
sales manager for DiBello Motor 
Sales, Inc., was elected president 
of the Automobile Sales Man- 
agers Assn. of Buffalo, He suc- 
ceeds Joseph Pang, of J. C. 
Crosby Co. 

Robert E. Carlin was elected 
vice-president; Norman Brisk, 
secretary; Edwin F. McPherson, 
treasurer, and Edward Kudla, 
Donald Julius, Hamilton Lamont, 
Russell Smith, Carl Sofia and 

| James Tuttle, directors for one- 


year terms. 
+ + 


Old Timer Gurley Sells 


Oscar C. Gurley, who has been 
in the automobile business for the 
past 42 years has sold his business 
interests to Potomac Motors, Inc., 
Cumberland, Md. William D. Smith, 
president, C. Russell Smith, vice- 
president, and W. Donald Smith, 
secretary-treasurer will now 
handle the Chrysler - Plymouth 
dealership. 


* * * 


Red Cross Names Berry 


Morris H. Berry, automobile 
dealer, has been named as chair- 
man for this year’s fund drive of 
the Portsmouth (N. H.) chapter, 
American Red Cross. 

« 


* * 


Birthday for Robinson 


Amos Robinson Motor Co. 
(Studebaker), Kingsport, Tenn., 
marked its first anniversary “ex- 
tremely happy over the reception 
it has received,” Gene Robinson, 
general manager and vice-presi- 
dent, announced on the occasion of 
a birthday celebration. 

+ . * 


Dealers on Buffalo C of C 


Chester J. Brost, Glen Campbell 
and Ralph Young, Buffalo automo- 
bile dealers, have been appointed 
to a newly formed membership 
committee of the Buffalo chamber 


of commerce. 
* * * 


Harrisburg Chevrolet Assn. 


Elects Stauffer Chief 


Roy Stauffer, Scranton, has been 
elected president of the Harrisburg 
Zone Chevrolet Dealers Assn. for 
1950. He succeeds Ellis Sutliff, Har- 
risburg, who was chosen secretary- 
treasurer. 

The directors this year are: E. L. 
Sterner, Red Lion; W. F. McClel- 
lan, State College; D. Grey Switzer, 
Mifflintown ; Walter A. Sherwood, 
Nicholson; Fred Morganstern, 
Reading; John H. Steffy, Lititz; 
Robert C. Dinger, Schuylkill Haven, 
and Sam H. Shoemaker, Ashland. 

+ + + 


Anniversary 
Detwiler Completes 


20 Dealer Years 


Detwiler Motor Co., Huntingdon, 
Pa., observed its 20th anniversary 
as a Chevrolet dealer this month. 

Organized two decades ago by 
R. B. Madden and Charles S. Det- 
wiler, the business was conducted 
for six years as Madden and Det- 
wiler, Inc., but ownership was ac- 
quired in 1936 by Detwiler and his 
wife, Mrs. R. Arlene Detwiler. 

Detwiler Motor Co. has greatly 
expanded its facilities since 1930, 
now using three floors with a total 
space of more than 10,000 square 
feet, and offering such services as 





NEW BUILDING ON THE WAY—It will be for Cherry Motor Co. (Pontiac) in Rock 


Island, Ill. Checking the plans are (left to right): A. W. Johnson, District Manager E. L 


Mcintyre, Dealer M. O. Cherry, Ralph Crane and P. 


body work, recapping of tires, lubri- 
cating, washing and all kinds of 
mechanical repair work. It also 
conducts an extensive parts busi- 
ness and on Feb. 1 opened a new 
used-car lot. 

Active in civic and community 
affairs, Detwiler is a director of the 
Huntingdon Community Chest, 
Huntingdon Community Center, 
Union National Bank and Trust 
Co. and General Finance Service 
Corp. 

He is president of the Huntingdon 
Automobile Dealers Assn., former 
General Motors community rela- 
tions chairman, and former member 
of the dealer planning committee 
of the Harrisburg zone of Chevrolet. 

+ + 


Staverson Named 


Greene Motor Co., Harlan, Ky., 
has announced appointment of Ivan 
Staverson as service manager. 

+ + * 


Bond Buys Dodge Firm 


J. T. Bond, former district 
manager for Dodge in Syracuse 
and Rochester, N. Y., is the new 


Palmgran, the contractor. 


Dodge-Plymouth dealer at 122 E. 
McPherson Hy., Clyde, O. Bond 
purchased the business from L, 
C. Weidle and plans to operate 
it under his own name, 

* * * 


Persia Sells Interest 


Mike Persia, former vice-presi- 
dent of Doran Chevrolet, Inc., in 
Dallas, has sold his interest to 
members of the Doran family and 
resigned to open a Chevrolet deal- 
ership in New Orleans. 

+ + . 


Bullock Promoted 


Stan Bullock has been appointed 
sales manager of Yonge-Eglinton 
Motors, Ltd. (Mercury-Lincoln-Me- 
teor), Toronto. He has been with 


the company for 14 years. 
a . * 


Voigt Packard Co., Inc. 


Voigt Packard Co. Ine. La 
Crosse, Wis., has been chartered 
as a corporation to deal in autos, 
trucks, parts and accessories by 
E. V. Voigt, D. R. Cassidy and L. 
W. Swett. 
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Affecting Factories and Dealers... 
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Auto Advertising 


By George Deery 
Associate Editor 

Studebaker dealers have a new 
direct-mail sales and service pro- 
gram for 1950 and, “mindful of in- 
creasing competition, plan to step 
up the percentage to owners of 
competitive cars, according to 
Studebaker. They sent out more 
than 11,000,000 pieces last year. 

“The effectiveness of this type 
of direct-mail promotion,” the firm 
states, “was indicated by a recent 
survey which showed that mailing 
pieces concerning cars or service 
were read by 86 percent of the 
motorists receiving them.” 

Declaring that no mention was 
made of Studebaker in the survey, 
it adds that “among other ques- 
tions, the respondents were simply 
asked to write the name of the 
automobile company or companies 
which sponsored the mailings they 
received. 

“The fact that 78 percent named 
Studebaker is evidence of the ex- 
tent to which these campaigns are 
serving their purpose.” 

+ . . 


With the Mirror 
Gene Graf was recently ap- 
pointed Detroit manager of the 
New York Mirror. His first activ- | 
ity in the auto | 
advertising field| 
was with the 
New York Sun as | 
assistant pei 
ager of the auto- | 
motive depart-| 
ment to be fol- 
lowed by the sales 
promotion and 
publicity man- 
agership of Hulet 
* Motor Car Co., 
Gene Graf eastern distribu- 
tor for Chandler and Cleveland 
ears. He rejoined the Sun and in 
1942 was named manager of the 
aviation and automotive depart- 

ments. 





* * 


With Pathfinder 


Lincoln Maytham, until recent- 
ly an account executive with the 
Leo Burnett advertising agency, 
Chicago, has been appointed 
manager of the Chicago office of 
Pathfinder. 

At one time Maytham was an 
account executive with the 
Blackett-Sample-Hummert agen- 
cy, and for some years was on 
the sales staff of the Saturday 
Evening Post in the Chicago and 
Cleveland areas. 


New Faces at Quick 

Quick, the newsweekly published | 
by Cowles Magazines, Inc., has| 
added five new men to its execu-| 
tive sales staff. Joseph C. Wahler 
has been named western advertis- 
ing manager with offices at 333 N.| 
Michigan Ave., Chicago. Wahler 
comes to Quick from U. S. News. 
Associated with Wahler in Chicago 
will be Ben S. Lochridge, formerly 
representing the Mutual Broadcast- 
ing System. 

Additions to the New York staff 
include Joseph H. Mulqueen, James 
H. Beard and Tracy Axton. Mul- 
queen was sales supervisor of the 
Middle Atlantic district for West- 
inghouse. Beard was service man- 
ager of Vincent Edwards & Co., 
trade journal publisher. Axton was 








r 
Gloeck 
AvTomorive News | 
“I knew someday some character | 
would insist on having the top| 
down on his hardtop convertible.” 


with the Saturday Evening Post 
in New York. 


* * * 


Show Section 

A 16-page special automobile 
show supplement of the Chicago 
Sunday Tribune on Feb. 19 sig- 
nalled the opening of the 42nd 
Annual Chicago Automobile Show 
in the International amphi- 
theater. 

A color drawing on page one, 
news of a half century of motor 
progress throughout the section, 
and 30,015 lines of automotive 
advertising spotlighted the auto- 
motive industry as a symbol of 
free American ingenuity. 

* * + 


Own Business 

George H. Scragg, for many years 
a sales promotion executive in the 
automotive field, has opened his 
own sales promotion service agency 
in Cleveland, devoted to the promo- 
tion of business through sales aids 


and devices of all kinds. Scragg, it in 








OUTSELLING!. 








entering the service agency field, | 
leaves the position of director of 
advertising and sales promotion for 
White Motor which he served over 
the past 10 years. Prior to that he 
was with the Brockway Motor 
Truck and Mack. 

His headquarters for the time 
being for sales promotion services 
will be maintained at White Motor 
Co., 842 E. 79 St., Cleveland. 


Every Week 


Ford has renewed its sponsor- 
ship of the Ford Theater over 
the CBS-TV network for another 
52 weeks, it was announced last 
week by J. L. Van Volkenburg, 


vice-president in charge of net- 
work sales. 
The full-hour dramatic series, 


now presented on alternate Fri- 
days, 9-10 p.m., e.s.t., will become 
a weekly feature effective Sept. 
29. 


Canada Auto Accessories 
OTTAWA Dividend payments 
of the automobile accessories in- 
dustry in Canada during 1949 have 
been estimated at $5,485,065, com- 
pared with $5,711,201 in 1948, a 
decline of 4 decline of 4 percent. __ 





Meats! My 


AIRFLYTE TIEIN WITH AIR FORCE—Nash 


feature an officer wearing the U. S. Army Air Forces' new ‘Air Blues" 


31 


Motors’ current outdoor poster is the first to 
uniform, Captioned 


"Nearest Aire to Flying," the poster is by Howard Scott. The poster lends support to 
or 


the Army Air ces _fecruiting program. 





Auto Accidents 
Highest at Age 16 


CHICAGO.—Drivers in the 16- 
year-old group have nine times as 
many accidents as those of 45 to 
50, the Chicago Motor Club re- 
ported last week following comple- 
tion of a survey. 

The figures showed that the age 
16 youngsters cause one traffic 
death for every 2,000,000 miles 
driven on the __|4@riven on the average, as against |: as against 


one in every 21,000,000 miles for the 
older group. The second most dan- 
gerous group of drivers are those 
from 20 to 25 years of age, it was 
stated. 


New Hamilton Lot 

Community Motors, Ltd. an- 
nounces the opening of a new 
used-car lot at 250 King William 
St., Hamilton, Ont. A wool motor 
rug was given to each purchaser 
of a used car during the formal 
opening period. 
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ERIE MANUFACTURING CO., INC. 2635 SOUTH WABASH AVE., CHICAGO 16 
World's Oldest Guille Guard Manufacturer 





tained the machine and tool and 
boat distributing business. 
* * x 


|Warranty Breach 
| CAR seller who breaches a war- 
|4% ranty given on a used automo- 
bile is subject to heavy penalties, 
| according to a recent higher court. 
For example, in Simmons Motor 
Co. v. Brooks, 66 Atl. (2d) 517, it 
was shown that a man named 
Brooks purchased from Simmons a 
1939 Oldsmobile two-door sedan for 
$738 with a “dealer’s warranty,” 
that the automobile was warranted 
\“to be in good operating condition, 
‘and to remain in such condition 
Ford|UNder normal use and service for 
a period of 30 days after delivery.” 


Brooks sued Simmons Motor Co. 
and asked the court to compel it 
|to take the car back and refund 
the purchase price. 

Brooks proved these facts: While 
the automobile was being driven 
from the dealer’s place of business 
immediately following the 
; ‘ |chase, it caught fire, apparent 
1942 it organized and operated a| from nian tnt aan an, 
|machine and tool business as a|The car was badly damaged, but 
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BOUGH MOTORS DELIVERS FLEET TO MASSACHUSETTS—This Milton (Mass.) 
dealership has sold a group of 25 1950 models to the state's department of public works. 
Each car has the commonwealth's nameplate on the front doors. The firm also operates a 


dealership in Dedham. 


Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 


Attorney at Law 
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|false and fraudulent representa- 
|tions may rescind the contract; or 
he may affirm the contract and 
|keep the automobile and maintain 
a suit to recover damages he has 
|sustained by reason of the fraud; 
or he may sue for damages, and 
| keep the automobile. 
* * 


|Untransferred Policy 


|Ruled Void by Court 
RICHMOND, Va. — An insurance 
company cannot be held liable for 
damages caused by an automobile 
which has been soid without as- 
signment of its covering policy 
from the old owner to the new. 
The United States Court of Ap- 
|peals for the fourth circuit made 
|this clear in a ruling in which it 
affirmed the Norfolk district court 
for its decision in favor of the de- 


* 


brought against American Guar- 
anty and Liability Insurance Co. 


New Truck Guide 
Distributed by 





—" to a recent higher 
court, so long as the employ- 


ment security act is not defeated | 


| division of its business. 
Later the automobile business, 
the machine tool business and the 


in this case Brooks kept it and| 
Brooks fixed it. 
Afterward Brooks spent con- 


siderable money fixing the brakes, 


NADA Company 


WASHINGTON.—Distribution of 





boat distributing business were 
transferred to a partnership. 

The higher court held that the 
commission of the employment se- 
curity act could treat the partner- 
ship and the corporation as a single 
employing unit since it would not 
defeat the purpose of the employ- 
ment security act. | the amounts paid.” 

Hence, the partnership was en-| For comparison, see Wyatt v. 
titled to experience, benefits and | Madden, 32 F. (2d) 838. This court 
reduced contribution rate earned by | held that a person who has been 
‘corporation, though corporation re- |induced to enter into a contract by 


and tax payments are not reduced | 
in amount, two or more associated 
individuals, corporations or part- 
nerships may combine their experi- 
ence. 

For example, in State ex rel. 
Oklahoma Employment’ Security 
commission v. Parrish, 208 Pac. 
(2d) 572, the testimony showed 
facts, as follows: 

A company took a franchise for 
Packard automobiles. Several years 
later, in 1940, it took over the 
agency for Chriscraft boats. In 


the motor, and the transmission. 

In holding in favor of Brooks, 

the court said: 

“Without further detailing the 
|testimony, we conclude that there 
|was ample evidence supporting the 


| plaintiff (Brooks) was entitled to 
|rescind the contract and recover 


















He sells and applies genuine Witcote #4 
... the undercoating that goes on easier 


and gives better undercar protection 
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30-40 pounds. There is no overspray, and no mask- 
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WITCOTE #4 is homogenized —cannot settle out 
— hence never needs stirring, and is always in per- 
fect condition to use. 

WITCOTE #4 deadens vibration, prevents rust, 
cushions against stones and gravel. Laboratory tests 
show what actual use has proved—that Witcote #4 
has no equal. 


Get Witcote #4 from your jobber in 1-, 5-, or 53-gallon 
containers. Try Witcote #4 and you'll use no other! 
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conclusion of the trial court that} 


the new 450-page Truck Reference 
Book, published by the National 


| Automobile Dealers Used Car Guide | 
|Co., has been completed, according | 
|to D. C. Barnhart, assistant man- | 


|aging director. 


lowing listings on all trucks manu- 
| factured from 1940 through current 
years models: Year model discrip- 
| tions; advertised delivered prices in 
}all cases where that information 
was available. Factory list prices 
| are shown on trucks where the 
| a.d.p. was not obtainable; serial and 
motor number locations; factory- 
supplied body descriptions; gross 
vehicle weights; vehicle weight 
with standard equipment and tires; 
| Standard tire sizes; wheelbases on 
standard models; tonnage ratings 
for body types. 


“This new Truck Reference Book 
represents a major task in research 
and collection of basic data,” said 
Barnhart. 

The National Automobile Dealers 


with one copy of the Truck Refer- 
ence Book. The book is offered to 
others in the industry at a sub- 
scription price of $2.50 per year 
through National Automobile Deal- 
ers Used Car Guide Co. 

The initial edition of the Truck 
Reference Book, designated as the 
1950 edition, will be augmented if 
necessary during the year by sup- 
plements as they may be needed. 


Chanslor & Lyon Merges 


'With Palace Hardware 

| SAN FRANCISCO.—Chanslor & 
|Lyon Co., one of California’s larg- 
| est automotive parts and equipment 
distributing organizations, has 
merged its assets with those of 
Palace Hardware Co., a California 
| corporation. 

Thomas A. Walsh will continue as 
president and general manager of 
the Chanslor & Lyon operation and 
Bruce Dohrmann will serve as chief 
executive officer of the new Chans- 
lor & Lyons-Palace Corp. 
| Philip H. Lyon and Waller G. 
|Chanslor, cofounders of Chanslor & | 
|Lyon Co., 46 years ago, will retire 
|from active business, although | 
Lyon will remain a director of the 
|}new company. 





R. I. Gas Tax Receipts Up | 

PROVIDENCE, R. I.—A gain of | 
$15,064 in state gasoline tax re- 
|ceipts in Rhode Island last month, 
|as compared with January, 1949, 
|has been reported by Thomas L. F. 
|Kelley jr., chief examiner of the 
state motor fuel tax section of the 
|finance department. The month’s 
| receipts totaled $551,417 and boost- 
ed to $4,002,870 the total for the 
|first seven months of the current 
fiscal year. 


Texas Charters 
| Two Texas auto firms were in- 
|corporated recently. Ed Hoffman 
Motors, Corpus Christi, chartered 
for $50,000 by Ed Hoffman, W. M. 
Wilcher and George R. Thomson. 
McLerran Pontiac Co., Denison, in- 
corporated for $50,000 by B. W. Mc- 
Lerran, Margaret Virginia McLer- 
ran and Asa M. Pearson. 

The McFarland Motor Co. in Fort 
Worth changed its name to Motor 
Trucks, Inc. 


Assn. has supplied all its members | 


fendant in a suit which had been| 


The new book contains the fol-| 


Want Competence Cards 








For Quebec Truckers 


MONTREAL. — Alarmed at the 
rising rate of motor vehicle acci- 
dent insurance, the two large trans- 
port bodies in this province, Auto- 
motive Transport Assn. of Quebec 


land the Transport Drivers Union, 


have made a joint petition to Labor 
Minister Antonio Barrette to estab- 
lish a system of competence cards 
for truck drivers. 

This card would be issued after 
a trucker successfully passed a 
driver’s test, set and supervised by 
the parity committee of the truck- 
ing industry of Montreal. It could 
be revoked by the committee upon 
proof of repeated incompetence or 
negligence, or evidence of dis- 


honesty. 
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On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from... 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 





America’s No. 1 Bag Maker 
and Burlap Importer 
DETROIT « Brooklyn « Chicago 


Indianapolis « New Orleans 
Boston « New York « St. Louis 
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VENTALARM 


WHISTLING TANK FILL SIGNAL 


In 1950 over 1,000,000 cars will 
be factory equipped with 
VENTALARM “ Signal 


The car you sell 
deserves one. 


SCULLY SIGNAL COMPANY 


92 First St., Cambridge 41, Mass 
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But Strikes Dim March Outlook .. . 


50 Car Sales at Peak 


(Continued from Page 1) 


best first-half month total reach- 
ed in 1949, 

New-car sales in Akron in the 
first three weeks of February num- 
bered 1,429 units. This was far 
above the 799 new cars sold in the 
similar period of 1949. 

* + * 


] EW-CAR sales in Cleveland 
1% reached a postwar high in the 
first week of February when 1,622 
units were delivered. Washington’s 
birthday cut into sales during the 
week ended Feb. 24, but the total 
was still respectable at 1,204 units. 

Business was not universally 
good in February, however. Deal- 
ers in strike-bound areas, such 
as Detroit and Pittsburgh, estab- 
lished no records during the 
month, 

However, encouraging sales _ re- 
ports from other areas lend hope 
that when final tabulations for the 
month have been completed, the 
result will be higher than the best 
previous February sales mark of 
299,701 new cars sold in 1941. 

o * * 

HE course of new-car sales in 

January is easier to trace, In 
the 21 states which have reported 
final totals for the month, new-car 
registrations numbered 119,274. The 
same states last year accounted for 
96,137 new-car sales in the same 
month. 

The 21 states customarily account 


NADA Cautions 
Spring Buyers 
To Order Early 


WASHINGTON. Noting the 
stepped-up interest manifested in 
the 1950 automobile shows being 
held throughout 
the country, the 
NADA last week 
cautioned pro-| 
spective new-car | 
buyers who desire 
early spring deliv- 
ery to “see their 











local new-car 
dealer without de- 
lay.” 


& The note of hint 

to the public was 
7: HERES Dee issued by Manag- 
ing Director Robert Deo of the 
NADA. 

“Unprecedented interest and rec- 
ord-breaking attendance at every 
automobile show which has been 
held recently,” he said, “clearly in- 
dicates a rising demand for new 
cars on the part of the public. This, 
coupled with the normal spring up- 
swing in automobile sales, can well 
bring about a situation where pur- 
chasers who plan soon to acquire 
new models may find they will have 
to wait a considerable time for 
deliveries.” 

No small factor in the delivery of 
new cars is the unpredictable effect 
on the industry of the coal strike, 
and it is not impossible that this 
Situation alone could bring about 
in some sections of the country 
this spring a condition which will 
find new-car deliveries becoming 
again subject to delay, Deo ex- 
Plained. The traditional pattern 
through the years in automobile 
sales has been a sharp upsurge of 
new-car sales in March, April and 
May, he pointed out. 

“Demand for used cars is also 
definitely accelerated with the 
spring season,” said Deo. 











Dealers Urged to Snub 


Co-op Buyer Groups 


WASHINGTON. — Auto deal- 
ers have been warned by NADA 
not to join cooperative buyers’ 
associations because it “results 
in all dealers sacrificing a share 
of their profits without gaining 
compensating benefits.” 

The co-op agent, says NADA, | 
Promises to send customers to 
a joining dealer and to list the 
dealer as a member that will 
give a 10 to 15 percent discount. 

When one dealer joins, says 
the association, others must fol- | 
low in order to compete, thus 
causing everyone to give dis- 
counts, | 





for 35.2 percent of national new- 
car registrations. Assuming this 
ratio held up in January, a total 
registration of 338,847 new cars is 
indicated for the month. 

This figure would be more than 
enough to surpass the best pre- 
vious January new-car sales to- 
tal of 297,558, established in the 
first month of 1941. 

While new-car sales probably set 
a new high mark in January, new- 
truck sales appear to have fallen 
to their lowest point in more than 


three years. 
* * + 


ITH 22 states reported to date, 





new-truck sales in January had 
reached only 19,444 units. Since 
these states usually account for 
32.27 percent of the national mar- 
ket, the indicated January regis- 
tration figure for new trucks is 
60,254. 

New-truck sales have not fallen 
below 62,000 units in a single 
month since July, 1946. Last year, 
January new-truck sales were 


66,423. The same 22 states, which 
had 19,444 new-truck sales in 
January of this year, had 21,448 
in January, 1949. 

January and February are ordi- 
narily the poorest selling months 
of the year for both cars and 
trucks, however. 

+ * . 
| As year, for instance, new-car 
sales in January accounted for 
only 5.65 percent of the year’s to- 
tal, while new-truck sales in the 
same month constituted 6.91 per- 
cent of the year’s sales, 


In February, new-car sales 
dropped to 5.34 percent of the 
year’s total, while new-truck 
sales improved slightly to account 
for 7.02 percent of the year’s 
registrations. 

Things took a turn very much 
for the better in March last year 
when new-car sales rose to 7.45 
percent of the year’s total and 


new-truck sales jumped high| appointed manager of the parts and 
enough to account for 9.06 percent | accessories departments of Hunt 


of all 1949 sales. 





FULTON CO. PRESIDENT HONORED—The sales representatives of this Milwaukee firm 
surprised their chief, Sam Fulton, by pecreating him with a large bronze plaque, as a 
tribute to their years of association with him. The occasion was the annual general sales 
conference, held in the new offices of the company. Fulton has held every executive position, 
a. president, of Gideons International, a Christian businessmen's association of which 
he has been a member for 47 years. He was recently awarded an honorary doctor of laws 
degree by Monmouth college, Monmouth. Ill., and is now chairman of the Monmouth 
centennial committee. Fulton began his automotive accessory business as a side line in a 
general store. The company he founded now manufactures about 30 items, foremost of which 
is the Fulton sun shield. 





cording to Robert F. Hunt, vice- 
president. Hunt said the firm has 
completed an expansion of its parts 
and accessories department, trip- 
ling the area and bin capacity. 


Hunt Ups Parmantier 
Joseph H. Parmantier has been 


for Chevrolets, Inc., Buffalo, ac- 
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Here is the smartest buy in all outdoors— National 
Highway Displays with the day and night selling 


impact of 'Scotchlite 


‘te 


Reflective Sheeting. Never 


before has there been an organization of the scope 


and size of National 


Advertising Company devoted 


exclusively to the creation, installation and mainte- 
nance of highway displays. You can be sure that 





Reg. Trademark of Minnesota 
Mining & Mfg. Co., St. Paul, Minn, 








National Highway Displays will do a job for you- 
nationally or regionally— wherever and whenever 
you need hard, constant, inexpensive selling. From 
coast to coast—from border to border—National 
Highway Displays with “Scotchlite” Reflective 
Sheeting will do a bang-up selling job for you night 
and day! Write, wire or ‘phone for details. 


ional Advertising Co. 


WAUKESHA, WISCONSIN 











Used-Car Auction Prices 


Market Trend 
A healthy increase of $14 in the overall average price of used cars 


is the feature news this week 


from the used-car auctions. The 


increase is all the more notable since prices in the first week of 


the month have a tendency to 
during the month. 


be lower than at any other time 


The rise of $14 in the overall average prices brought the general 
figure to $970, the same level which prevailed at the end of Jan- 
uary. In February, the average fell to $956. 

Increases this week ranged from $5 to $34 with only 1941 models 
missing the boost. The price of ’41s, artificially high during most of 
February, fell more into line at $363—a drop of $9. 

Otherwise, the models which most needed support, got it, The 
price lineup this week: ’50s, up $14 to $1,817; ’49s, up $16 to $1,421; 
"488, up $5 to $1,084; '47s, up $30 to $925; ’46s, up $23 to $786, and 


"42s, up $34 to $398. 
HOUSTON 


(Guif Auction Co, Sale every Tuesday. 

Prices are for sale of Feb. 21.) 

(Sold 45 units out of 95 offerings.) 

BUICK—’50 Super 2-dr., $2,195. '42 Special 
4-dr., $270. 

CHEVROLET—-'50 SL Deluxe 2-dr., §$1,- 
695. ‘'49 half-ton pickup, $1,080. °'47 
conv., $780, "46 FM 4-dr., $650. '41 club 
coupe, $310. 

CROSLEY—’'47 station wagon, $100. 


FORD—’'50 half-ton pickup, $1,200; CD 
(6) 2-dr., $1,610; (8) 2-dr., $1,690. °49 
Custom (8) 2-dr., $1,300, $1,230, ‘48 
4-dr., $930. '46 2-dr., $805. ‘41 2-dr., 
$330, 

HUDSON—’'47 4-dr., $465. 

MERCURY—’'50 club coupe, $2,055. ‘47 
conv., $965. 

PLYMOUTH—'48 4-dr., $895, $750. 


STUDEBAKER—’50 2-dr., $1,620. 
MISCELLANEOUS—'48 Prefect 4-dr., $480. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, Sale every 
Friday. Prices are for sale of Feb. 17.) 
(Sold 147 units out of 193 offerings.) 
BUICK—’50 Special sedan, $2,050; sedanet, 
$1,700, $1,950. '49 RM sedan, $1,700, $1,- 
700; Super sedanet, $1,650. $1,675; sedan, 
$1,850. ‘48 RM sedanet, $1,340. ‘47 
Special sedanet, $1,000, $975. °46 Super 

sedan, $900, $980. 

CADILLAC—'49 (61) sedan, $2,850 

CHEVROLET —’50 FL Deluxe sedan, $1,- 
610; SL Deluxe sedan, $1,550; conv., 
$1,970. '49 SL Deluxe club coupe, 2 at 
$1,350; SL Special sedan, $1,325. '48 SM 
sedan, $950, $825; FM sedan, $1,090; 
FL sedan, $1,075. "47 %-ton ponel, $695; 
FL aerosedan, $1,125, $975, $960; FM 
Fleetmaster conv., $900, SM sedan, $690, 
$670. ‘46 SM sedan, $775. '42 FL aero- 
sedan, $380; SD sedan, $460. ‘41 SD 
sedan, $575; club coupe, $550. 























~ FORD FENDER GUARDS 


Vy 


#800 INTERCHANGEABLE 
FOR 1949 

#802 FRONT — #803 
REAR FOR 1950 


CHRYSLER—’'47 Windsor sedan, $1,100. 


DeSOTO—'48 Custom sedan, $1,225. 
DODGE—'49 Wayfarer 2-dr., $1,500. '47 
Custom club coupe, $900. ‘46 Deluxe 


sedan, $650; Custom club coupe, $875. 


FORD—'50 CD (8) sedan, $1,710, $1,630, 
2 at $1,600; Deluxe (8) sedan, $1,550. 
’49 Custom (8) sedan, $1,235, $1,125, 
$1,100; club coupe, $1,240, $1,150; Stand- 
ard (8) sedan, $1,150, $1,100. '48 SD 
(8) sedan, $950; conv., $1,050, '47 SD 
(8) club coupe, $900, $975; sedan, $800. 
‘46 SD (8) club coupe, $770, $650; sedan, 
$830. '42 SD (8) sedan, $590. '41 De- 
luxe (8) sedan, $400, '40 SD (8) sedan, 
$460, $420. 

HUDSON—’'49 Super (6) sedan, $1,300. '48 
Commodore (8) club coupe, $1,250. ‘46 
Commodore (8) club coupe, $650. 

LINCOLN —'49 sedan, $1,700. 

MEROURY—'50 club coupe, $1,850, 
800. '49 club coupe, $1,350. 
$1,100. '47 sedan, $980. 

OLDSMOBILE—’'50 (88) sedan, $2,275. '49 


$1,- 
"48 conv., 


(98) sedanet, $1,725; (88) sedanet, $1,- 
740. '41 sedan, $500. 

PACKARD—’'50 (8) sedan, $2,010 

PLYMOUTH—'48 SD sedan, $1,100; club 
coupe, $975; Deluxe sedan, $865. ‘46 SD 
club coupe, $750. 

PONTIAC—’50 Chieftain (6) sedan, $2,- 
100. '49 (6) sedanet, $1,625, $1,550; (8) 
sedan, $1,775; sedanet, $1,750. '48 (6) 


sedan, $1,190. '47 (6) sedanet, $1,110, '41 

(8) sedan, $460. 
STUDEBAKER 

$1,025, $830. 


ST. JOSEPH, MO. 


‘47 Commander sedan, 


(St. Joseph Auto Auction. Sale every 
Tuesday. Prices are for sale of Feb. 21.) 
(Market is higher. Sold 51 units out 

of 79 offerings.) 
BUICK—'50 4-dr., $1,777, $1,910. ‘41 
4-dr., $600. 


CHEVROLET—'50 4-dr., $1,582. '49 4-dr., 


them, 
CELLO GRILLE GUARD 


A 


"Looks 


CELLO LICENSE 
PLATE FRAMES 








for a red-hot accessory item. Other 
dealers, and there are hundreds of 


their own back yard” — easy sales 
of Cello grille and trunk guards. 
“A few dollars spent on Cello 
guards may save you many times the 
cost of repairing damage” — this 
bit of selling wins many a sale. Try 
it on owners of cars both new and 
old . . . and convince yourself. 


Custom Styled for 1949-50 Cars; Similar 
Styles for 1946-48 Cars; Alluring Beauty; 


Super-Chrome Finish; Installed in 5 to 8 
Minutes; Order From Your Nearest Jobber 
or Direct From Factory; Specify Car Make 
and Year When Ordering. 
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$1,322, $1,332, $1,377. '48 4-dr., $1,137, 
$1,010. '47 4-dr., $890, $1,022. '41 2-dr., 
$485, $432. 

CHRYSLER—'47 4-dr., $1,102. 


DeSOTO—'48 Deluxe 4-dr., $1,295. 


FORD—’'49 Custom (8) club coupe, $1,137. 
HUDSON—’'50 Pacemaker 4-dr., $1,602. 
MERCURY—'46 club coupe, $825, 
OLDSMOBILE—’'47 4-dr., $937. 
PLYMOUTH—'49 SD club coupe, 
‘47 4-dr., $697, $825. 
PONTIAC—'48 2-dr., $1,200. 
STUDEBAKER—'48 4-dr., $1,072 
$922. '46 4-dr., $602 


DETROIT 


(Aptco Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Feb, 22.) 


$1,395. 


‘47 4-dr., 


(Sold 21 units out of 37 offerings.) 
BUICK—'47 4-dr., $985. ‘42 4-dr., $375. 
"41 club coupe, $475, $335, $150. 
CADILLAC—-'42 (62) 4-dr., $600 
CHEVROLET—’40 2-dr., $450. 
CHRYSLER—'48 4-dr., $1,250. 
DODGE—’47 4-dr., $875. 
FORD—'49 2-dr., $1,070. '46 2-dr., $805, 
$675. '40 2-dr., $325. 
NASH—’'46 4-dr., $685 
OLDSMOBILE—'42 club coupe, $325 
PLYMOUTH—'48 4-dr., $860. 
PONTIAC — ‘48 2-dr., $1,015. ‘47 club 
coupe, $955. '42 4-dr., $175. 
STUDEBAKER—’49 Champion club coupe, 
$1,425. 


ALBANY, N. Y. 


(Tim Anspach's Dealers Auto Auction. 
Sale every Monday. Prices are for sale of 
Feb, 20.) 

(Market slightly higher than previous 

week. Sold 69 units out of 84 offer- 

ings.) 
BUICK—’'50 Special 
’49 Super 4-dr., 


4-dr., $1,950, $1,825. 
$1,650, $1,730, $1,625. 


‘47 Super 4-dr., $1,090, $1,070; station 
wagon, $1,210. '46 RM 4-dr., $1,000. '40 
Special 2-dr., $260. ‘37 Special 4-dr., 
$75. 

CADILLAC—'47 (62) 4-dr., $1,610. °42 
(62) sedanet, $970. °41 (61) 4-dr., $610; 
(63) 4-dr., $510. 

CHEVROLET—'50 FL Special 4-dr., $1,- 
660; SL Deluxe 2-dr., $1,675, $1,600; 
4-dr., $1,700. '48 FL 4-dr., $1,140, '47 
SM 2-dr., $820; conv., $975. ‘42 FL 
aerosedan, $610. °40 MD coupe, $300. '38 


coach, $285. 

CHRYSLER 
025. 

FORD—'50 Deluxe (6) 2-dr., $1,500; (8) 
2-dr., $1,580. '49 Custom (8) 2-dr., $1,- 
2-dr., $1,575; CD (8) club coupe, $1,585; 
160; club coupe, $1,150. '41 SD (8) 2-dr., 
$240. 

HUDSON—’40 Deluxe business coupe, $225. 
"39 4-dr., $60. 

KAISER—’48 Special 4-dr., $980, $725. 

LINCOLN—’49 2-dr., $1,610; sport sedan, 


‘46 Windsor club coupe, $1,- 


$1,575. ‘47 club coupe, $930. ‘40 4-dr., 
$225. 

MERCURY—’'50 club coupe, $1,925. ‘49 
4-dr., $1,450, $1,460. ‘48 club coupe, 
$1,070. 

NASH—'50 Statesman Deluxe 2-dr., $1,- 


525. °49 (600) 2-dr., $1,225. 


Some dealers 
are looking 
througha pair 
/ of binoculars 





are finding “diamonds in 


Like a Million’; Guaranteed 








$970 


Jan. 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 
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Mar. (todate) Feb. 





























OLDSMOBILE—'50 (88) 


(66) club sedan, $800. 
PLYMOUTH—’50 Deluxe 2-dr., 
Deluxe 4-dr., $1,150. 
coupe, $1,050; SD 2-dr., 
4-dr., $720. '46 SD 4-dr., 
4-dr., $850. 
PONTIAC—'49 Streamliner 4-dr., 


$1,580. 


$980. 
$660; 


STUDEBAKER-—-'49 
*46 1%-ton stake, $400. 
WILLYS—'47 Jeep, $500. 


CONCORD, MASS. 


(Concord Auto Auction, 
Monday and Friday. 
of Feb, 17-20.) 

(Sold 103 units out of 151 offerings.) 
BUICK—’50 Special sedan, $1,850, $1,800. 

’49 Super sedan, $1,800. 


RM sedan, $895. ’41 Super sedan, $475. 
CADILLAC—'42 (61) sedanet, $755. 


CHEVROLET—’'50 SL Deluxe sedan, $1, 
680; Special club coupe, $1,475, $1,530. 


coupe, $1,425, $1,305; Deluxe club coupe, 
$1,325. ‘48 SM club coupe, 
aerosedan, $1,175. ‘41 MD sedan, $590; 
SD sedan, $515, $435. "40 SD sedan, $550, 
$475, $465, $350, $315; MD sedan, $385, 
$230, $195. 

CHRYSLER—’46 Royal sedan, $825. °'42 
New Yorker conv., $425; sedan, $300, '40 
Windsor conv., $530. 

CROSLEY—’'48 station wagon, $300, $275. 

DODGE—’48 sedan, $1,160; business coupe, 
$900. '46 Deluxe sedan, $610, '40 sedan, 
$450, $190. 

FORD—'49 Custom (8) sedan, $1,235. ‘47 
Deluxe sedan, $750; SD (8) sedan, $875. 
°46 business coupe, $530; SD (8) sedan, 


$765. °41 sedan, $440, $350, $270. "37 
sedan, $65. '35 sedan, $40. '34 sedan, $40. 

HUDSON—’'47 club coupe, $900. '31 coupe, 
$90. 

KAISER—’'48 sedan, $800, $925 

LINCOLN—’ 37 sedan, $130. 

MERCURY—’50 club coupe, $1,800. ‘49 
sedan, $1,350, $1,365. 

NASH—’49 (600) sedan, $1,260. '36 sedan, 
$125. 

OLDSMOBILE—'47 (78) sedan, $950. ‘39 
sedan, $170. 

PACKARD—’'47 sedan, $805. ‘40 sedan, 


$160. 
PLYMOUTH—'48 SD sedan, $975. ‘42 SD 
sedan, $405, '37 sedan, $95. 


PONTIAC—’49 Chieftain (6) sedan, §$1,- 
550. °48 Streamliner (8) sedanet, $1,285. 
42 (6) sedan, $515. '41 (6) club coupe, 
$330; (8) sedan, $475. ‘39 (8) sedan, 
$135. ‘37 (6) sedan, $240; (8) sedan, 
$115. 

STUDEBAKER—’50 Champion sedan, $1,- 
560. '39 sedan, $175. 

WILLYS—'48 Jeep, $725. 

MISCELLANEOUS — ‘38 LaSalle sedan, 
$200. 

LUBBOCK, TEX. 
(Lubbock Auto Auction. Sale every 


Thursday. Prices are for sale of Feb. 23.) 
(Prices up $10 to $50 on all models. 
Sold 170 units out of 212 offerings.) 

BUICK—’50 Super 4-dr., $2,385; Special 
4-dr., $1,950, 2 at $1,970, $2,105, $2,040; 
2-dr., $1,870, $2,035. '49 Super 4-dr., $1,- 


CADILLAC—'50 (61) 4-dr., $3,525. 
CHEVROLET—’50 SL Special 2-dr., 
710, $1,690, $1,750; 4-dr., $1,740, $1,- 
735; SL Deluxe conv., $1,850; 4-dr., 
$1,800; 2-dr., 2 at $1,800, 2 at $1,750, 
2 at $1,770, $1,775, $1,850, $1,730, $1,- 
760, $1,785; half-ton pickup, $1,275, 
$1,280, 3 at $1,300, $1,315. '49 FL De- 
luxe 2-dr., $1,330, $1,355; 4-dr., $1,455, 
$1,380. '48 FL aerosedan, $1,080, $1,175, 
$1,060, $995. °47 FL aerosedan, $980, 
$975, $905, $855, $850, $705. '42 2-dr., 
$260, $470. °41 2-dr., $475, $470, $460, 
$495. 
CHRYSLER—’'50 
$2,525; 
155. '47 Windsor 4-dr., $1,115, $760, $980. 
CROSLEY—’47 2-dr., $335. 
DeSOTO—'49 Custom 4-dr., 
DODGE—’48 Custom 4-dr., 
FORD—’50 CD 4-dr., $1,750; 2-dr., 
865, $1,850, $1,725, $1,700, $1,715, 2 
$1,735, 2 at $1,730; Deluxe 2-dr., $1,660, 
$1,625, 6 at $1,525; half-ton pickup, $1,- 
215, 2 at $1,230, $1,235, $1,240. ‘49 
Custom (8) 2-dr., $1,020, $1,230, $1,235; 
club coupe, $1,175, $1,305, ‘48 Deluxe 
2-dr., $965, $940. '47 Deluxe 2-dr., 2 at 
$775, $800, $700, $730, $900, $855. ‘46 
SD 2-dr., $745, $720, $685, $755. °42 
2-dr., $280. '41 2-dr., $365, $350. 
KAISER—’48 4-dr., $250. 
MERCURY—'50 2-dr., $2,100, $2,115, $2,- 
150, $1,885; 4-dr., $1,900, $2,100, $2,125; 
club coupe, $2,120. '49 4-dr., $1,365; club 
coupe, $1,445, '47 club coupe, $925. 
NASH—'49 4-dr., $1,480. 
OLDSMOBILE—’50 (98) $2,600, 2 at $2,- 
625, $2,875, $2,065; (88) $2,410; (76) 
2 at $2,050, $1,945, $1,970. '49 (76) $1,- 
530. 
PLYMOUTH—’50 Deluxe 4-dr., $1,790. 
4-dr., $950, $935. °42 2-dr., $330. 
PONTIAC—’50 Chieftain 4-dr., $2,400, $2,- 


Windsor 4-dr., $2,410, 





$1,800. 
$935, $915. 


"48 


480; Streamliner 2-dr., $2,330, $2,000, 
$2,300, $2,025. °'49 4-dr., $1,655. °48 
2-dr., $1,085, $1,230, ‘47 2-dr., $875, 


$825. '41 4-dr., $395. 
STUDEBAKER—’50 Land Cruiser 4-dr., 


Average Used-Car Prices 


(Compiled by Automotive News) 


club sedan, $2,- 
235. °49 (76) 4-dr., $1,610. "48 (78) club 
sedan, $1,220. ‘47 (98) 4-dr., $1,100. '46 


"49 
’48 Deluxe club 
‘47 SD 
Deluxe 
*41 Deluxe club coupe, $350. 
$1,675; 
conv., $1,870. '46 Streamliner 4-dr., $790. 
%-ton pickup, $740. 


Inc, Sale every 
Prices are for sales 


‘47 Super se- 
danet, $1,175; sedan, $1,010, $1,100. ‘46 


'49 SL Special sedan, $1,270, $1,325; club 
$1,130; FL 


775; RM 2-dr., $1,835. '48 RM 2-dr., 
$1,100. °47 Super 2-dr., $1,000, $1,105. 
‘42 Special 4-dr., $255. | 


$1,- 


club coupe, $2,460. '48 conv., $1,- | 









Model Mar. 1950 Feb. Jar 

(to date) 1950 195 
_, Sere $1,817 $1,803 $1,827 
_.. See .1,421 1,405 1,451 
va 06 oes 1,084 1,089 1,190 
seus 925 895 968 
ea oreye 736 763 755 
iW eb eu 398 364 377 
BPRS heh cet 363 372 357 
Overall a —_ - 
Average ...$ 970 $ 956 $ 970 






$2,135; Commander 4-dr., $1,990; Cham- 
pion conv., $1,875; club coupe, $1,765, 
2 at $1,720. ‘47 Champion club coupe 
$780. 


KANSAS CITY 


(Kansas City Automobile Auction. Sale 
every Wednesday. Prices are for sale of 
Feb. 22.) 

(Sold 198 units out of 289 offerings.) 


BUICK—’50 Special 2-dr., $1,972, $1,712 
*49 RM 2-dr., $1,792, $1,692; Super 4-dr., 


$1,677, $1,400. '48 Super 4-dr., $1,342 

$1,300; RM 4-dr., $1,240. 
CADILLAC—'46 (62) 4-dr., $1,425 
CHEVROLET—'49 FL Deluxe 2-dr., $1 

347, $1,370; SL Special club coupe 


$1,900; Deluxe 4-dr., $1,495, $1,455. ‘48 
FL aerosedan, $1,200. '47 SM 4-dr., $977 
$935; FL aerosedan, $962, $955. 


CHRYSLER—'50 Royal club coupe, $2,150 
'47 Windsor 4-dr., $1,217. 


DeSOTO—'48 4-dr., $1,195. 
DODGE—'49 4-dr., $1,655. 


FORD—'49 (8) 4-dr., $1,100; 2-dr., $1,- 
075; (6) 2-dr., $1,005. °48 (8) 2-dr., 
$797. '47 (8) club coupe, $912, $702. ‘46 
(6) 2-dr., $732. 

KAISER—'49 4-dr., $860, ‘47 4-dr., $607 

MERCURY—'48 club coupe, $1,050 

OLDSMOBILE—'47 (78) 2-dr., $840 

PLYMOUTH—’50 4-dr., $1,620. '49 2-dr 
$990, $975. ‘48 2-dr.. $970. °47 2-dr 
$802. 

PONTIAC—'49 (8) 4-dr., $1,677. ‘47 (8) 


2-dr., $1,077; 4-dr., $1,082. "46 (6) 2-dr 
$957. 

STUDEBAKER—’50 Champion 2-dr.. $1 
547. '48 Champion 2-dr., $1,185, $1,050 
'47 Commander 4-dr., $1,000. 


DANVILLE, VA. 
(Danville Auto Auction. Sale every Fri 
day. Prices are for sales of Feb. 17-24.) 
BUICK—'47 4-dr., $1,025. '46 4-dr., $830 
*42 4-dr., $450; 2-dr., $525. 
CADILLAC—'48 (62) 4-dr., $1,975. ‘42 
(60) special 4-dr., $950. '34 4-dr., $300 
| CHEVROLET—'49 4-dr., $1,425. °48 2-dr 
$1,015, $900. ‘47 FL aerosedan, $950, 


$920, $900, $980; club coupe, $1,035, $1,- 
025, $825. "46 2-dr., $760. "42 2-dr., $280. 
’41 2-dr., $400; 4-dr., $400. '40 2-dr., 
$250. '39 M-85 2-dr., $200; 2-dr., $335, 
$250. '38 2-dr., $525. 

DeSOTO—’49 Deluxe club coupe, $1,480; 
Custom 2-dr., $1,500. 

DODGE—’50 2-dr., $1,655. °49 Wayfarer 
roadster, $1,000. '46 2-dr., $600. 

FORD—'50 CD (8) 2-dr., $1,640, $1,585, 
$1,550, $1,560. '49 Custom (8) club coupe 
$1,240, $1,255; 2-dr., $1,260, $1,275; (6) 
2-dr., $1,140. °48 SD (8) 4-dr., $885 
club coupe, $910; 2-dr., $860; Deluxe 
(8) 2-dr., $1,000. '47 SD (8) 2-dr., $670 
$960; club coupe, $1,010. 

HUDSON—'47 Super (6) 4-dr., $525 

KAISER—'47 4-dr., $500. 

MERCURY—'49 2-dr., $1,320. 
$895. 

NASH—’50 Statesman Super 4-dr., $1,400. 


"46 «4-dr 


‘49 Ambassador 4-dr., $1,115; $1,100 

‘47 Ambassador 4-dr., $685, ‘46 (600) 

Super 2-dr., $480; (600) 4-dr., $445. 
OLDSMOBILE—'50 (88) 4-dr., $2,210. ‘46 


(66) 2-dr., $675. 41 (78) 2-dr., $200 


PACKARD—'41 (120) 4-dr., $290. '40 (120) 
4-dr., $250. 

PLYMOUTH—'48 club coupe, $950. ‘46 
4-dr,. $700. '42 2-dr., $390. 

PONTIAC—'49 (8) conv., $1,670. °46 (6) 
4-dr., $710. °40 (6) 4-dr., $205. 


(Continued on Page 35, Col. 1) 
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40 2-dr., 
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$1,480; 
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r., $670 
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FRAZER — °48 Manhattan 4-dr., $850; 
e ° 4-dr., $800. 
HUDSON—'49 Commander (6) 4-dr., $1,- 
Used-Car Auction Prices ||" ogress. (use st 
Commander (8) 4-dr., $1,015. # 
KAISER 48 4dr. $610. ‘47 4-dr., $480. | e 
(Continued from Page 34) MERCURY—’50 2-dr., $1,915, $2,070, $2,- em a ot tee 
ceo . 090, $2,165; 4-dr., $2,150, "49 4-dr.. $1,- eek 
STU DEBAKER—'41 2-dr., $265, '40 4-dr., | PONTIAC—’47 (8) 2-dr., $1,060, $1,110. 315, $1,360, $1,525. °48 4-dr., $1,000, '41 rae 5 


$250. 


CHARLOTTE, N. C. 


(5, M. Stafford, Inc. Sale every Wednes- 
day. Prices are for sale of Feb. 22.) 
(Market steady for third straight 


week.) 

J "50 Special 2-dr., $2,150. °'49 
Super 4-dr., $1,700. '48 RM conv., $1,450. 
‘47 Special 4-dr., $1,000. 

CADILLAC—’'48 (62) 2-dr., $2,200. 

CHEVROLET—’'50 SL Deluxe 4-dr., $1,- 
775, $1,650. '49 SL Deluxe conv., $1,400; 
4-dr., 2 at $1,465, $1,400, $1,375, $1,355. 
"48 FL aerosedan, $1,185, $1,130, $1,105, 
$1,000; FM 4-dr. $1,080. '47 FL aero- 
sedan, $1,090; FM 4-dr., $1,005. °46 
FL 4-dr., $925. 

CHRYSLER — °49 Windsor 4-dr., $1,745; 
——— 4-dr., $1,650. "48 Windsor 2-dr., 
$1,3: 

oépan— 46 4-dr., $930, $780. 

FORD—'50 CD (8) 4-dr., $1,600; Deluxe 
(8) 2-dr., $1,535, $1,510; (6) 2-dr., $1,- 
505. °49 SD (8) conv., $1,150, $1,085; 
4-dr., $1,150, $1,025, $890; club coupe, 
$1,090, $1,070, $1,055. °47 2-dr., $945, 
$900, $880, $865. $850; club coupe, $1,- 
040, $955. '46 4-dr., $785, $770, $685. 

KAISER—’48 4-dr., $850. 

MERCURY—’'50 2-dr., $1,960, $1,890, $1,- 
800, °49 4-dr., $1,500, $1,360. '47 club 
coupe, $900. '46 2-dr., $905, $830. 

OLDSMOBILE—’50 (88) 4-dr., $2,200. '47 
(76) conv., $1,005. '46 (66) 4-dr., $830. 

PLYMOUTH—'49 SD 4-dr., $1,475. '48 SD 
4-dr., $1,000, $985; Deluxe 2-dr., $950. 
'47 SD club coupe, $955. 

PONTIAC—’50 (8) 2-dr., $2,000. '49 (8) 
4-dr., $1,730. '48 (8) conv., $1,400; 
(6) 4-dr., $1,180. '47 (8) 2-dr., $1,090, 
$975. '46 4-dr., $925. 

——— Champion club coupe, 
$1,5 

wiLtys— 49 Jeepster, $865, $800. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction... Sale every 
Wednesday. Prices are for sale of Feb. 22.) 
(Market is much stronger. Sold 99 units 

out of 125 offerings.) 

BUICK—’50 Super 2-dr., $2,000; Special, 
2-dr., $1,895. °49 RM 2-dr., $1,765. °48 
RM 4-dr., $1,260, $1,265. "47 Super 2-dr., 
$1,160. "46 Super 4-dr., $965. 

CADILLAC—'49 (62) 4-dr., $2,555. °48 
(62) 4-dr., $2,270. "47 (62) 4-dr., $1,- 





550. : 

CHEVROLET—’50 FL Deluxe 4-dr., $1,- 
675; SL Special 2-dr., $1,600. "49 FL 
Deluxe 4-dr., $1,490. "48 FM 4-dr., $1,- 
085, $1,020. °47 FM 4-dr., $935; SM 
4-dr., $900. '46 FM 2-dr., $800. ‘41 De- 


luxe 4-dr. $500. 
DeSOTO—'50 Custom 2-dr., $2,265, °41 
4-dr., $400. 


DODGE—'48 Custom 4-dr., $1,035. '47 
Custom 4-dr., $1,075. 

FORD—’50 Deluxe (6) 2-dr., $1,605, $1,- 
650; CD (8) station wagon, $1,925; 4-dr., 
$1,710. '49 Custom (8) 2-dr., $1,105; club 
coupe, $1,270; (6) 4-dr., $1,170. 

FRAZER—'47 4-dr., $685. 

HUDSON—’50 Pacemaker 4-dr., $1,675. 

MERCURY—’50 4-dr., $2,125; 2-dr., $2,- 
135. °49 2-dr., $1,435; 4-dr., $1,580, 
$1,465. 

NASH—'49 (600) 2-dr., $1,440. "46 (600) 
4-dr., $685. 

OLDSMOBILE—’50 (76) 2-dr., $1,700. '40 
2-dr., $310; (6) 4-dr., $385. 

PLYMOUTH—’50 SD 4-dr., $1,755. 49 
Deluxe 2-dr., $1,350; SD 2-dr., $1,425; 
Suburban, $1,435. 46 Deluxe 4-dr., 


$655. 
PONTIAC—'48 (6) 2-dr., $1,280. 
STUDEBAKER — ‘°'47 Commander club 
coupe, $1,010. 
WILLYS—’46 station wagon, $610. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of Feb. 23.) 
(Prices down slightly, Sold 51 units out 

of 82 offerings.) 

BUICK—’50 Special Deluxe 2-dr., $1,900. 
'47 RM 4-dr, $1,015. '40 Super 4-dr., 
$285, $300. '39 4-dr., $100. 

CHEVROLET—’50 sedan delivery, $1,205. 
‘49 FL special 2-dr., $1,280, $1,330; 
half-ton pickup, $925. ‘48 FL aerosedan, 
$1,060, $1,100. "47 SM 2-dr., $865, $850, 
$950. °46 SM 2-dr., $690. '40 club coupe, 
$190. '37 4-dr., $130. 

DODGE—’46 sedan, $690. '39 sedan, $125. 

FORD—’'49 Custom (8) club coupe, $1,135, 
$1,100; (6) sedan, $1,080, $1,128. ‘48 
SD (8) sedan, $900. °47 (8) station 
wagon, $675, 

HUDSON—’48 Commander 4-dr., $1,075, 
$1,130. °46 Super (8) 2-dr., $505. 

KAISER—’'49 4-dr., $810. 

MERCURY—’40 conv., $125. 

NASH—'46 sedan, $620, $650. ‘42 (8) 
sedan, $260. 

OLDSMOBILE—’47 (6) club coupe, $950. 
'46 (78) 2-dr., $865. 

PLYMOUTH — '50 suburban, $1,750; SD 
sedan, $1,650, $1,620; station wagon, 
$1,650. '38 2-dr., $175. '37 2-dr., $75. 


For Their New Car Advertising 


© Critical Craftsmanship from 
Designer to finished Product 


© Triple-plate Chrome Finish 
© Life-of-Car Durability 

© Customer Eye Appeal 

®@ New Low Prices... 


Write TODAY for beautiful full- 
size FREE SAMPLE... Yours 
keep and compare! 

@ moO OBLIGATION @ 


Stemac.. 2409 15TH St. 


DENVER 11, COLORADO 
DISTRIBUTORS WANTED 









































STUDEBAKER—'48 Champion 4-dr., $1,-| 4-dF., $385 


(Denver Auto Auction, Inc, Sale every | _ $790. ’41 SD 2-dr., $475. 
Tuesday at Englewood, Colo, Prices are | PONTIAC—’'50 Chieftain 


for sale of Feb. 21.) 275; Streamliner (8) 2,265. '49 Chieftain 


(8) 4-dr., $1,810; (6) 


(Prices are stronger.) (8) 4-dr., $1,035, $1,050. 


075, $1,080, $1,050. OLDSMOBILE—'50 (98) 4-dr., $2,540; (88) 

MISCELLANEOUS—'40 LaSalle 4-dr., $355, | 2-4r., $2,305. '49 (88) station wagon, 

$320. $1,850. '47 (98) 4-dr., $1,000; (66) 2-dr., 
$950, $975. '40 (6) 2-dr., $250. 

DENVER PLYMOUTH—’48 SD club coupe, $1,060, 

$1,005. '47 SD 4-dr., $825; Deluxe 4-dr., 


(8) 4-dr., $2,- 
2-dr., $1,625, '48 





BUICK—’50 Special 2-dr., $1,870. '49 RM | STUDEBAKER—’50 Commander 4-dr., $1,- 
4-dr., $1,700. '48 Special 4-dr., $1,245. 875; Champion 4-dr., $1,665; club coupe, in, tea. — AT NIGHT, TOO—This is the used-car lot of Bill Burns Chevrolet, 


47 Super 4-dr., $1,085, $1,150, $1,165, $1, 610, '47 Champion cl 


ub coupe, $1,000, 





. $1. 175; RM 4-dr., $1,000. $1,040. : 

ADILLAC—'50 (61) '4-dr., $3,435. MISCELLANEOUS—'48 GMC %-ton pick- be 

CHEVROLET—’50 SL Special 4-dr., $1,-| up, $935. 47 GMC half-ton pickup, $805, |. COUPe, $465; Royal, 2-dr., $410. (66) 4-dr., $1,220. '47 (76) sedanet, $995. 
755; SL Deluxe 2-dr., $1,715, $1,670; FL were, $1,008, "06 Oumom't > & ee oe tae ony Caer 
Deluxe, $1,755, $1,705, $1,685; half-ton , S00. ustom 4-dr., 250, | p. P ° 
vchun’ Sime, "00 OLY Demme tan PHILADELPHIA $1,350, ‘$1,355, '46 Deluxe club coupe, |" Soo; 16) 2dr, Sept fare $1, 
$1,385, $1,480, $1,540; SL Deluxe 4-dr.,| (Tom Hamilton-Lou Green. Sale every| $970. PLYMOUTH—'48 SD club coupe, $1,110; 
$1,320, $1,355, $1,375, $1,380, $1,535; | Monday. Prices are for sale of Feb, 20.) | DODGE—’49 Custom 4-dr., $1,360; Way- 2-dr., $1,110, ‘47 SD 4-dr P*s050. 46 
half-ton pickup, $1,005, $1,050, °48 FM (Market steady. Sold 110 units in farer business coupe, $1,065. ’48 Custom Deluxe 4-dr. $720. t 
4-dr., $1,030, $1,090, $1,095, $1,095, $1,- absolute auction.) 4-dr., $1,260, $1,265. PONTIAC—'47 Streamliner sedanet, $1,050 


260; FL aerosedan, $1,235, $1,240. '47 | BUICK—’49 Super sedanet, 2 at $1,800. '48 | FORD—'48 SD 2-dr., $940; Deluxe 2-dr., STUDEBAKER—'50 Champion RD 2-dr 


FL aerosedan, $965, $990, $1,010, $1,- RM sedanet, $1,310, $1, 


435; Special se- $785. '47 SD 4-dr., $790, $795. '46 SD $1,685. '49 Champion RD club coupe 


015, $1,050; SM 2-dr., $905, $960. danet, $1,245, "47 RM 4-dr., $1,000, $1,-| club coupe, $775; 3-dr., $700. °40 4-dr., ; 
CHRYSLER—’50 New Yorker 4-dr., $2,705.| 130; ‘Super sedanet, $1,200. ’46 Super| $340 $1,375. °4T Champion conv., $1,668. 


49 Royal 4-dr., $1,910; Windsor 4-dr., 4-dr., $995, $990. 
$1,825. ‘48 Windsor 4-dr., $1,360, CADILLAC—’ 41 (61) 4-dr. 
DeSOTO—’'48 Custom 2-dr., $1,025; Deluxe | CHEVROLET—’50 FL Del 


4-dr., $1,015. ‘49 SL Special club coupe, $1, 350; SL Super (6) 4-dr., $675. 


FORD—’50 Deiuxe (6) 2-dr., $1,555. °'49 Deluxe 2-dr., $1,380, $1 
Custom (8) 2-dr., $1,200, $1,225, 2 at 2-dr., $1,480, $1,415. °4 


HUDSON—'49 Super (6) club coupe, $1,- 
, $1,000 350. '48 Commodore (8) 4-dr., $1,060. Kohl Motor Sales 
juxe 2- ar., $1,665. "47 Commodore (8) 4-dr., $78 5. "46 Ww E Kohl Motor Sales Sumter 
. . ’ ’ 


410; FL Deluxe | LINCOLN—'38 4-dr., $85. S. C., has been organized with capi- 
8 SM 4-dr., $1,- | MERCURY—’48 club coupe, $960. ‘47 sta-|tal stock of $30,000 to deal in new 


1,255, ,275, ° -dr., ; 100, ‘4 -dr., $1,010. '4 -dr., i ; 4-dr., 
$1,255, $1,275. °48 SD (6) 4-dr., $868 00 7 FL 4-dr., $1,0 6 FM 2-dr. tion wagon, $900; 4-dr., $860. and used automobiles and auto 


(6) %-ton pickup, $850. '47 SD (8) 2-dr., $875. 
$645, $745. CHRYSLER—’'41 Windsor 





AUTO RADIOS 





NASH—’48 Ambassador 4-dr., $1,000, $975. 
4-dr., $500; club | OLDSMOBILE—’49 (88) 4-dr., $1,835. '48 |! accessories, W. E. Kohl is president. 





witb tuill 


for the cars you sell... 


¥ 9 


@ PONTIAC 
Pest tetas iia ¢ 
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‘A Guide to Automobile Selling’... 
Keep Up Enthusiasm 





242 Bootleg Sales Noted 
In N.C. from Feb. 1-15 


RALEIGH, N. C. — Sales of 
bootleg new cars mounted in 

















































































































eee North Carolina between Feb, Wi 
pared for the greater tasks, for|One of the most unhappy experi-| 1-15 when 242 new cars were Cham 
more satisfactory achievements. | ences in life is thinking about what ag og oa, ee "o~ a fise 
Change is vital. Monotony is the; might have been. You will never es a ao ws y a 
greatest foe to comfort. “Out of|have another chance to use or ' . ae ne 
sight, out of mind” is ever true of | enjoy that which you miss today. | in shee tom oO and 1 
worries, anxieties and drudgeries Y Buicks; three Cadilincs; 9% The 
’ J is ou’ve been wanting an auto- Chevrolets; two Chryslers; one of ree 
weak (comfort in a car and you mobile. You know what conven- | Dodge; * Fords: one Hudson; | fa 
. j "| lence, comfort, pleasure and gain | 19 Mercurys; five Oldsmobiles; urged 
ee resting upon = — will come to you through the | 10 Plymouths; eight Pontiacs; creast 
EARL STOYER MARKS 28TH YEAR AS DEALER—He has represented Cadillac and Olds.|10NS Wille you move swiitly and) | oe | two Studebakers, and one Wiliys, riori 
mobile in Portsville and Schuykill Haven, Pa. Since he started the business when he was 20 smoothly among scenes of interest| OWnersnip of a car. | Dealer committees are sending Roge 
ears ots be co som hen fe 8 em now employing 40 persons. Stoyer's employes were | and beauty, but the comfort that Of course you can always buy a) these reports on a weekly basis ices I 
Beene cece cee ins ead ‘ae ——____________________|comes from a different environ-|car, But you can never again for| to the manufacturers, says the enc 
ag 
|ment, pleasure-giving associations|any sum of money buy a day of! association. It 
ve e ° |and an opportunity to follow your|life that is past. What you might | than 
incinnati Assn. rotests own desire wherever it points the have done with that car today can- | taxes 
: | way. se done next week, next month, | Chickasha Constructing in th 
Your car takes you to where | "€Xt year. | Chickasha Motor Co., Chickash advo 
Lot Ss New-Model Ad | you can loaf or play. To steak- | Almost every day ownership of 4/Okla., has started construction en budg 
| roast, picnic, reunion, recreation | car Provides one with the means / its new sales and service building pend 
CINCINNATI.—A suburban used-|is required to keep the cars in safe| —to joys and places otherwise {of “doing something” about in-| Estimated cost is $75,000. new 
oar dealer’s advertisement which|running condition, therefore the | barred by time and distance. And | numerable opportunities to realize | ————————__________ Wit 
offered 40 “never-been-driven” pop-|new-car dealers render a distinct | 80 often merely to ride is the very | hopes that can develop through Ellsw 
ular make cars for immediate de-| service in their neighborhoods, and| acme of comfort. | action only. chair1 
livery at savings of $500 has aroused | any practice which endangers their An automobile provides comfort | Put a powerful motor behind eral f 
the ire of the Cincinnati Automo-| security cannot help but be felt not | and time for comfort. Have restful| your purpose in life. Put your Ind., 
bile Dealers Assn. only by them but by the owners of | comfort as you go about your daily| ambition on wheels. Get out on tion 
Erdie Turner, association sec- | the automobiles as well. duties, Have comfort at your com-| the roads to health, wealth and mitte 
retary, immediately lodged a pro- “We sincerely trust that you will| mand instantly at any time with a| happiness. “Do it now.” Alvi 
appreciate the justness of our po-| car of your own | sentec 
test by letter to the advertising , . y . So, an automobile salesman can 
manager of the Western Hills Sauenbe wil tier aumeenenieed thom: - = well be proud of his occupation. He oe 
Press, paper which printed the ere of this community by rejecting Progress a pny -"s and feel the on 
Turner said the ad was placea|®@® for new cars that are not| KEEPING UP with the world—| Deenne’ ovoneie ow canoes ¥ ing, a 
by Earl Schott. Inc Pointing out|Placed by duly authorized dealers | ** realizing one’s worthy ambitions | contagious. He is really and truely oe 
hes Ohio prohibits Geatees "aoe a the makes being offered for Pe ag up - new "4 selling the world’s most wanted timel 
sale.” ies for the enlargement of life, : stay ek 
pcr ed ceepade aaeeammneed oe Turner told the advertising |income and endeavor—these are cx Une aan aaa rn [ AS S All 
manetact , manager that many of the deal- | expressions of individual progress, . ; = 
acturer, Turner’s letter on wh behalf the lette Next Week: “Selling the Used- 
stated: ers jose etter But one must move to make! qq, Allowance.” 4 Of 
ie tie ‘Nein at eae Seneein was written were also customers | progress, One must keep pace with | : 
Earl Schott is not an enfranchised Se eee a world that is ever moving onward | Li ; 
new-car dealer for any make, and aeea wail Urner advised CATA ito new things. And not merely Miles Per Gall ee Fir 
caus : ¢ i , ite iaaaie members that the matter would/ motion but locomotion is needed. ace 5 ee OS occ OT’ 
srtainly not for all 0 e makes | continue to get “careful” attention 
offered in the ad.” and that they would be advised of There are 41,000,000 moter ve- all Ce 
These makes, Turner said, includ- | developments hicles on the streets and high- How Cars Finished Here’s something every white- the ni 
: ’ : - ways of the United States today wall owner will go for... a for tl 
ed Buick, Ford, Pontiac, Dodge,| . ————_—— In Canyon Run i k a 
Pivencuth, Chevesiet, Delete, Mer- because the automobile is the slicker, quicker way to keep cars 
cury and others ; : Canada Dealers greatest single help to progress Here is the miles-per-gallon white sidewalls white. (Bright cars | 
ie ease that has ever been made avail- | record of the stock models idea for wash racks, too!) 2.337 | 
= cond,” the letter continued, To Meet i O t able to mankind. Ownership of a entered in 1950 Mobilgas Grand New-type cleaning pad, spe- ment 
the eo, oe advertising of rn ct. car is one of the greatest aids to Canyon Economy Run. The cially treated for the job. Leaves Els 
deal Y") _ ie OTTAWA. — The convention of} Personal achievement that any | course covered 751 miles from no stain, restores the whiteness, cars | 
ciate - 1 deliver + —— the Federation of Automobile} ™n can provide for himself. Los Angeles to the south rim of will not harm the rubber. Eight with | 
chases ee z= oo aston Aum. of Canada will be| The salesman, the doctor, the| the canyon. pew ae poe Spe times, 
ity file eubetential ientness tn. |”! 2 foronto Oct. 17-18. oe egg “Suuaeeee ar Teen 1. Studebaker Champion 26.55 available. If your jobber can’t + og 
vestments, in a very questionable 2. Mercury .. ves 26.52 supply you, order direct from: a 
position with the public. Texan Donates Ford ot an nuetemebiio ta ane Cunerenip| % Nash Ambassador 26.42 ‘ te Ch 
ct) ie 4. / . | 
Manufacturers of automobiles} Lindsey Motor Co. of Canyon, |an incredibly greater number than 5. a aca 
distribute their products through|Tex., recently donated a new Ford would oth i b ible — — ag " 
dealers because of the service that! pickup to be used in 4-H club work aoe toWarde eal <p| & Studebaker Land 
*| progress faster towards the goal of Cruiser .................. 24.88 
their ambitions. 7. Kaiser Virginian 23.96 MFG. CO., HAMILTON, O. 
To anyone who works for his liv- 8 Kaiser Special .... 23.94 FULL- th 
P. ¢ Ph t "ie SE, l 4g ing—regardless of occupation—the 9. Frazer Manhattan ....... 23.90 FREE ‘sz PACKAGE Co. 1 
: a en V 0 automobile gives freedom of time| 10. Studebaker Comm’nder 23.79 a eee ee wove the 
one, on 008 Om and place. He can go instantly to| 11. Hudson Pacemaker ..... 22.59 Woite en your business tetterhend to Gapt. A 512 | 
STEEL AUTOMOTIVE where opportunity indicates a more| 12. Ford 6 ..... 23.32 |_ — | teud 
BINS, SHELVING, RACKS favorable condition for progress—| 13. Cadillac 61 . 22.97 indu: 
a better working or living environ-| 14. Cadillac 62 . 22.52 iod | 
ment. He and his family get! 15. Cadillac 60 ; 22.08 
around, see things, learn things, do 16. Hudson Commodore .... 21.38 trucl 
things—go forward. | 1%. Dodge ...... . 21.88 were 
With the purchase of an automo- | - ae 21.25 and 
bile the owner puts himself in posi- . evrolet ............ . 21.07 The 
tion to make progress in this fast-| 2 Oldsmobile 88 ..... 20.19 ane PLATES vehicl 
moving world. 21, Chrysler Windsor .. 19.85 Ne ¢ PRECISION CAST... showr 
> - a 22. Oldsmobile 98 19.44 | ELIMINATING ALL DIE COSTS low: 
Action 23. Packard 8 ..... 18.92 | Quantities as low as 100 may be 
s s _ | DeSoto Custom 18.77 ordered with original design for every 
Mn now 2 — of I > ee ss 18.15 job! Proof of design submitted for 
m_ in ree rite words.| 2 incoln Cosmo, 17.55 ; 
How often do the timid and dila-| 27. Cadillac 75 17.24 ree 
tory find that they have put off| 28. Chrysler New Yorker. 17.10 ee 
doing a desired thing until both| 29. Packard Super 16.00 Truck 








* MAKE PARTS EASY TO FIND —AIll parts are in true sequence with your 
stocklist. 

* SPEED-UP SALES — Parts are located and sales made quickly. Parts 
numbers and prices are clearly tagged. 


* SPEED REPAIR WORK —Prevent waiting around for hard-to-locate parts, 


* PROTECT YOUR INVENTORY — Less chance for “shrinkage”... for 
damage .. . for parts “walking out’. Berger Bins, Shelving and Racks accom- 
modate any sized inventory, including long and bulky parts. 


* ECONOMICAL —Berger Steel Bins, Shelving and Racks are assembled from 
standard, mass-produced steel units. They're strong and durable for years 


of satisfaction and service. 
” * ” 


Your local Berger representative will be glad to PLANOGRAPH your parts 
department, and quote on a factory-approved installation, Without obli- 
gation, call him in, or write us for full information. 


BERGER MANUFACTURING DIVISION 


REPUBLIC STEEL -CORPORATION o CANTON 5, OHIO 








ability and opportunity are gone. | 





” PRECISION 
29th & McKean Sts. 
Phila. 45, Pa., Dept. A 
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ATMS 


MACHINES 


FOR THE 
Automotive Trade 


Send for Illustrated Catalogue 
Write, Wire, Telephone 


PRANSKY 


SEWING MACHINE CO. 
BOSTON {1, MASS. 


RECEIVES FIRST FORD FOUR-LETTER DEALER AWARD—C. H. O'Donohue, left, district 

sales manager, Ford division, presents to Max Tauber, of Tauber on Broadway, 6035 N. 

Broadway, the first Four-Letter Dealer award ever made on television. The presentation was 

aeee during Tauber's weekly television show, ‘'Parade,"’ a talent show, over WENR-TV, 
icago. 
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Chamber of Commerce Offers Tax Program es 


U.S. Fiscal Policy Attacked 


WASHINGTON. — The U. S. 
Chamber of Commerce has offered 
a fiscal program contrasting sharp- 
ly with that of the administration 
at hearings before the House Ways 
and Means committee. 

The chamber favored the closing 
of real as distinguished from fanci- 
ful loopholes in revenue laws. It 
urged that elimination of war in- 
creases in excises be given high 
priority, with early attention to 
those applicable to essential serv- 
ices rendered by publicly regulated 
agencies. 

It favored reduction rather 
than increase in estate and gift 
taxes and opposed any increase 
in the corporation income tax. It 
advocated a balancing of the 
budget through reduction of ex- 
penditures instead of through 
new and increased taxes. 

Witnesses for the chamber were 

Ellsworth C. Alvord, Washington, 
chairman of its committee on fed- 
eral finance, and C. W. Bader, Gary, 
Ind., a member of its transporta- 
tion and communications com- 
mittee. 

Alvord said the program pre- 
sented by the President and the 
Treasury is based upon the follow- 
ing policies: 

Increased spending; deficit financ- 
ing, and gestures toward increased 
revenues through unsound, un- 
timely, unnecessary, arbitrary and 


All Provinces 
Of Canada Show 


° . 7. 
Financing Rise 

OTTAWA.—British Columbia led 
all Canada in gains scored both in 
the number of vehicles and amount 
for the financing of sales of new 
cars during 1949 when 4,862 such 
cars were financed, compared with 
2,337 cars in 1948, Canadian govern- 
ment announces. 

Elsewhere such financing of new 
cars showed the following in ari 





with 1948 figures in brackets: Mari- 
times, 4,693 (2,510); Alberta, 3,978 
(2,139); Saskatchewan, 2,325 (1,-| 
322); Quebec, 12,378 (7,164); On-| 
tario, 22,329 (12,927); Manitoba, 2,-| 
199 (1,524). 


Scrappage 
(Continued from Page 1) 


through 1949 that R. L. Polk & 
Co. has been keeping “score” on 
the automative industry, 40,048,- 
512 passenger cars and 6,474,494 
trucks have been scrapped. The 
industry during the 25-year per- 
iod has registered 75,455,956 new 
passenger cars and 14,058,157 new 
trucks. As of Dec, 31, 1949 there 
were 35,407,444 passenger cars 
and 7,583,663 trucks “surviving.” 
The figures for the two classes of 
vehicles for the 25-year period are 


shown in the tabulations which fol- | B. F. Goodrich Co. 


low: 


| Aero Car, 


steam-rollered changes in existing 
tax laws. 

“In short,” he declared, “inflation 
and poverty are their undisclosed 
but inevitable consequences.” 

In contrast, the witness epitom- 
ized the chamber program as pro- 
viding for: 

Decreased spending; an imme- 


Auto Maniacs 
Say Membership 
Now Totals 690 


DETROIT. — Membership in the 
Auto Maniacs of America has 
climbed to 690, according to Harold 
L. Mayer, executive secretary and 
founder of the automobile enthusi- 
asts group. 

Mayer reported the membership 
total at a meeting of the club here 
last month. He revealed that a 
membership drive had increased 
paid enrollment from 330 at the 
end of December to 690 at the end 
of February. 

Commenting on the February 
meeting of the club, Frederick Von 
Voightlander, vice-president, noted 
that “it definitely surpassed any- 
thing previously accomplished by 
the AMOA from the standpoint of 
program presentation, subject mat- 
ter and attendance.” 

Speakers at the Detroit conclave 


|included Walter A. Mackenzie, di- 
| rector of Chevrolet’s technical data 


section, and Robert A. Stine, dis- 
trict sales manager, Shell Oil Co. 

Films were shown through the 
courtesy of the GM _ photographic 
section. 

Presentations included: “The 
Checkered Flag,” story of the In- 
dianapolis Speedway; “The Soap- 
box Derby,” by Chevrolet; “Har- 
nessing of Liquids,” by Shell Oil 
Co., and “Tubeless Tire,” by B. F. 
Goodrich nena 


Up i in the Air 


Flight Tests Begin 


For Aero Car 
CHEHALIS, Wash. — After suc- 
cessfully completing ground trials, 
an automobile-airplane 
combination, has started its flight 


| tests. 


The 100-horsepower craft, which 
is slated to sell in the $4,000 to 
$5,000 bracket, was flown to a 450- 
foot altitude in its first air trial. 
It averaged 40 miles an hour on a 
ground trip between Longview, 
Wash., and here recently but is 
expected to reach 125 m.p.h. in the 
air. 

Moulton B. Taylor, president of 
Aero Car Co., says the three-pas- 
senger vehicle can be assembled 
for flying quickly without special 
tools. 

The test ship has been sold to 
for $10,000, 
Taylor said. 


diate end to deficit financing; a 
program to reduce, refinance, 
control and service the public 
debt; and a serious and thorough 
revision of tax laws as a first 
step toward a peacetime tax sys- 
tem which will not break the 
back of the individual and the 
American system of free enter- 
prise and democracy. 

Alvord, while recognizing that the 
Ways and Means committee does 
not have jurisdiction over expendi- 
tures, said it is definitely in its 
province to define limits within 
which taxation must be held to 
avoid seriously adverse effects upon 
the economy. 

“Therefore,” said Alvord, “it 
would seem that this committee 
may properly, in the preamble to 





! 





the revenue measure and its re- 
port thereon, incorporate a decla- 
ration of intention that revenues, 
in the absence of war emergency, 
shall not be sought beyond a desig- 
nated total, and further recom- 
mend that expenditures shall be 
kept below that total. 

“We strongly urge that this com- 
mittee exercise its clear responsi- 
bility in thus exerting an influence 
toward a level of expenditures, be- 
low that presently proposed, which 
may be financed without undue 
strain upon the economy by over- 
taxing.” 


Rootes Expects 
To Double Sales 
In U.S. in 750 


NEW YORK.—Rootes, Ltd., ex- 
pects to double its car sales in the 
U. S. this year, Brian Roote, re- 
gional director, said here last week. 

Roote reported that sales in the 
first two months of the year rose 
about 250 percent from the same 
1949 period. He said his firm ex- 
pects March sales in the U. S. to 
reach $480,000, compared with $100,- 
000 last March. 

He forecast even larger gains in 
Canada, estimating a March total 
of about $2,000,000 against $500,000 
in March, 1949. 

The company is selling three car 
models and one truck in the U. S. 
The lowest priced is the Hillman- 
Minx four-door sedan, which lists 
here for about $1,495. 

Roote attributes the sales in- 
creases to devaluation of the pound, 
better servicing facilities and more 
advertising. 


Mansfield Acquires 


Inland Tire Output 


MANSFIELD, O.—Mansfield Tire 
and Rubber Co. announces purchase 
of the tire and tube production of 
Inland Rubber Co., of Chicago. 
James H. Hoffman, Mansfield sec- 
retary-treasurer, said manufacture 
of Inland tires and tubes would 
be absorbed into that of Mansfield. 


Truck Scrappage Table 


Trucks in 
Use End 
of Year 
1924 
1925 
1926 
1927 
1928 
1929 
1930 
1931 
1932 
1933 
1934 
1935 
1936 
1937 
1938 
1939 
1940 
1941 
1942 
1946 
1947 
1948 


Year 


1925 
1926 
1927 
1928 
1929 
1930 
1931 
1932 
1933 
1934 
1935 
1936 
1937 
1938 
1939 
1940 
1941 
1942-3-4 
1945-6 
1947 
1948 
1949 


Number 
2,126,216 
2,332,585 
2,671,061 
2,804,196 
2,990,927 
3,302,761 
3,416,962 
3,318,782 
3,070,076 
2,962,614 
3,274,994 
3,535,661 
3,887,393 
4,150,072 
4,038,207 
4,318,706 
4,539,969 
4,838,378 
4,506,189 
5,462,973 
6,378,433 
7,105,740 


Trucks in use, 12/31/24 
New trucks sold, 1925 through 1929 
Total in use, barring scrappage. 


New Trucks Soid 


Number 
333,150 
387,341 
327,965 
341,123 
527,057 
410,699 
313,884 
180,332 
245,869 
403,886 
510,683 
611,644 
618,249 
365,349 
486,748 
576,327 
640,697 
350,797 
1,348,789 
954,217 
1,035,174 
961,961 


Surviving 
at End 
of Year 


1925 
1926 
1927 
1928 
1929 
1930 
1931 
1932 
1933 
1934 
1935 
1936 
1937 
1938 
1939 
1940 
1941 
1944 
1946 
1947 - 
1948 
1949 


Total Trucks 
Barring 
Serappage 


2,459,366 
2,719,926 
2,999,026 
3,145,319 
3,517,984 
3,713,460 
3,730,846 
3,499,114 
3,315,945 
3,366,500 
3,785,677 
4,147,305 
4,505,642 
4,515,421 
4,524,955 
4,895,033 
5,180,666 
5,189,175 
5,854,978 
6,417,190 
7,413,607 
8,067,701 


25-YEAR SUMMARY 


2,126,216 
11,931,941 
14,058,157 


Number 
2,332,585 
2,671,061 
2,804,196 
2,990,927 
3,302,761 
3,416,962 
3,318,782 
3,070,076 
2,962,614 
3,274,994 
3,535,661 
3,887,393 
4,150,072 
4,038,207 
4,318,706 
4,539,969 
4,838,378 
4,506,189 
5,462,973 
6,378,433 
7,105,740 
7,583,663 






Surviving as of 12/31/49 
Scrappage, 1925 through 1949 
Average scrappage per year 


Scrappage Scrappage 
Pet. to Trucks Pet. to New 
in Use Trucks Sold 


38.1 
12.6 
59.4 
45.3 
40.6 
72.2 
131.3 
237.9 
143.6 


Trucks Failing 
to Re-register 
or Scrappage 


126,781 

48,865 
194,830 
154,392 
215,223 
296,498 
412,064 
429,038 
353,331 

91,506 
250,016 
259,912 
355,570 
477,214 
206,249 
355,064 
342,288 
682,986 
392,005 

38,757 
307,867 
484,038 


7,583,663 

6,474,494 
258,980 

Compiled by R. L. Polk & Co. 
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PONTIAC'S NEW STEEL STATION WAGON — It may be obtained in two-tone color 
combinations, according to the Pontiac division. 


Auto Suppliers Threatened 
By Shortage of Steel 


(Continued from Page 1) 


N° COAL worry was reported by 
Cleveland Graphite Bronze Co., 
Cleveland, furnisher of bushings | 
and bearings to all auto manufac- 
turers. 

Its position is similar to that of 
Dana Corp., Toledo, maker of trans- 
missions, clutches and axles. Dana 
said it could operate for another 
30 days. 

Electric Auto-Lite Corp., To- 
ledo, which supplies Nash, Stude- 
baker, Chrysler, Kaiser-Frazer, 
Willys - Overland, Packard and 
Hudson, reported better than a 
two weeks’ supply. 

Borg Warner Corp., with 22 sup- 
plier plants around the country, re- 
ported an average of two weeks’ 
supply, which is used mostly for 
heating and steam. The firm, how- 
ever, believes that indirect causes 
—steel and electrical power—will af- 
fect it more than the fuel shortage. 

* * + 

Tw firms with eight to 10 days’ 

coal stocks are Motor Products 
Corp., Detroit, trim makers for 
many car manufacturers, and Mur- 
ray Corp. of America, Detroit, 
frame and spring maker for Ford, 
Lincoln-Mercury, Chrysler and 
others. 

Probably the worst off is Mid- 
land Steel Products Co., Cleve- 
land, which has only from three 
days’ to two weeks’ supply, de- 
_pending on the weather. Midland 


Depression Fear 
Decried by Ford 
Chief in Canada 


TORONTO, Ont. — Unwarranted 
fear of depression within. the next 
-" or three years is spreading 
throughout Can- 
ada and consti- 


makes truck and car frames for 
| most auto firms. 

Budd Co., Philadelphia, declined 
| comment, but it is believed almost 
a month’s stock is on hand. Budd 
produces body assemblies and 
wheels for Ford, General Motors, 
Dodge and Chrysler’ divisions; 
Studebaker, International - Harves- 
ter and Dearborn Motors. 

Briggs Mfg. Co., Detroit, prac- 
tically closed because of the 
Chrysler strike, reported that if 

| Packard shuts this week, Briggs 
will be closed. 

Bohn Aluminum & Brass Corp., 
Detroit, and Federal-Mogul Corp., 
Detroit, both precision engine-parts 
makers, are not worried about coal. 
Bohn has converted many opera- 
tions to fuel oil since the coal 
strike, and Federal-Mogul uses both 
oil and gas as well as coal. 


British to Exhibit 
Nearly 100 Autos 
In New York Show 


NEW YORK.—Sixty-five British 
automotive manufacturers, includ- 
ing 19 auto makers, will participate 
in the British Automobile and 
Motorcycle show at Grand Central 
Palace Apr. 15-23. 

Nearly a hundred automobiles, in 
addition to trucks, buses, trailers, 
accessories and garage equipment, 
motorcycles and bicycles, and full 
lines of Diesel engines will be 
shown at the Palace, according to 
Sir William Welsh, North Ameri- 
can representative for the Society 


|of Motor Manufacturers and Trad- 


ers (Great Britain), under whose 
auspices the show is being staged. 

“Last year, Britain exported 258,- 
000 cars and 93,000 trucks, valued 
at $485,633,548 to set a world’s rec- 
ord for auto exports,” Sir William 
said. 





tutes a threat to 
the stability of 
the national econ- 
omy and to the 
job security of 
Canadians, Rhys 
M. Sale, recently- 
appointed _presi- 
dent of Ford Mo- 
tor Co. of Canada, 
Ltd., said in a talk 
prepared for de- 





Rhys M. Sale 


| livery March 3 to members of To- 
|ronto Rotary club. 
“It worries me that the profes- 


sional gloom-spreaders are doing 
their best to talk us into a depres- 
sion,” Sale said. “They have seized 
upon Canada’s falling exports as a| 
potent talking point to scare the | 
daylights out of us.” 
Sale said there was enough evi-| 
dence of mounting depression fear | 
“to send shivers down our backs,” 
and recalled how the depression of | 
ithe '30s had not been really grave 
until the fear complex began to grip 
|people in all walks of life. 
| “As I see it, there is not the 


|Slightest justification for the kind |. 


|of fear being aroused by some 
|Opportunists and by some distorted 
headlines in certain sections of the | 
| press,” he declared. 
| “Although I cannot see one on 
|the horizon at this moment, we just 
|might have a mild recession in this 
}country such as they had in the 
United States a few months ago. 
“We are all earning more, living 
| better, enjoying more comforts and 
luxuries than ever before in our 
| history. A recession might mean 
|that we would have to be content 
|with 2, or 3, or even 5 percent less | 
all around, but we would still be) 
miles ahead of any previous period.” 


Among the passenger cars to be 
displayed are Allard, Aston-Martin, 
Austin, Bentley, British Ford, 
Daimler, Healey, Hillman Minx, 
Humber, Jaguar, Jowett, Lagonda, 
M.G., Morris, Riley, Rolls-Royce, 
Rover, Singer, Standard, Sunbeam- 
Talbot and Wolseley. 


Lockport (N. Y.) Dealers 


Elect Sherwood Head 

LOCKPORT, N. Y.—Bradford L 
Sherwood has been elected presi- 
dent of the Lockport Automobile 
Dealers Assn., Inc., succeeding 
George W. Timkey sr. 

Other officers are William B. 
Shaw, vice-president; George W. 
Timkey jr., secretary, and Howard 
Tothill, treasurer. 
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LaFrance Precision Casting Co., 
Philadelphia, has 
appointed John H. Irvin as sales 


502 Locust St., 


manager. 


Auto Personnel 


Haven, Conn. He is a trustee of | draulic presses in southeastern New 
Yale university. He was born at | York state, including metropolitan 
Weatherford, Tex., Dec. 15, 1901. 
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appointment of Wegner Machinery 
Corp., 35-41 Eleventh St., Long Is- 
land City, N. Y., as exclusive repre- 
sentative for the company’s com- 
plete line of mechanical and hy- 


New York city; northern New Jer- 
sey and northeastern Pennsylvania. 
* . 


Irvin joined the firm in March, ° : 
1949, and in July he became dis- Garstang Named Sales Chief Universal Underwriters 


trict manager in Florida, where he| For Barrett Equipment 
remained until his recent promo-} Harry Barrett, president of Bar- a [ae to a a 
— rett Equipment Co., St. Louis, has Pontiac Co Dallas, was elected to 


* * * 


Attorney Fills Vacancy 


On Packard Board 


Edwin F. Blair, New York at- 
torney, has been elected a direc- 
tor of Packard, He fills the va- 
cancy caused by the recent re- 
tirement of George T. Christo- 
pher. Other directors of the 
company are Hugh J. Ferry, Col. 
J. G. Vincent, James McMillan, 





announced the ap- 
pointment of Cliff 
S. Garstang as 
general sales 
manager. 
Garstang for- 
merly was sales 
manager of the 
firm’s eastern di- 
vision and man- 
ager of national 
accounts, a posi- 


the committee of trustees of the 








Earle C. Anthony, Henry C. Bo- 
gle and W. Tom ZurSchmiede. 
A member of the law firm of 


: tion he occupied 
C. 8. Garstang for seven years 


fter being assistant sales man- 
Blair and Ogden, 20 Exchange |* cea i ith B ; 
Place, New York, Blair is a di- | [Sir Since coming with Barrett in 


rector of Union Bag and Paper : eS 


Corp., New York; Holly Sugar . 
Corp., Colorado Springs, Colo., Bliss Names Wegner 
E. W. Bliss Co. announces the ‘1943. 


and the T.A.D. Jones Co., New 


I. W. Walis 





INDEPENDENT REPAIRMEN COUNT ON... 
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Universal Under- 
writers, accord- 
ing to J. J. Lynn, 
president. 

Past president 
of the Dallas Au- 
tomobile Dealers 
Assn. (1946), pres- 
ident of the Texas 
Automobile Deal- 
ers Assn. (1946- 
1947), Irv Walls 
has 28 years of 
varied automotive 


experience. A lawyer prior to his 
affiliation with General Motors in 
1922, he became owner of the com- 
pany bearing his name on Jan, 1, 
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Sign of 
a Progressive 
Independent 
Repairman 


PARTS 
CATALOG! 






| 
Get your copy | 
of this handy | 
book today. It’s | 
. a complete cata- 

. y) log of Pontiac 

aaa Factory-Engineered Parts— 

’ produced especially for the 

wholesale trade. Ask for it at 

your Pontiac Dealer’s parts 
department. | 





MMT RTT CR Te Thi PONTIAC : 








No one is more appreciative of Pontiac’s fine 
performance, quality engineering and outstanding 
dependability than the Pontiac owner. 


As an independent repairman you can capitalize on 
Pontiac’s enviable reputation by using Factory- 
Engineered Parts on all Pontiac jobs —thus assuring 
your Pontiac customers of continued fine per- 
formance, dependability and economy. At the same 
time you save time and money through quicker, 
surer repairs and complete customer satisfaction. 


You can be sure your Pontiac owners know you use 
Factory-Engineered Parts if you display the attrac- 
tive three-color sign reproduced above. Your-Pontiac 
dealer can get one for you. 


ZaE as 


bts 





GREY ROCKERS MEET—District managers and sales personnel from the Chicago and 
southwest districts who attended the Grey-Rock midwestern sales conference at C icago, 
— heard the company's sales program for 1950 introduced by James A. Wheatley jr., 
sales manager. 


relinquishes his post as works 


manager of the Olin plant in Fast 
Alton, Il. 


Rogers Made Works Chief 
At Winchester Arms Plant 


Berton E. Rogers has been ap- 
pointed works manager of Win- 
chester Repeating Arms Co., New 
Haven, Conn., division of Olin In- 
dustries, Inc. 

In coming to Winchester, Rogers 








Pittsburgh Car Glass Sales 


Now Under Tomlinson 


Promotion of W. L. Tomlinson to 
manager of automotive glass sales 
for Pittsburgh Plate Glass Co. has 
been announced 
by Richard B. 
Tucker, executive 
vice - president of 
the firm. 

Associated with 
Pittsburgh Plate 
since 1928, Tom- 
linson has served 
as Detroit district 
manager of indus- 
trial glass sales 
during the past 
seven years. Pre- 
viously he had been associated in 
various capacities with the sale of 
glass for automotive production in 
the Detroit area. 

. * 


. 
Hewson Ups Bradbury 
John Hewson Co., 106 Water St., 

New York, has expanded its rubber 
and plastics division to handle 
standard and special application 
problems. Harry Bradbury has been 
appointed as specialist and con- 
sultant in charge. 

= oe as 


Bittner Named 


Golden State Co., Ltd. 425 Bat- 
tery St., San Francisco, has an- 
nounced the appointment of Harry 
H. Bittner as automotive fleet 
supervisor. Bittner will be respon- 
sible for policies and program 
concerning automotive equipment, 
replacement and maintenance in- 
cluding vehicle specifications and 
appropriate related activities. 

- * * 





W. L. Tomlinson 


English Accessory Firm 


Appoints U. S. Representative 

On Apr. 1, J. E. White becomes 
resident represen- 
tative of the mo- 
tor accessory di- 
vision of S. Smith 
and Sons, in Can- 
ada and the Unit- 
ed States. 

The English 
company says 
White, located 
with Pryal & 
Nye, 24 Wellesley 
St., Toronto, will 
tour North Amer- 
ica to meet British car dealers. 








HONORED BY CUBA—That country re- 


cently named C. B. Thomas, president of the 
Export division, Chrysler Corp., an honorary 
member of the Cuban tourist commission. The 
commission, a government body, elect 

Thomas because of his interest in strengthen- 
ing Pan-American friendship. Thomas (right) 
accopty his magperanp egrttante wan foe. 
e oung, cago @ ern Air Lines 
official whom Cuba asked te make the pre- 
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L Used-Car Notes 


MILWAU KEE.—Automobile | 
dea'iers of Milwaukee county claim 
that a proposed ordinance to regu- | 
late the operation of used-car lots | 
anc junkyards in this county is 
unfair. | 

The ordinance would prohibit | 
dealers from selling second hand 
ears on Sundays or legal holidays. | 
In addition, a $25 license fee would | 
have to be paid annually. Used-car | 
dealers and junk yard operators | 
would also have to report to the 
Milwaukee county sheriff daily on 
sales and purchases of used-cars 
and parts. 








+ cs * 
U. C. Lot License Granted 


After Stormy Debate 

NIAGARA FALLS, Ont.—Fol- 
lowing a stormy discussion the city 
council here granted James E. 
Sacco a license to operate a used- 
car lot on Victoria Ave. Alderman, 
who fought the new license, felt 
that no more _ used-car licenses 
should be issued. The motion passed 
by a 4 to 3 vote. 


> * * 
Pfeiffer, Schultz to Publish 


Used-Car Dealers News 


FLINT. — Ewald W. Pfeiffer, 
former Flint Journal reporter, and 
Clarence E. Schultz, owner of 
Schultz Printing Co. here, have 
been named publishers of National 
Used Car Dealers News by the exe- 
cutive board of the National Used} 
Car Dealers Assn. 

© = 


Lighting Cut Two-Thirds 


On Buffalo Lots 
BUFFALO.—Used-car dealers are 
being allowed to leave one-third of 
their normal lighting on lots under 
the state’s emergency brownout re- 
sulting from the coal _ shortage. 
Charles R. Water, fuel coordinator, 
warned, however, that his office 
may cut down this amount soon. 
Automobile dealers open nights 
may, he said, leave lights on in 
showrooms during business hours 
as long as all strictly advertising | 
lights are off. All outdoor and in-| 
door advertising is limited to a} 
maximum of 200 watts. 
: = * 


Hy Dworin Opens Firm 


In East Hartford, Conn. 


EAST HARTFORD, Conn. — Hy 
Dworin has opened Dworin Motors 
at 476 Connecticut Blvd. The con- 
cern deals with late model automo- 
biles. 

The building formerly housed 
Goldie Motors. Dworin formerly 
held a Dodge-Plymouth dealership 
in Plainville, Conn. 

* * * 


Bauman Guilty of Usury; 


Fined $250, Paroled 

ST. LOUIS.—Elgin B. Bauman, 
proprietor of a used-car lot at 2101 
N. Florissant Ave., has pleaded 
guilty to a charge of usury in con- 
nection with the sale of a used 
auto and has been fined $250 and 








TWO-LEVEL DEALERSHIP—Francis & Hop- 
kins, Portland (Ore.), Lincoln-Mercury dealer, 
presented the 1950 line of Lincoins in its new 
$250,000 piest. The building is said to be the 
first in the West using continuous glass in the 
outside wall construction, unbroken by the 
usual heavy masonry columns. The building is 
at Southwest Clay St., between Broadway and 
Sixth Avenues, with seven-eighths of the 
block's area occupied by it, the parking lot 
and used-car display. 
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paroled from a 60-day workhouse 
sentence. 

Bauman was arrested on com- 
plaint of Jake Link who said he 
was charged $65 above the 2 per- 
cent per month interest permitted 
by law on a $350 loan. Under terms 
of the parole Bauman must pay all 
court costs, return all interest 
charged and must permit Link to 
repay the balance of the loan with- 
out interest. 

+ * 


Bluefield U. C. Company 


Incorporated by Three 

BLUEFIELD, W. Va. — Whitey’s 
Used Cars, Inc., has been granted | 
a charter by the secretary of state. | 
Authorized capital stock is $5,000. | 
Principals are Harold L. Fent, 
Springfield, O.; Lettie Davis and 
Paul W. Earls, both of Bluefield. 

* * o 





meeting in Chicago at which the division's sales objectives for 1950 were discussed. 








another in Hartford, Conn., had a| Detroit, at the Book-Cadillac hotel, 
third car larceny charge placed|according to the Metal Powder 
against him Feb. 21. Assn., sponsors of the meeting. 
a - Among the subjects to be dis- 
Metal Powder Show cussed are cost accounting in the 


To Be Held in Detroit metal powder industry, the uses of 
previously accused on two separate} NEW YORK.—The sixth annual | metal powder in friction materials 
court appearances of having stolen|metal powder show and meeting|ana the radio and television indus- 
a car in West Springfield and then | will be held on Apr. 25-26, 1950, in'!try and a report of the outlook 





Marchetti Accused Again 


SPRINGFIELD, Mass. — Gino 
Marchetti, a local used-car dealer, 


START SELLING SUPERIOR 


“Nokorode 


In the past 12 months, thousands of dealers have switched 
to Lion Nokorode! Here’s why! 


By actual demonstration in dealers’ shops all over the 
nation, Nokorode’s ease of application, greater protective 
values, and other outstanding superiorities are proving 
to the experienced underbody coating applicator that 
Nokorode is a product that assures customer satisfaction. 
Nokorode’s superior qualities are possible only because it 
is entirely produced, every step of the way, by a single 
company — LION —thus giving Nokorode controlled uni- 
formity and controlled quality. 








Naturaliy, it pays to sell an underbody coating you can 
sell with confidence. That’s why it will pay you to team up 
with Lion Nokorode—the fastest-selling underbody coating 
in America! To get the details, just call or write for Lion’s 
complete, backed -by-advertising plan. It can bring you 
extra profits ...in a hurry. 





cs 
LION OIL COMPANY, He 


, 





LION ~ El Dorado, Arkansas 








ST. LOUIS DISTRICT FORD DEALERS—More than 550 of them, along with Ford division regional and district personnel, attended a 


for powder metallurgy in various 
consuming industries. 
Fox Studebaker 

Ww. E. (Bill) Fox, formerly a 
salesman for the Ballou & Wright 
automotive equipment supply house 
in the Coos Bay and _ southern 
Oregon territory, is now a Stude- 
baker dealer in Ashland, Ore. 





U. S. Patent No. 2393774 


Nokorode's color is natural black... 
no useless coloring substances added. 
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For Aiding Boys 
Dealer James Receives 


Top Mo. Award 


ST. LOUIS.—William F. James, | 
general manager of James’ South 


‘ > 


—Coming Events——_ 








Sept. 13-1S—National Petroleum Assn. >- 


Dealer Conventions aS lec Donale Ge, a 


Side Chevrolet Co., 3721 So, Grand Mar. ae eh aye riot Nov. 13-16—American Petroleum Inst’ te 
Blvd., who decided on a life raft en, ere See a = ang 30th annual meeting, Los Angeles 
| : ; Mar. 27— Louisiana Auto Dealers Assn. * * e 
off the coast of North Africa in Tone ih } 
; g hotel, New Orleans 
1942 that if he survived he would| ys, 39—Nebraska New Car Dealer: General 
do something to justify his exis- | Assn., Hotel Fontenelle, Omaha. dae. Utadunericen Mond Sellen A 


tence, has just received the highest | Apr. 18-19—Michigan Auto Dealers Assn 47th annual meeting, Netherland Piaza 





award of the Missouri state junior | Pantlind hotel, Grand Rapids, Mich. hotel, Cincinnati. | 
Apr. 20-22—Washington State Auto Dea! Mar. 15-17—American Management A i 

ae aoemmaien ot the cham- | ers Assn., Davenport hotel, Spokane (marketing), Hotel Statler, New Yors 

ber’s disti ished : d May 1!2—Arkansas Auto Dealers Assn Mar. 16-26 — Auto Show, Geneva, Swit 

ers istinguls e Service award | LaFayette hotel, Little Rock. land. 

was made at Springfield to James, Mar. 20-2—Canadian Automotive Wh 


May 14-17—North Carolina Auto Dealers 


Assn. annual convention, King REA 


DEALER BOGUE HONORS CRACK SALESMEN—Truck and passenger car sales staffs of | Whose life raft plans turned out to Assn., Pinehurst, N. C as ne, lee Oe «x 
Harry Bogue Motors, Dallas, were treated to steaks after a recent shattering of the Stude- be a Boys’ Town of Missouri, near May 23— Missouri Automobile Dealers i “om A “ - aes > ™ . a This ; 
baker dealership's sales marks. Harry Bogue, center, congratulates his truck manager, Martin St. James, for underprivileged “<a er See pM oe See ter - = ~ — ow Mich. 

i i i i | youths. ay = assachusetts ate Automo . co -< | of dif 
Skaggs, left, and Sales Manager Jim Parker during the dinner session. . tower aaieeme sc aa a reas iia. —_ Dealers Assn.. Hotel Statler, Bos von Azan Central Palace w 
; Apr. 17-21—Wisconsin Auto Trade As 


Makers Deny FTC Charge of Illegal Pricing . . . 





Jobbers to Blame, MEMA Says 


leges that by virtue of the influ- 
ence of the combined bargaining 
power which was made felt through 
the two buying groups, manufac- 


NEW YORK.—A bulletin issued | 
by the Motor and Equipment Man- 
ufacturers Assn. discusses the cur- 
rent Federal Trade Commission in- 










vestigations in the 


jobbers and two buying groups. 
(Some makers have eliminated 


the volume discount, saying they 
wélcomed the opportunity to put a 
stop to an increasingly dangerous 


practice brought on by banded-to- 
gether jobbers. (See Bohn story, 
Automotive News Feb. 6, page 2.) 


. The MEMA article, prepared by 
Isaac W. Digges and Gilbert H. 
Weil, MEMA legal counsel, asks 
the question: “How can manufac- 
“turers comply with the Robinson- 
Patman act in the face of 
coercive pressures brought upon 
them by powerful combinations 
of jobbers which demand illegal 
price discriminations?” 


This question, the MEMA law- 
yers say, embodies one of the prob- 
lems emphasized in complaints 
filed by the FTC against four 
manufacturers of automotive pro- 
ducts and supplies. 


“The background out of which 
these complaints arise embodies the 
activities of a group of jobbers to 
wring illegal price discriminations 
from manufacturers,” the bulletin 
states. “The four (manufacturers) 
who are named in these complaints 
are alleged to have succumbed.” 

The bulletin also points out that 
the complaints against the manu- 
facturers were accompanied by one 
against 17 jobbers and two buying 
groups for “their allegedly illegal 
activities in compelling and know- 
ingly receiving such favorable dis- 
criminations.” 

The jobbers were charged with 
using the two buying groups— 
Automotive Group Buyers, Inc., 
and Metropolitan Automotive 
Wholesalers Cooperative, Inc.—as 
purchasing agents through which 
illegal price discriminations were 
induced and received from the 
nranufacturers, 

The government complaint al- 


Selling Guide 


John O. Munn's "A 
Guide to Automobile 
Selling" is now avail- 
able in book form. Its 
44 pages, cloth-bound 
in handy size, is chuck 
full of information 
every one of your 
salesmen needs to 
meet the challenges of 
today's selling. 

Put this book in the 
hands of your sales- 
men. Guide them in 
the techniques that de- 
emphasize the import- 
ance of the used-car 
allowance. Each chap- 
ter is a money-maker 
for you. 

Here are some of the chapter tities: Study 
and Experience — Bravery and Courage — 
Plan Your Work and Work Your Plan — Con- 
centration and You — Confidence — Develop- 
ing a Clientele — Internal Relationships — 
The Pre-Approach — Locating Prospects — 
The Importance of an Automobile Dealer 
— It Does Make a Difference to an Owner 
Where He Buys His Car — The Automobile: 
Humanity's Most Prized Possession — Selling 
the Used Car Allowance — Pitfalls in Ap- 
prdising Used Cars — The Utility Value of 
the Used Car — Selling the Complete Finance 
Package — Keeping Owners as Customers. 


64 PAGES $3.50 POST 


Cloth Bound PAID 
BOOK DEPARTMENT 
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John O. Munn 





automotive 
aftermarket industry, and specific- 
ally considers a case involving 17 


turers were coerced into granting 
discriminatory prices, discounts, 
etc. 

According to the FTC, manufac- 
turers not acceding to such de- 
mands were usually replaced as 
sources of supply. 

“Once replaced,” the _ bulletin 
states, “the market was closed to 
them in favor of such sellers as 
could be and were induced to 


Collyer Criticizes 


U.S. Plan to Sell 
Synthetic Plants 


COLUMBUS, O.—None of the five 
companies that did the most to 
develop synthetic rubber in the U.S. 
is to be welcomed . - 
when bidding -g¢ 
starts for the pur- 
chase of govern- 
ment - owned 
plants, John L. 
Collyer, president 
of B. F. Goodrich 
Co., charged last 
week. 

Addressing a 
meeting of the 
Ohio State Auto- 
mobile Assn., 








John L. Cullyer 
Collyer said that President Tru- 


man’s request for legislation to 
maintain government control over 
the American rubber industry for 
10 years “is far too long a period.” 


Collyer noted that the Presi- 
dent’s rubber report referred to 
certain rubber companies as domi- 
nant. Collyer said the “dominant” 
rubber firms are under specific re- 
strictions which will not apply to 
other companies in the possible 
purchase of government - owned 
rubber production facilities. 


“The reason for these restric- 
tions,” Collyer said, “is the preven- 
tion of what is loosely talked about 
as the concentration of power.” 

Collyer said that in his opinion 
“it is in the interest of the con- 
sumer to have some of these plants 
in the hands of companies which 
possess the know-how in the pro- 
duction and improvement of Amer- 
ican rubber.” 


Mass. Town Asks K-F 
For Assembly Plant 
CHICOPEE, Mass.—The city of 
Chicopee has sent officials of 
Kaiser-Frazer Corp. a request to 
locate a small assembly plant here 
to be used as a distributing point 
for the entire New England and 


possibly the eastern seaboard area 
for the company. 


Following through on 
that Kaiser-Frazer anticipates lo- 
cating in this section, city officials 
huddled quickly in the mayor’s of- 
fice and agreed to send a telegram 
to the concern citing advantages 
to be derived from locating here. 


Duke Gets Studebaker Deal 





An addition is being built to the| 


Leman Duke Co. building in Fort 
Velley, Ga. The new wing, which 
will have a 40-foot frontage, is de- 
signed to accommodate Studebaker 
vehicles which have been added to 
the firm’s tractor and farm im- 
plement business. 


reports 





afford” the 
and rebates. 

The FTC complaint contends the 
two buying groups in no way pur- 
chased any commodities for their 
own consumption, use or resale, but | 
acted as “mere bookkeeping de- 
vices” for securing price discrim- 
inations for the individual jobber) 
members of the two groups. 


Because of these activities, the 
FTC charges, the jobbers who 
were members of the groups 
knowingly induced discriminatory 
prices and became preferred cus- 
tomers. The effect of this was to 
injure competition, the com- 
plaint contends, and _ therefore, 
these activities are illegal under 
sub-section 2(f) of the Robinson- 
Patman act. 


Sub-section 2(f) of the Robinson- 
Patman act states: “It shall be un- 
lawful for any person engaged in| 
commerce, in the course of such 
commerce, knowingly to induce or 
receive a discrimination in price 
which is prohibited by this section.” 

Points of contention, according | 
to the MEMA counsel, are centered 
around the words “knowingly,” 
“discrimination in price” and “by 
this section.” 


The MEMA bulletin declares that 
no court has given a definitive 
answer as to whether the mean- 
ing of “price discrimination” in 
this sub-section of the Robinson- 
Patman act refers to pricing in the 
strictly literal sense of the amount 
of money exchanged for the sale 
of specified commodities, or 
whether it includes discriminatory 
service or facilities, which might 
be called indirect price discrimin- 
ation. 


The MEMA legal counsel also 
points out that the phrase “by 
this section” has sometimes been 
construed to mean any section of 
the Robinson-Patman act includ- 
ing those which precede sub- 
section 2(f). 


A complicated legal question is 
involved in the interpretation of 
this portion of the act. 

With regard to “knowingly,” the 
MEMA legal counsel states that it 
is possible for a jobber to receive 
a price discrimination without the 
jobber being aware that he is re- 
ceiving such discrimination. 


The bulletin also reports that the | 
FTC has ruled that price discrim- 
ination also includes rebates, allow- 
ances and terms and conditions of 
sale. 

To avoid infractions of the 
Robinson-Patman act, the MEMA 
legal counsel advises: “When a 
buying group attempts to use 
pressure to obtain illegal dis- 
counts, manufacturers can ask 
the group to demonstrate the 
cost savings brought about by 
sale and delivery to the group. 
The manufacturers may sell to 
the group at a discount if there 
is an actual saving, and the dis- 
count does not exceed that sav- 
ing. 

“If the cost saving cannot be 
demonstrated the manufacturer 
may influence the group not to 
apply coercive pressures by: 

“1. Making the jobbers aware 
that the discounts are unjustifiable. 

“2. Informing them that under 
sub-section 2(f) of the Robinson- 
Patman act the jobbers are liable 
for knowingly inducing or receiving 
the illegal discounts.” 


discriminatory prices 





Sept. 10-12—Colorado Auto Dealers Assn. 


Broadmoor hotel, Colorado Springs. 


Sept. 25-26—North Dakota Auto Dealers 
Assn., Bismarck, N 
Oct. 15-17—Tennessee Automotive Assn 


Memphis 


Oct. 17-18— Federation of Automobile 
Dealer Assns. of Canada, Toronto, Ont 


second annual course on dealer mana 
University of Wisconsin, Mad 
Apr. 24-27—|9th National packaging ex; 
tion, sponsored by American Manaa 
ment Assn., Navy Pier, Chicago 
Apr. 25-26—Metal Powder Assn. ar 
show, Book-Cadillac hotel, Detroit 
Apr. 26-27—Third Highway Transportat 


ment 


Tru-Fit dummy attempt to repair a door panel at the pase 


Oct. 23-24—Ohio Auto Dealers Assn. meet Congress. sponsored by National Hia 
ing, Neil House, Columbus, O. way Users Conference. Hotel Mayflowe 
Nov. 8-12 — National Used Car Dealers Washington. 
Assn. convention, Baker hotel, Dallas May 4-14—International Motor Show, Tu 
Tex. Italy. 
Dec. 1-2— Montana Auto Dealers Assn May 5-9— Mexican Pan-American stoci 
Rainbow hotel, Great Falls, Mont. car race. Mexico 
Jan. 7-10, 1951 — National Auto Dealers May 13-29— French International Trad 
Assn. convention and exhibition, Miami. Fair, Paris, France. 
. ° - May 18-20—Automotive Engine Rebuilde 
ssn. venti Hotel N effersor 
Dealer Auto Shows a ee ee 


Mar. 2-8—Des Moines Automobile Dealers May 22-24—1950 National Convention 


Assn., lowa State Fairgrounds, De Sales Executives. Detroit. 
oe May 29-June 9— Canadian Internationa 
Mar. 3-5— Marathon County Automobile Trade Fair. Toronto. 
lers s Ww Wis. : 
Deatars Assn. re = May 30 — 500-Mile Race, Indianapo 
Mar. 11-18—Pittsburgh Automobile Deal Speedway, Indianapolis, Ind. 


ers Assn., Hunt Armory, Pittsburgh, Pa. 


Mar. 17-23—Auto Dealers Assn. of Greater 
Kansas City, Municipal Auditorium, Kan 


May 3l-June 2—Advertising Federation 
America, national convention, Detroit 


June 26-30—American Society for Testing 


s ity. 

Mar 2A 1 —Rochester Aut | ee ne ee 
- | oes East Mai Str Bor — e fonte-Haddon Hall, Atlantic City. 
Rochester NOY MOP: Aug. 7-19%—First U. S. International Trad: 

cS ee Fair, Chicago. 

Apr. 8-16— Seattle Automobile Dealers ‘te 9 Sh p F 
Assn., Field Artillery Armory, Seattle. Oct. 5- Auto ow, Feris, France 


Oct. 16-20—National Safety Congress and 


* * * ; 9! 
Nationa! Safety Council exposition, Ch 


Aftermarket Shows cago. 
Mar. 23-26—Eighth annual Southwest Au . ” ” 
— Show, County Coliseum, San Engineering 
\ : : - Mar. 14-16—Society of Automotive Eng 
a gy gs Aunomative Service neers (passenger car, body and pro 
; : F duction), Hotel Book-Cadillac, Detroit 


Apr. 25-28—New England Regional Auto 
motive Show, Mechanics Bldg., Boston. 


May I1-14— Midwest Automotive Show 


Apr. 10-14—American Society of Too! En 
gineers show, Philadelphia. 


» i Apr. 10-14—American Society of Mechan 
wavy Pier, Chicago. cal Engineers, Hote! Statler, Washing 
May 29-June et Canadian Interna ton, D. C. 
onal Trade Fels none: June 4-9—Society of Automotive Engineer 
Dec. 4-8—Automotive Service industries summer meeting, French Lick, Ind 


show, Navy Pier, Chicago. 
* * * 


Allied Industries 


Mar. 8-10—American Petroleum Inst. (Di 
vision of Production, southwestern dis 
trict), Adolphus hotel, Dallas. 


Mar. 28-31—Fourth National Plastics Ex 


June 12-l6—American Society of Mechan 
cal Engineers fourth national materia! 
handling exhibit, International Amphi 
theater, Chicago. 

June 19-23—American Society of Mechan 
cal Engineers, Hotel Statler, St. Louis 

June 26-30—American Society for Testing 
Materials 53rd annual meeting (Exhibit 


position (Society of the Plastics Indus of testing apparatus and equipment 
try), Navy Pier, Chicago. Atlantic City. 

Mar. 29-31—American Petroleum Inst. (Di Aug. 14-16— Society of Automotive En 
vision of Production, mid-continent dis gineers National West Coast meeting 


trict), Skirvin hotel, Oklahoma City. Biltmore hotel, Los Angeles. 


Apr. 26-28—American Petroleum inst. (D Oct. 16-18—Society of Automotive Eng 
vision of Production, eastern district) neers transportation meeting, Hote 
Hotel Cleveland, Cleveland. Statler, New York. 

May !-4—American Petroleum Inst. (Divi Nov. 9-10—Society of Automotive Eng 
sion of Refining, mid-year meeting) neers fuels and lubricants meetina 
Hotel Cleveland, Cleveland. Mayo hotel, Tulsa, Okla. 

May 11-12—American Petroleum Inst. (Di Nov. 26-Dec. |—American Society of 
vision of Production, Pacific Coast dis Mechanical Engineers, Hotel Statler 
trict), Biltmore hotel, Los Angeles. New York. 





use of 1950 license plates, the de- 
partment is prescribing a uniform 
dealer’s cardboard plate to be used 


Both new and|by all dealers. 


Single Plate for Dealers 


Is Adopted by Texas 

AUSTIN, Tex. - 
used-car dealers in Texas have been 
advised by the Texas highway de- 
partment that effective with the 


BRIGGS MFG. CC 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 











BRIGGS NADA DISPLAY GETS ATTENTION—Five NADA convention observers watch the 
Refinishing Materials division 
Hicks, T. W. Edwards, G 


booth. The onlookers are (left to right): |. N. Farley, L. 


Warner and William J. Athanson 
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READY FOR A RUGGED TEST.—Willys-Overland vehicles line up at the base of a steep 


hill for a race to its top. 


Mich., 
of difficult conditions. 


They start upward at ora 
This is one of the many experiments at the new Willys- 
by which the firm's engineers find out what happens to their products under all kinds 


speeds and from varying distances. 
verland proving grounds at Hudson, 


Willys Installs Test Course 


At Sorensen’s 


HUDSON, Mich. — Willys - Over- 
land has its own automotive prov- 
ing grounds, a_ place where 
a vehicle is given a terrific beating, 
where it 
jected to horrors 
that try men’s 
axles, engines and 
horsepower. 

A few weeks 
ago the firm com- 
pleted its new, 
cross-country, up- 
and-down, in-and- 
out obstacle 
course, some 
three miles in all 
directions, on 
which the Jeeps, 
Jeepsters, station wagons and 
trucks are given the works just 


Timken Roller 
Ordered to Cut 


Foreign Ties 


CLEVELAND. — Unlawful con- 
nections between Timken Roller 
Bearing Co. and British and French 
firms must be cut within two years, 
according to a decree of Federal 
Judge Emerich B. Freed. 

This was the judge’s final order 
on a decision reached last year, 
that found the Canton (O.) com- 
pany guilty of engaging in a cartel 





©. E. Sorensen 


with British Timken, Ltd., and 
Anonyme Francaise, 
The international organization 


was accused of attempting to con- 
trol world markets in its products 
since 1928, by the Justice depart- 
ment in a suit filed more than 
three years ago. 

The American company, which is 
expected to file an appeal, was or- 
dered to submit a plan for divest- 
ing itself of all stock holdings and 


other financial interests in the for- | 


eign firms within a year. 


Automotive Books 


That Should Be in E 


These books should be in the library of every franchised dealer— 
available to his mechanics and salesmen—the knowledge they con- | 
tain will be valuable when the “chips are down” and real competi- | 


tion arrives. 


Auto- 
cloth- 
pages. 


JOHN 0. 
mobile’ Selling."’ 
bound book for 
$3.50, postpaid. 


KNUDSEN, A BIOGRAPHY. By Nor- 
man Beasley 397 pages, cloth bound 
$3.75 postpaid. 


MUNN’S “A Guide to 
Handy-size 


salesmen—64 


AUTOMOTIVE MECHANICS. Wm. E 
Crouse A comprehensive and basic 
course on the subject of fundamental 
automotive mechanics Cloth binding. 
$5.00 postpaid 


DEALER BUSINESS COUNSEL. Fi- 
nancial and operating facts for the 
guidance of automobile dealers. By J 
B. Van Tassel, Dealer Business Con- 
sultant 2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A _ story of Detroit 
and sidelight history of the fabulous 
motor car business. $3.75 postpaid, 


FABULOUS HOOSIER, By Jane Fisher. 
A story of Carl Fisher, early pioneer 
of the automotive industry. $3 post- 
paid 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 








is sub- | 


Farm 


to find out what happens to their 
pieces. 

Located on the Cesor Farms at 
Hudson, owned by Charles E. Sor- 
ensen, vice-chairman of Willys- 
Overland, the course duplicates 
every nightmare encountered by 
the motorist on the road as well as 
some of the bad dreams of driving 
where there is no road at all. 

Willys-Overland engineers, as an 
example, want to find out how 
much mud it takes to stop a four 
wheel-drive truck. There is plenty 
of mud at the proving grounds. Not 
only rainy weather causes it but 
also a creek that wanders across 
the obstacle course three times. The 
engineers send a four-wheel-drive 
truck at the deep gumbo, gun the 
motor and see what happens. 

There are instruments and wheels 
and measurements of the actual 
plunge into the muck and then the 
vehicle is taken back to the Willys- 
Overland research laboratories 
where strains and stresses, gasoline 
consumption, tire abuse and many, 
many other things are measured. 


There’s also a test to find out 
just how deep a Jeep can sink its 
nose in icy water before the engine 
|conks out. 


Kardek Carrier Rights 


Acquired by Miller 


DETROIT.—Miller Mfg. Co., for 
35 years manufacturer and distrib- 
utor of automotive special service 
tools and service shop equipment, 
announces its expansion into the 
ear accessory field through acquir- 
ing the exclusive manufacturing 
and sales rights for a new car-top 
carrier known as Kardek. 

George Robertson will take over 
field sales responsibilities for Miller 
on the Kardek car-top carrier. Mil- 
ler will merchandise this new ac- 
cessory nationally through recog- 
nized automotive jobbers to all 
‘types of car dealers.’ 








very Dealer’s Library 


FASTEST ON EARTH. By Capt. 
George Eyston. Complete history of 
every land speed record from 1898 to 
the present. Paper-bound, $2; cloth- 
bound, $3. 

FLOYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 
in paper cover, $1.50 each. Deluxe 
cloth-bound, $2.50 Steam-car edition, 
$2 or cloth-bound, $3 postpaid. 
HENRY FORD — HIS LIFE, HIS 
WORK, HIS GENIUS. By Wm. A 
Simonds. Reprinted by Floyd Clymer. 
Deluxe edition, $4 postpaid. 
INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations, | 
Deluxe edition, $5 postpaid Paper- 
bound, $3.50. 

LABOR MONOPOLIES OR FREEDOM, 
By John W. Scoville. Popular edition, 
$1 postpaid. 

MOTOR MEMORIES, 
ing gears by Eugene W. 
postpaid. 

FLOYD CLYMER’S INDEPENDENT 
TEST REPORT OF KAISER-FRAZER 
CARS. Deluxe edition, $2.50 each. 
Paper-bound, $1.50 postpaid 


A saga of whirl- 
Lewis. $3.50 


26, MICH. 











Kaiser Denies Mismanagement re 


K-F Stock Hearings 
Nearing Climax 


(Continued from Page 2) 


court the hearings are being held, 
that Kaiser was their last witness. 
Attorneys for objecting stockhold- 
ers said they might finish their 
arguments by the first of this week. 


Kaiser’s testimony traced his rise 
from a cash boy at the age of 13 
to the status of multimillionaire. 
He emphasized that government 
aid was not the secret of his suc- 
cess. 


“Set your goal and go after it,” 
he advised newspaper men during 
a recess. But first, weigh whether 
what you are going to do will be 
of service to other people. 

“Right is might.” 

On the stand, Kaiser asked law- 
yers to refer to records as to 
whether or not he was born in 
1882. “I quit school in the seventh 
grade—or something like that,” he 
said. 

Under cross-examination, Kaiser 
was equally hazy about other de- 
tails in his life. 


Lemuel B. Scofield, chief attorney 
for objecting stockholders, sought 
to show that “inexperience of man- 


Comparisons 


Four-Door Sedan Prices 
Advertised-Delivered 


Chevrolet Styleline, Fleetline Sp.. .$1,450 
Ford Deluxe Six ... -. 1,472 
Chevrolet Styleline, Fleetline Del.. 1,529 
Ford Deluxe V-8 .. wh .. 1,545 
Ford Custom Deluxe Six, coccsccos Auee 
Plymouth Deluxe ..... ooo 1,566 
Studebaker Champion Deluxe soos Banwe 
Ford Custom Deluxe V-8 

Plymouth Special Deluxe ........ 
Studebaker Champion Regal Del.. 
Pontiac Streaml. 6 Standard +e 
Nash Statesman Super .......... 
Pontiac Chieftain 6 Standard .... 
Pontiac Streaml. 8 Standard .... 
Pontiac Chieftain 8 Standard .... 
Oldsmobile 76 Standard ......... 
Pontiac Streaml. 6 Deluxe ...... 
Pontiac Chieftain 6 Deluxe ...... 
Dodge Meadowbrook ............ 
Oldsmobile 76 Deluxe ........... 
Pontiac Streaml. 8 Deluxe ...... 
Nash Statesman Custom ... ee 
Studebaker Commander Deluxe a4 
Pontiac Chieftain 8 Deluxe ..... 
Buick Special Jetback .......... 
Hudson Pacemaker ............. 
Buick Special Tourback 

Dodge Coronet ... cee 
Buick Special Jetback ‘Deluxe hae 
Oldsmobile 88 Standard .... ats 
Buick Special Tourback Deluxe .. 
Kaiser Special ..... es 
DeSoto Deluxe ..... - 
Studebaker C ommander Regal -, 
Mercury ... cee Se 
Oldsmobile 88 ‘Deluxe Wisk ewe s0.0 
Nash Ambassador Super ........ 
Hudson Super Six .............. 
Buick Super ..... 

Chrysler Royal .. ake eke 
Studebaker Land Cruiser bee ae 
Hudson Super Eight ............ 
BeMeSO OCUBSOM 2 occ ccc cc ccseces 
Kaiser Deluxe ..... 

Buick Super Riviera’ sed.. 

Nash Ambassador Custom .. 
Packard Eight ..... 

Oldsmobile 98 Town Standard 5 
Hudson Custom Commodore Six. . 
Oldsmobile 98 Standard ........ 
Chrysler Windsor .... nigh 
Oldsmobile 98 Town Deluxe er 
Hudson Custom Commodore hight 
Packard Deluxe Eight .... 
Oldsmobile 98 Deluxe . 

Fraser ....-. 

Lincoln . 

Frazer Manhattan 

Buick Roadmaster ......... 
Packard Super Eight ........ 
Dodge Coronet 8-Passenger . 
Chrysler Saratoga ..... ; 

Buick RM Riviera sed.. <a 
Chrysler New Yorker ...... 
Cadillac Series 61 .... iscaud 
Chrysler Royal 8-Passenger cee 
DeSoto Custom 8-Passenger ..... 
Packard Super Deluxe Eight ... 
Chrysler Windsor 8-Passenger ... 
Cadillac Series 62 ..... piety 
Lincoln Cosmopolitan ......... 
Cadillac Series 60 Special ....... 
Packard Custom Eight ....... 


Snyder Picked 


In Harrisburg 


HARRISBURG, Pa. — (UTPS) 
Louis S. Snyder, president and gen- 
eral manager of Warner Motors 
(DeSoto - Plymouth), was elected 
president of the Harrisburg Auto- 
motive Trade Assn. at the recent 
annual meeting of directors. He 
succeeds Ephraim Brenner, presi- 
dent of Brenner Motors (Dodge- 
Plymouth). 

Paul M. Barmont, a partner in 
the Barmont-Jones Motor Co. 
(Ford), was elected vice-president, 
and Edmund M. Deeter, president 
of E. Mather Co., wholesaler, was 
reelected secretary-treasurer. 





agement” had been detrimental to 
K-F’s rise in the auto industry. 

Kaiser replied that he was 
“always going into some _ busi- 
ness he had never been in be- 
fore.” He related how he built 
“the largest cement factory in 
the world” although he never had 
seen the inside of a cement plant 
before he built it. 

Attorneys conducting Kaiser’s 
cross-examination complained fre- 
quently to Judge Picard that the 
industrialist, instead of answering 
questions, was responding with 
recitations on his philosophy. 

“Never kick a man when he’s 
down,” Kaiser replied, when it was 
suggested that K-F paid too much 
money when it took over the 
assets of Graham-Paige Corp. 

Kaiser said that Joseph W. 
Frazer stepped down as K-F presi- 
dent at his own request. He justi- 
fied Frazer’s present salary as a 
K-F consultant with the observa- 
tion that: 

“One suggestion from Joe 
might be worth $85,000.” 

“Joe and I,” he said, “have al- 
ways been good friends and always 
will be.” 

Kaiser was accused, and did not 
deny, that he was signaling his 
attorneys when to object to cer- 
tain questions put to him by op- 
posing counsel. 

Kaiser emphasized that his other 
companies guaranteed an RFC loan 
of $44,400,000 for K-F only because 
he thought the stockholders’ suits 
against him would be settled. 

—Bernit THOMAS 





Third Parley 
Of Fleet Owners 
Set March 22-24 


STATE COLLEGE, Pa. — The 
third annual conference for fleet 
owners will be held on the Pennsyl- 
vania State college campus here 
March 22-24. 

Themes of the conference, as an- 
nounced by Director Carl G. Sea- 
shore, will be increasing profits 
through sound fleet management; 
taking the load off top manage- 
ment, and building better public 
relations. Sessions will be held in 
the Nittany Lion inn. 

A feature of the program will be 
a panel discussion on _ pension 
trends. chairmanned by Roy Wilk- 
ins, of Associated Transport, New 
York. Other participants will be 
William Ward, Altoona, Pa., and 
Dan Dugan, Sioux Falls, S. D. 

Dr. Herbert J. Stack, director of 
the New York university center for 
safety education; Alex K. Scherer, 
national chairman of the National 
Committee for Fleet Supervisor 
Training, and J. Willard Lord, of 
Atlantic Refining Co., will also ad- 
dress the conference. 


Truck Dealers U nite 


In Catawba County 
HICKORY, N. C.—The Catawba 
County Truck Dealers Assn., newly 
organized, has elected James 
Gaither of Hickory as president. 
B. L. Hafer, Newton, was elected 


vice-president; Carroll Reese, Hick- 
ory, secretary-treasurer. 

Directors named were C. G, Nu- 
zum, Newton; Jack R. Walter, Jos- 
eph S. Wingo, O. D. Evans, W. H. | 
Ballew and Vernon Lackey, all of | 
Hickory. 








E. | 





|} in the early 1900's, 





DISPLAYS AT SHOWS—Pictured is the dis- 


play which Acme Air Appliance Co., Inc., 
Brooklyn, N. Y., is using in current automo- 
tive shows to display its line and at the same 
time give the salient features of each item. 
This display was created especially for booth 
space 4 and und equipped with special lights. 


Southwest Jobbers 
Meet March 22, 


Prior to Show 


SAN ANTONIO, Tex.—A meeting 
of southwest jobbers, under aus- 
pices of the Southwest Automotive 
Show, will be in the Plaza hotel at 
1:30 p.m., March 22, the day before 
the four-day show opens. 


At the parley, C. S. Rogers, gen- 
eral manager of P & D Mfg. Co., 
Inc. New York, will discuss 
markets, channels, and methods 
that jobbers must use to get their 
share of the business. His speech 
will also cover the manufacturer's 
part in aiding the jobber. 

Other speakers will be Whit 
Ruark, general manager of the 
Motor and Equipment Wholesalers 
Assn.; C. R. Crowder, vice-presi- 
dent of Van Norman Co., Spring- 
field, Mass. and T. F. Hall, of 
Walker Mfg. Co., Racine, Wis. 


The kickoff banquet will be held 
the same evening in the Plaza 
hotel. A Chickasha (Okla.) at- 
torney, Jeff Williams, will present 
a humorous talk entitled “It Ain’t 
Necessarily So.” A floor show and 
music will also be featured. 


Tickets for the dinner, priced at 
$5 each, may be reserved at 700 
Insurance building, San Antonio. 


Obituaries 





Jacob W. Springer 
GREENSBORO, N, C.—Jacob W. 
Springer, 53, of Indianapolis, service rep- 
resentative for Willys-Overland, was found 
dead in his room at a local hotel Feb, 26. 
Death was attributed to a heart attack. 
* * * 


Herbert P. Varley 
RIDGEWOOD, N. J.—-Herbert P. Varley, 
owner of Ridgewood Motors, Inc., here, 
and Varley Motor Corp., Hoboken, both 
Ford dealerships, died Feb. 17 of a heart 
attack in Vina Del Mar, Chile. 
* - * 


Benjamin M. Miller 
GRAND RAPIDS, Mich.—Benjamin M. 
Miller, 53, Chrysler-Plymouth dealer here, 
died Feb. 23 of a heart attack, Before be- 
coming a dealer in August, 1948, Mr. 
Miller for many years had been a member 
of the field force of Chrysler division, 


* * * 
James C. Baldwin 
SEATTLE.—James C, Baldwin, western 


manager for Standard Motor Products, Inc., 


Long Island City, N. Y., died here Dee. 
27 after an illness of four months. Mr. 
Baldwin joined Standard Motor Products 
in 1920. 
* * * 
Maury M. Hobson 
RICHMOND Maury Mitchell Hobson, 
57, for 20 years Jones Motor Co, parts 
manager, died here Feb, 24, 
* * 7 
Charles E. Walker 
HARTFORD, Conn.—Charles E, Walker, 
82, former vice-president of Pope Mfg. Co, 


has died. Mr, Walker was connected for 
many years with Pope, which manufactured 
bicycles and the Pope Hartford automobile 
He joined the company 
at its start. 

. * o 


Raymond L. Parks 
LANCASTER, N. Y.—Raymond L. Parks, 
51, owner of the Oldsmobile dealership here 
at 5201 Broadway, died Feb. 20. Mr. Parks 
| moved to Lancaster in 1939 after receiving 


' the Oldsmobile franchise for that territory. 


BINDER for 
Automotive News 


NSWERING many 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stard the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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DEALERSHIP AVAILABLE. 


News, 


13, Mich. 


ee 
DEALERSHIP AVAILABLE 
WES’ “RN WASHINGTON — Puget Sound 
dea rship, now handling Lincoln - Mer- 
cur: Town of over 35,000 with very 
state payroll. 200 car potential. We ex- 
ceed our percent-of-price-class every year. 
Ne» building and equipment, very well 
laic out for most efficient operation. Very 
rea: nable lease on building or it can be 
bournt om easy terms to _ responsible 
buys’. This is a successful going busi- 
ness ready for new owner to step right 


in and continue operation with present 
personnel—all of whom have been with 
ra long time and are well-trained. 


us 
Stock, fixtures and equipment at actual 
vale. This dealership will return its 


investment to the owner in less than two 
years. Full price $50.000. Reason for 
selling—owner has other business inter- 
ests which require his full attention. For 
an sppeintment to inspect this dealership 
and review its operation, please write 


Box 3822, c/o Automotive News, De- 
troit 26. 
MIDWEST. One of ‘‘Big Three.’’ You can 


walk into well organized business with 
capable staff of employes for no ‘‘blue 
sky.’' Excellent facilities and good lease 
in town of 17,000. Should net minimum 
of $25,000 this year for an investment 
of approximately $50,000. Will sell build- 
ing if you wish to buy. Box 3864, c/o 
Automotive News, Detroit 26. 


AUTO DEALERSHIP. In New Jersey town 
of 140,000 now handling one of ‘‘Big 
Three.’’ Good location, reasonable rent. 
Well equipped parts department, large 
clean repair and body shop with latest 
equipment. One of oldest dealers in this 
area, with excellent reputation for fair 
dealing. Buyer must qualify with factory. 
Box 3865, c/o Automotive News, De- 
troit 26. 

DEALERSHIP, NOW HANDLING Ford 
ears and trucks, Ford tractor and Dear- 
born implements; 100 cars and trucks 
per year, full county closed territory on 
tractors and equipment; new buildings 
worth $75,000, inventories $74,000. Sell 
complete $110,000. Must have factorv 
approval, Eastern New York state. Box 
3836, c/o Automotive News, Detroit 26. 


LEADING CAR DEALERSHIP in the beau- 
tiful Pacific Northwest, Puget Sound 
district. 250 car capacity with leading 
line of farm and industrial trucks, fully 
equipped garage, paint, body and fender 
shop, full line of parts and accessories 
with modern service station. Box 3844. 
c/o Automotive News, Detroit 26. 


DEALERSHIP located in northwest city of 
50,000, now handling Dodge-Plymouth. 
Attractive lease. Gross sales over one 
million 4oilare in 1949. Will sell at in- 
ventory. Buyer must have factorv ap- 
proval. Box 3853, c/o Automotive News, 
Detroit 26. 


DEALERSHIP, now handling Pontiac and 
GMC products. Also leading implement 
line, Central Kansas County Seat Town. 
favorable lease. This is a first class busi- 
ness and will stand a rigid investigation 
Box 3854, c/o Automotive News, De- 
troit 26. 

DEALERSHIP, now handling Willys cars 
and trucks also Case tractors. imple- 
ments, and GE appliances. Centrallv 
located in bustling town, 35 miles from 





Detroit. Good lease. excellent equipment 
Full price — $32,500. VA 26321, Bal’ 
Realty, Inc., 13109 E. Jefferson, De- 
troit 15. 


OHIO DEALERSHIP—handling 2 cars of 


College town. excellen‘ 
trading territory. Will sell or lease ren’ 
estate, business at inventory value. ar 
proximately $45.000: Box 3839, c/o Auto 
motive News, Detroit 26. 


“Big Three.’’ 


“Rig Three’ 
located in Northern Indiana. New bui'¢ 
ings also have IHC motor truck and ©¢?T 


agreement. Sales in 1949 over $400.00 
Box 3845, c/o Automotive News. De 
troit 26. 


DEALERSHIP WANTED = 
war TO SELL OUT? We have aualifee 


clients waiting to buy established aut> 
mépile dealerships in all parts of the 
U.S. All negotiations handled in strictest 
confidence. Autodeal Brokers, Room 2453. 
1.N. LaSalle St.. Chicago 2. Ml. 


0.000-90.000 POPULATION. Ford. at 2. 
half. Ta 


a South — midwest, all — 
hard to please so. if you are _ wane 
in confidence giving principal details. Box 


3842, c/o Automotive News, Detroit 26 


BUSINESS OPPORTUNITIES 


AVAILABLE to outstanding man of sales 


ability and leadership—% to ™ interest 
in stand out Kaiser dealership in tip-ton 
N. C, town. With new models have 300 
to 500 car potential, Twenty to forty 
thousand dollars, fully protected, neces- 
sary. No premium or investment. Buy 
back agreement if either party dissatis- 
fied—July, 1951. Man with ability and 
leadership needed more than money. 
Réply Box 3855, c/o Automotive News, 
Detroit 26. 


ONH-HALF INTEREST in automobile deal- 


ership, one of Big Three, city of 25,000 
population within 25 miles of Detroit 
Mich. Established sales and service 
Must have good knowledge of automobile 
business. Box 3833, c/o Automotive 
Detroit 26. 


DEALER SERVICES 


INVENTORY SPECIALISTS. Parts and ac- 


cessories inventories taken accurately, 
ecOnomically and quickly in Michigan. 
Illinois, Indiana. Ohio, Pennsylvania and | 
New York. 
Inventory Service, 4690 Newport, 


Detroit le 
Phone Valley 2-9377. | 





AUTOMOTIVE NEWS, MARCH 6, 





USED CARS FOR SALE 





LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 











SUBURBAN 
AUTO AUCTION 


10 Park Boulevard 


GLEN ELLYN, ILLINOIS 


At Park Boulevard and Roosevelt Road 
(Alt. 30) 


Three blocks West of Rt. 53 
Sixteen miles West of Chicago 
Auto Auction every Monday at 12:30 


Phone: Glen Ellyn 1951 
For Reservations 


Cars May Be Brought in Sunday 








Talbot’s Automobile Dealers | ~ 





JOHN CORRIGAN, Auctioneer 
E. M. CARTER, Manager 
“Where Buyers Buy and Sellers Sell!" 
DEALERS ONLY 








ATTENTION DEALERSIII 


At Greatly Reduced Prices 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies -:- Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 


43rd & Locust Sts. S 


SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 








SECna O@ree* 
The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 


EVERY THURSDAY 


K&N s 


Dealers Meet at the Cross-Roads of America | 


INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 


915 N. Illinois St. Phone Lincoln 5383 








Philadelphia's 3 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY FRIDAY 
12 NOON 12 NOON 8 P.M. 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 


AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 


ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


Others are eeaiiitins from AUTOMOTIVE | 


NEWS want ads. Why not you? 





THE TUESDAY SALE — 11:30 A.M. 
FORT WAYNE AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: 


-1254 
-5209 


E 


OUR ONLY GUARANTEE: YOU MUST BE SATISFIED 


WEBSTER-MARKER MOTORS, INC. 


324 W. Main St. 





Ft. Wayne, Ind. 


PHILA., PENNA. | 





| PHONE 4111-4051 


| We have actually 
| cars 


USED 


WANTED. 


PARTS PANEL—1948 1% 


USED CARS FOR SALE 


1950 


SHOP EQUIPMENT FOR SALE 


| 


43 








—AUTO— 
AUCTION 


annfiGune 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson 
Auctioneers 


Tex Rickard 





AUTOMOBILE 
AUCTION 


28 Miles From Chicago Loop 
|, Mile East of Illinois State Line on Route 30 
EVERY FRIDAY — 11 A.M. 
175 Car Average 
sold an average of 93 
sale since the day we started. 
Strickly Wholesale 
Dealers Buy — Dealers Sell 
GEORGE wns and BUD FENNEMA 
ners 
Dutch Stuart, Auctioneer 


Dyer Auto Auction 


DYER, INDIANA 
- 730 or 107R 


per 


Res. Lansing, Ill 








USED CARS WANTED 

1950 CADILLAC convertibles. 
Kilmer Motor Company, 606 Frick Build- 
—_ Pa., Phone Atlantic 





1939 Packard V-12, model No. 
1707, 2 passenger convertible coupe, style 
No, 1239; or 1940 series 1806 Darrin 
convertible, Victoria style No. 700. Must 
be immaculate. Price no object. Details to 
James Guthrie, 10250 Shaker Blvd., 
Cleveland, Ohio, 


TRUCKS FOR SALE 


ton. Vanette 
type, all aluminum body, 569 cubic feet, 
complete with parts bins. New motor. 
750 x 20, 8 ply front tires, 750 x 20, 
10 ply dual rears. Unit in A-1 condition 
throughout. Original cost over $6,000, 
priced for quick sale—$2,000. Howard 
coo Inc., 516 Portage St., Kalamazoo, 
ich. 











1 


947 CHEVROLET cab-over-engine automo- 

bile transport. Full air. Trailer mechan- 
ical handling. Outfit like new. Sacrifice 
$2,500. Bonded, 300 Post Rd., Fairfield, 
Conn. Tel. 9-3349. 


1949 SERVI-CYCLE, Harley-Davidson. Like 


new, 5,000 miles; selling at % price, 
$475. East End Auto Sales, Inc., 817 
North Point Rd., Baltimore 6, Md. 




















| GONVERTIBL E BODY or complete 
Cord. Village Motors, 


City, Okla. Phone 7-4935. 


HAVE TWO NEW Ford F.7 bus chassis, 


NEW OR LATE MODEL used school bus, 


GENUINE FORD PARTS. We are selling 





BUICK PARTS 


TRUCKS WANTED 


WANTED — Mechanical Handling system 


transport, with or without tractor. Span- 
iol Car Co., 1001 N. Hudson, Oklahoma 


BUSES FOR SALE 


195” wheelbase, 2-speed axle, 900x20-ply 
tires. For sale. Price, factory invoice. 
Howard Pore, Inc., 516 Portage St.. 
Kalamazoo, Mich 


BUSES 


WANTED 





'48 passenger or larger. Box 3856, 
Automotive News, Detroit 26. 


PARTS FOR SALE 


c/o 


our entire stock at 50% of cost. Approxi- 
mately $25,000 at cost on hand. No 
obsolete parts. Ford dealers over 25 
years Frank A. Hanley, Inc., Muncie, 
Ind. 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are 
Shippers of All General Motors 


Parts. Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. | 


Quantity 


' 








“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 


PARTS WANTED __ 





36-37 
Hudson, Ohio. 





ACCESSORIES FOR SALE 





SEAT COVERS. Exclusively for Chevrolet, 


WANTED—NEARLY NEW or good used 


Pontiac, Oldsmobile dealers. 1949-1950 
custom made entirely of Ray-Lon cloth 
in solid red, blue, green. Positively no 
plastic or elastic. Be competitive with 
this perfect fit cover. Dealer cost $13.85. 
Trial order will convince you. Money back 
guarantee. Royal Sales Co., 1121 N. 66th 
St., Philadelphia, Pa, 


TRUCK EQUIPMENT WANTED 
7’9”x20’ Mustang semi-trailer. Give con- 


dition and price. M. F. Schmidt & Son, 
Manlius, III, 








MANBEE FRAME straightening machine. 
Model 520 L D complete, practically new. 
Can be sold with or without Manbee 
model 705 front end equipment. Priced 
right. Haines & Haynes, Inc., 200 Hol- 
land Avenue, Morgantown, W. ‘Va. 

BARGAIN. Brand new General Electric 
are welders, 300 amps-220/440 volts— 
3-phase—60 cycle, A.C. motor driven. 
Cost $485. Selling price, $200. Write to 
Martino Motor Sales, 446 Prospect St., 
Methuen, Mass. 


SHOP EQUIPMENT WANTED 
WE NEED a used auto turntable, equipped 
with wheel channels, Advise condition 
and price. Timmerman Ford Dealer, 
Lima, Ohio. 
ANTIQUE CARS WANTED 
WANTED. 1926 Pontiac in good condition. 
Give all details and price. Jameson Motor 
Co., Inc., P. O. Box 2008, Alexandria, 
La. 











WILL TRADE 








~ WILL TRADE 


New 1950 Ryan Navion 
Airplane 
(The World's Finest Four-Place Plane) 
WITH 

All metal, low wing construction, 155 
m.p.h. cruising speed, retractable tri- 
cycle landing gear and all of the 
luxurious comfort, roominess and 
safety of the most expensive auto- 
mobile. 


and 
Will accept in trade a new Ford, 
Chevrolet, Pontiac, Mercury, Buick, 
Oldsmobile or Cadillac. 

Contact 


H. A. Eudy, President 


Carolina Aeronautics, Inc. 

Distributors for the Ryan Navion 

1021 Phone 1961W 
HENDERSONVILLE, N. C. 


Box 


and 


| JUST OUT! Get largest accessory 
parts catalog in world. Over 15,000 
items, including Hollywood accessories, 





hi-speed equipment, rebuilt engines; all 
parts and accessories for all cars, trucks. 
New, used, rebuilt! We have that hard- 


to-get part! Completely illustrated. jam- 
packed with bargains. Send 25c. J. C. 
Whitney Co., 1919-DJ Archer Ave., Chi- 
cago 16, Ill. 

PICKUP TRUCK DEALERS. New self- 


locking end gate fastener. Braces box, 
easily opened, all steel, fits any truck. 
Write for literature and discounts, Ad- 
dress Engalo, McPherson 10, Kansas, 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 300 Commerce S8t.. 
Lynchburg, Virginia. 





NEW IMPROVED MODEL 
Automatic {3} BraKinGs 
Complete with Controlled reuse 354% 
Guide Cables & Brake Hook-U 

“ DEAL a 


Protecto Covers $6.95 


‘Tailor Made, lots of 6 $5.95 


Army 
Surplus 


Carrying Bag .. $1.00 


RED ARROW — PILOT 


FULTON — VELVAC 
WE STOCK PARTS 


Volume Users—You Can Save 
Money on Quantity Deal 


Tow Bar Sales Company 


Exclusive Factory Distributors 





AN 3-8888 Nites; ) MU 4-840! 
DE 2-0700 |DO 3-8373 
40 SO CLINTON ST.. CHICAGO 6 ILL. 
Denver: KE 2323 — Los Angeles: OL 9782 





AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 





LIQUIDATING 


Large Downtown Dodge Dealership 
and Mo-Par Distributorship 


ENTIRE MO-PAR PARTS STOCK 
AT 35% OFF DEALER NET 


ENTIRE SHOP AND OFFICE EQUIPMENT 
AT BARGAIN PRICES 


BRYANT MOTORS, INC. 


1401 Reading Road 
DU. 





Cincinnati, Ohio 


1570 





GRAY'S AUTO AUCTION 





DAVENPORT, IOWA 


Scott County Implement Lot 
Junction Hickory Grove and Kimberly Roads 


On Route 6 


N. W. Edge of Davenport 


EVERY MONDAY — 12 NOON 
(FREE BUY BACKS!) 


DEALERS ONLY 


Clark Gray 


Phone 2-8100 








NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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The 


Thompsons, Country Gentleman 
family of Arkansas, use their car for 
baby chick deliveries as well as for out- 
ings. More than 5,000,000 cars, trucks 


and tractors are operated by Country 
Gentleman’s nationwide 


audience of 
2,300,000 families! 


Your best rural customers 


These prosperous farm people are Country Gentleman readers — typical of hundreds 
of other families right in your own trading area—good customers to cultivate. 


Country Gentleman’s 2,300,000 circulation is concentrated in the Top Half group 
that gets 9 out of 10 farm dollars! And families like this .. . 


see your best-selling lines 
in Country Gentleman 


Fast-moving lines are advertised in Country Gentleman, No. 1 farm magazine in advertis- 


ing revenue! So display and push these Country Gentleman advertised lines. . . 


Pontiac Cars 
cles ; 
Mae en ME yg upton At 

Delco Batteries Hastings Pisto s Hoists resto . 
AC Fuel Pumps Delco-Remy Tractor Ignition Heil Hydraulic Conversion Purolator oi Filters cial 
AC Spark Plugs Outfits Dodge Cars Hudson Cars Truck Hoists Retlif Adap 
Alemite 1, ~~ ~guaaaa Dodge Trucks lic Equipment Hydro-Elect ks S ton na Tire Accessories 

n Car Heaters Mor Hydraulic pe internation an . 
Alles Auto Supplies duPont “Zerone” and “Zerex “Jeep” Cars & Trucks Sealed Power Piston Ring 

-Lite Batteries om sealed Powe - 
ae Spark Plugs esr Geestine ae Seiber wind car Heaters 
B. F. Goodrich ti Tractors Even Flo Tractor Pumps Lorraine Driving = is Oi Studebaker —, 
Behlen Gear Box for Ir Federal-Mogul Bearings Marvel & Emerol Chass Studebaker Trucks : 
Sreeed Couplers Firestone Tractor Tires Mobil Farm Lubrication Sens Farm Pro - 
Carter car mken Bearin 
Coote a Up er hg oy & Grease Dry-Ex saan windshield Washers & 
Casite Motor Tune L 0 ' som aa un 
ee a = ee ors eas ‘anti Freeze & Peak U ae Tires 
Chevrolet Cars ra a toys Ties 

t Trucks Frazer Cars Anti-Free Weed Tir : 
—_ Cars GMC Trucks Oldsmobile Cars Willard Storage Batterie 
cofing Oe s Goodrich Tractor Tires Pedrick ear Rings Wix Oil Filters 
| Engine Tires fect Circle Pisto 5 

Continental Red Sea Goodyear — 
Crosley Cars 


~eay-Rock Brake Linings mouth Cars 
Cushman Motor Scooters potion Service Products Plymo 


Kaiser Cars 
Lindy Car Visors 


REMEMBER: In over half of all U.S. counties, Country 


Gentleman has more circulation than the 
biggest weekly or biggest women’s magazine! 
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